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A Safeguard of Collateral’ 
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Inter-bank/elations That Bring About 
Stabilized Banking 


‘By F. K. McPherson 


RAND MSNALLY & COMPANY 


NEW YORK Publishers CHICAGO 





~In the 
Great 
Southwest 


ST. LOUIS 





NATIONAL 
BANK 


—In St. Louis 
THE FIRST 
NATIONAL 


| 
—IN ST, LOUIS | 


Capital, Surplus and Undivided Profits 
$20,000,000.00 






















































Daleve te Decide Which Vault Door To Buy | 


ASK THESE QUESTIONS - 


- Will the door give absolute protection against oxy- 
acetylene attacks, drill or explosive hazards? 

2. Is the door covered by a five-year replacement guar- 
antee? 

* 3. Will the destgn and appearance of the door win 
customers’ approval? 

4. Is it equipped with Yale & Towne combination and 
timelocks, guaranteed and serviced by the largest lock 
organization in the world. 

5. Is ease of operation of boltwork and compressor 
system assured by use of 14 steel and bronze bevel, 
worm and spur gears, lubricated by 12 easily access- 
ible oil tubes? 

6. Are the bolts solid, oversize and with ornamented tips? 

7. Is the crane hinge polished steel? 

8. Are there finish plates in vestibule, or merely painted? 

9. Are compressor blocks and housings heavy castings, or - 
pressed sheet iron? 

10. How does the weight compare with other doors? 

11. Does declared weight reflect the door built up toa stand- 

ard or down to a price through reduction in weight? 

12. Will manufacturer guarantee declared weight by in- 
corporating in contruct an allowance per pound for 
underweight? 
Will it allow the maintenance of banking room and 
vault floor levels without the extra cost of lowering 
platform, as possible with National Plug type doors? 
14. Is it standard with compressor lock to prevent locking 

employees in vault in case of holdup? 

15. Will terms of contract demand advances before door 
is delivered, or National policy of after installation 
and acceptance? 
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16-Inch National Vault Door of River Forest State Bank, 
River Forest, Ill. 
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Only National Bank Vault Doors 
Give You All These Advantages 


OU can be sure of satisfaction with 
National Bank Vault Doors and National 
Bank Vault Equipment, because both are 
the ultimate in protection, attractiveness, 
and prestige. Make the test for yourself. 
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struction, weight, beauty and the like. We wen FOREST STATE BANE: 
are confident you, too, as so many other 

bankers are doing, will decide in favor of 


, —_— 
\ sident. 
the National Door. 


THE NATIONAL SAFE AND LocK CoMPANY 


Established 1883— 46 years ago 









New York Office Chicago Office Los Angeles Office 
General Offices—2345 East 69th St. 388 Broadway Tower Bldg. Baldwin & Burke Safe Co. 
Works— East 69th to 70th St. & Pennsylvania R. R. 6 N. Michigan Ave. 1429 S. Los Angeles St. 





CLEVELAND, U. S. A. SALES ENGINEERS QUICKLY AVAILABLE IN ALL PRINCIPAL CITIES 


This Book *% The National Safe and Lock Co. 














FREE 2345 East 69th Street, Cleveland, Ohio 
. Please send me your FREE book on National Bank Vault Doors and full infor- 
I lannin - 
oan mation on the subjects I have checked below. 
Gun career ODaylight Robbery Vault Linings OGrille Partitions 
containe facte of OSafe Deposit Boxes [Vault Systematizers [Chests OVault Lockers 
vitalim portance to 
you. Our 46 years Peele a exec tuGawi dad eenecil ede tae aaa ee diate te 
of experience are 
at your service. Address 
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this preparation of numeric transit letters 
eighty per cent automatic. It eliminates 
losses that result from delayed credits. 
And, above all, the Super Model is fast 
... for it embodies the famous Dalton 
one-hand control. 

The form is in place . . . the carriage in 


the first position... You record the amount 


Numeric Transit Letters are Prepared 
Faster with the ‘DALTON Super Model 


v4 HY? Because here is a machine de- 
signed for this very purpose. It renders 


... Automatically, the carriage flashes to a 
second position and you make entry of the 
drawee bank number. Again the carriage 
shifts... the endorser’s designation is re- 
corded, or, if desired, the number of the 
payee bank... And amounts are added 
as fast as listed. 

Call in the man from Remington Rand. 
He’ll demonstrate on your own work . . . 


without disturbing your routine. 


. . . and ro keys do it all 

















“Dalton “Division 


Remington Rand 


BUSINESS SERVICE wuwne. 


Buffalo, N. Y. 


Sales Offices in all Principal Cities. 
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PUBLIC 
National Bank and Trust Company 
of City of New York | 


- 


MAIN OFFICE 76 WILLIAM STREET 


33 Branches Throughout Greater City of New York 





Capital, Surplus and Undivided Profits Over 


$23,600,000 


Total Resources Over 


$170,000,000 


LIST OF DIRECTORS 
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President, Cuneo Press, Chicago Moses & Singer 


MOTTY EITINGON ELTON PARKS 
President, Eitingon, Schild Co., Inc. Dominick & Dominick 


WALTER G. FERENS ALFRED S. ROSSIN 
Vice President and Cashier New York City 
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President Goldman Sachs & Co. 
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Welcome 
To the Home 
of the 
Lawrence System 


of Field 


Warehousing 


The Lawrence Warehouse Company is glad of 


this opportunity to welcome to its birthplace — 
California, those hundreds of bankers who have 
met us elswhere through our nation wide activity 
in “safeguarding collateral that would not fit 
their vaults”—the Lawrence System 


of Field Warehousing. 


i 


[AWRE NCE 
WAREHOUSE (OMPANY 


A. T. GIBSON, President 
37 Drumm Street, San Francisco 
| ALSO 
Chicago -: Los Angeles -: Oakland -: Portland 
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National... 


Accounting Machines 


have brought a new service to banks 
... Everywhere 





IX years ago The National Cash 
Register Company announced a new 
posting machine for the savings depart- 
ments of banks. That announcement 
marked the beginning of a service which 
has brought new standards of accuracy, 
economy and speed to the savings depart- 
ments of hundreds of banks. 


Recently that service was greatly ex- 
tended through the addition of the 
Ellis Adding-Typewriter machine to the 
line of National Cash Register products. 
Now, not only savings postings but 
transit letters and many other forms of 
bank accounting can be handled on 
National Accounting Machines. 


The real measure of what this service has 
been worth is its acceptance by the 
banking world. In New York City 
seventy-five banks use National Posting 


Machines in their savings departments. 
Of these one uses more than 60 machines, 
another 40, another 30 and many use 
more than ten. 


The National Accounting Machine (Ellis 
Model) has also definitely established 
itself in the banking field. As the 
Ellis Adding-Typewriter it has been used 
over a period of years by many institu- 
tions. Backed by the service facilities 
of The National Cash Register Company 
this machine means more to the banker 
today than ever before. 


Today there is not a bank in the country, 
large or small that cannot profit from 
the banking service of The National Cash 
Register Company. To learn just what 
that service can mean to you only a 
phone call to our representative in your 
city or a wire to our Accounting Machine 
Division at Dayton is necessary. 


National Accounting Machines for Banks 


Product of The National Cash Register Company 
Dayton, Ohio 


Readers 
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How Depositors Benefit 








From A Worth-while Balance In The Bank 


The Bankers Monthly Round Table—The Editor’s Viewpoint 


1. Credit can be more readily secured. 


It is always much easier to borrow from a bank when 
you have been maintaining a reasonably good balance in 


your account. 


2. Advantage can be 
taken of unexpected 
opportunities for ad- 
vancement. 


Opportunities are con- 
stantly coming up in most 
every one’s life wherein a 
real chance for advance- 
ment presents itself if 
ready cash is at hand. A 
worth-while balanceenables 
its owner to take advan- 
tage of such opportunities. 


3. Investments can 
be made at the most 
opportune time. 


How many times have 
you said “If only I had 
bought that property ten 
years ago’. Investments 
can be made only by the 
man who has the money at 
the time the investment 
presents ‘itself. Real bar- 
gains are likely to show up 
at any time. With a bal- 
ance in the bank, you will 
be in a position to take 
advantage of those that 
appeal to you. 


4. Emergency de- 
mands for funds are 
not trying experiences. 


An unexpected sickness, 
an unanticipated need, or 
a long trip—these do not 
generate worry when you 
have a reasonable amount 
of funds in your bank 
account, for you are pre- 
pared to meet such emer- 
gencies promptly. 


5. Interest money can 
be saved by using 


8 


own account. 


How To Build A 
Worth-while Balance 


The most common excuse for having a 
small bank balance is, ‘1 don’t make enough 
money to accumulate any reserve.” 


The amount of money you make does not 
determine your surplus nearly so much as 
your habit of using your money. Very often 
persons with small incomes have larger bank 
balances simply because they have developed 
the habit of retaining a definite part of their 
income for a reserve. 


1. These people set aside a certain amount 
from each week’s income, that amount to be 
left in their account until the balance decided 
upon has been attained. 


2. One man who found it easier to pay 
bills and notes due than to put money into 
a reserve account, borrowed $200 from the 
bank and left it in his account as a reserve. 


He made a note on the stub of his check 
book that the money was there but did not 
carry the $200 balance forward. Thus he 
was not so constantly tempted to spend it 
as he might otherwise have been. 


He recognized the $200 note as an obliga- 
tion that must be paid and when it came 
due, he paid it out of current funds. In that 
way, he established a balance that he has 
maintained ever since. 


3. If you have sources of income other 
than a salary, it may be an easy matter to 
deposit all of the money received from those 
sources as a reserve until you have the 
amount accumulated which you think is a 
worth-while balance. 


4. Another way is to pay into a Christmas 
Club account and then, at the time the 
money is to be withdrawn, instead of spend- 
ing it, simply place it in your checking 
account as a reserve. 


5. If you receive a sum of money from an 
unexpected source, instead of spending that 
money at once, place it in your reserve and 
forget about having it. 





your own balance instead of borrowing. 


Very often a loan for a few hundred dollars can be 
entirely avoided if you have a worth-while balance in your 


6. A new business 
connection is far 
easier to consummate 
when you have money 
on hand. 


Your ability may be such 
that some business man 
is ready to offer you a real 
opportunity. However, 
without a comfortable bal- 
ance of your own, you may 
not be able to take advan- 
tage of the chance for bet- 
tering your business con- 
nection. As a matter of 
fact, such opportunities 
usually come only to the 
man who does have a 
worth-while balance. 


7. When your banker 
is asked for informa- 
tion about you, a sub- 
stantial bank balance 
will probably be the 
basis for his recom- 
mendation. 


Naturally, the banker's 
first source of information 
is the record of your bank 
account. Naturally, too, 
the banker is the man to 
whom most people go for 
references. If your ac- 
count has been kept a 
reasonable size and if it 
has been kept growing, you 
are sure to benefit greatly. 


8. Your self respect 
is greatly increased. 


You have good reason to 
be proud of your ability to 
control your finances and 
a worth-while balance adds 
immensely to your happl- 
ness and success. 


(Reprints of this page may be had at 
2 cents each.) 
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And zow Detroit comes to 
New England 


HORTLY after the war a New 

England manufacturer went to 
Detroit to study the production 
methods of a great automobile com- 
pany. He was impressed, returned 
and reorganized his plant. And with 
traditional Yankee ingenuity he 
added a few ideas of his own. 

Today production experts from 
Detroit and other industrial centers 
of the world come to New England to 
gain ideas from this factory. 

The significance? Merely that 
New England is alert, resourceful 
and prosperous today. Of 348 sep- 
arate industries listed in the last 
United States census, 217 are repre- 
sented here. And there are genuine 
opportunities here for new indus- 
tries. 

As New England’s oldest and 
largest bank it is our business to know 
this territory and its possibilities. It 
will be our pleasure to tell you any 


facts about it you may care to know. 
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NATIONAL BANK of 
BOSTON 
1784 * * 1929 


CAPITAL & SURPLUS $50,000,000 


New England 5 Largest Financial Institution 
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CONCENTRATING 


ON THE STUDY OF 


INVESTMENT VALUES 





























HE business of the Brookmire organization for 
more than a quarter century has been the study 
of investment values. The policy is one of co-operation 
with individuals and institutions to the end that their 
capital be safe and more largely productive. @ From the 
outset, research was recognized as essential to success- 
ful investment counsel. Today, hundreds of thousands 
of dollars are expended annually to maintain and 
expand the scope of this department. @ Through 
Brookmire Service, banks receive specific recommenda- 
tions concerning the investment of their funds. They 
also are provided with a specialized source of counsel 
which they utilize in advising depositors. 
Information concerning Brookmire Service as it applies 
particularly to banks may be obtained by addressing 


our Executive Vice-President at 551 Fifth Avenue, 
New York, N.Y. 
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BROOK MIRE ECONOMIC SERVICE 
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Modern Warehousing 


afeguard Of Collateral 


What every banker should know about warehouse 
receipts and their bearing on bankers acceptances 


MHE day has passed when an) 

business can be run on chance 
and long survive. Modern banking 
that came into vogue with the Fed- 
eral Reserve Act required a change, 
an exercise of caution and a ware- 
house receipt that would protect the 
lending banker and qualify as per- 
fect collateral. 

The Act provided that goods 
stored in warehouses would be ac- 
ceptable as collateral on which bank- 
ers acceptance credits could be 
opened. But that was not all. The 
goods must be in independent, bona 
fide warehouses, absolutely out of the 
control of the borrower, surrounded 
with every possible safeguard, and 
managed by competent warehouse- 
men who know their business. 

The banker soon realized that, if 
he was to extend the credit of his 
institution on warehouse loans, his 


By ROBERT H. BEAN 


Executive Secretary, American Acceptance Council, New York 
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and the introduction of modern 
inethods and able management. 
The result of this tri-partnership 


has been an entirely new attitude 
toward warehousing as a_ business 
and marked respect for the ware- 
house receipt, of a bona fide ware- 
houseman, when it is offered as col- 
lateral. The task, which is by no 
means finished, is to bring all ware- 
housing up to the high standard set 
by the present leaders, who believe 
that warehousing is a real business 
of first magnitude and conduct it 
accordingly. 

There are still hundreds of the 
old type of privately-6wned, sub- 
sidiary warehouses, the receipts of 
which are of doubtful value to the 


-storer and provide no protection 


whatever to the banker in the event 
of trouble. 


Legal Support 


Under the Uniform Warehouse 
Receipt Act, now in force in prac- 


protection lay in a tically every state, a 
Striet compliance legal safeguard has 
with the Federal Re- been afforded ware- 


serve Board's regula- 
tions and rulings. 
The warehousemen, 
on the other hand, ae- 
knowledging this new 
faith in their busi- 
ness, responded by 


the construction of 
hew storage plants, 





HE tendency in banking must be toward 
poset institutions. Making sure that loans 
are based on safer collateral is one of the im- 
portant ways to make your bank safer. This 
article deals with a type of collateral being 
offered to banks in larger volume. Every banker 
owes it to his stockholders to read every word. 


11 


house receipts. The 
passage of this act 
was one of the first 
moves to clear up the 
abuses formerly pre- 
valent and it made 
into law certain rules 
governing the issu- 
ance of warehouse re- 





ceipts and the 
duties of the ware- 
houseman who is 
deseribed as ‘‘one 
who receives and 
stores goods as a 
business for ecom- 
pensation or prof- 
“Page 

As a later de- 
velopment = in 
warehousing, the 
United States 
Warehouse Act 
was passed in 
1916, primarily 
to help the pro- 
dueer of agricul- 
tural products 
and through hin 
the banker. 

One of the feat- 
ures of the United 
States warehouse 
Act provides for 
the licensing of 
warehouses storing certain specified 
kinds of agricultural products. 





It is obvious, however, that while 
in some cases this may be an advan- 
tage, nevertheless it follows, that a 
bona-fide warehouseman, operating 
his business with correct regard for 
the law of the state in which his 
warehouse is located and in accord- 
ance with the provisions of the Uni- 
form Warehouse Receipt Act, does 
not require the addition of a govern- 
ment license to assure the storer and 
banker absolute protection. 


W hat Warehousemen 
Can Issue Valid 
Receipts 


Having’ considered 
the changed position of 
warehousing, in a com- 
paratively few years, 
let us see how the mod- 
ern warehouseman con- 
ducts his business, pro- HIND 
tects the storer of 
goods, the goods, and 
the banker. 





"ACK No. 


In common law or 
under the statutes the 
individual or group, 
owning or leasing and 
operating a _ private 
storage plant for their 
own products only, is 
not a ‘‘warehouseman’”’ 
at all,—as he is referred 
to in the Uniform 
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products in field tanks. 
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Possibly the most unique form of field warehousing is the storage of petroleum 
Any raw product or finished goods to be stored in volume 
may be handled by the field warehousing method. 


Warehouse Receipt Act—and ean- 
not issue a valid warehouse receipt. 


However, the owners or operators 
of public warehouses, engaged in the 
business of receiving and _ storing 
goods, wares and merchandise for 
others, for compensation or profit, 
are bona-fide ‘‘warehousemen.”’ It 
is their business to conduct public 
warehouses and to receive for stor- 
age, protect and deliver upon de- 
mand, the goods of others. Their re- 
ceipts are genuine, legal documents 
of high collateral value and the 
courts give them the full authority 


STACK CARD 


JAWRENCE WAREHOUSE ( OMPANY 


WAREHOUSED TO FIRST NATIONAL BANK. 


RELEASE MO. 








Each stack of goods in a field warehouse is labeled with a card or 
like this clearly indicating the bank holding the receipt on those 
particular goods. This is an illustration of the care used in field 
warehousing. 


PACKAGES 


7Ao_ | 14 | 500 | 


of local and na. 
tional law, 


_ Bankers’ 
Collateral Loans 


When a banker 
loans on eol. 
lateral, he comes 
into _ possession, 
for the time be. 
ing, of property 
of a quality, 
quantity and 
value sufficient ti 
liquidate the loan 
if necessary, If 
his collateral be 
bonds or = stocks 
his safeguarding 
problem is not a 
difficult one, 


A convenient 
bank vault will 
keep those bonds 
or stocks from 
fire or theft be- 
yond the reach of the borrower, the 
pledgor, until the loan is paid. 

But the loan may be made on the 
pledge of raw materials, or pro- 
cessed or manufactured products. 
They may be bulky or of great weigh 
or require special temperature and 
other climatic protection to insure 
their continuous quality. 

This is especially true of goods 
stored in cold storage warehouses, a 
development of the warehouse busi- 
ness that has made great headway in 
recent years. 

Such collateral must be lodged by 
the borrower in a ware- 
house suitable for the 
purpose of holding and 
protecting the type of 
goods which is to be- 
come the bank’s col- 
lateral and the ev- 
idence of its safeguard- 
ing, the warehouse re- 
ceipt, must be taken by 
the banker as his se 
curity. 

Here then is created 
a three-party trust in- 
volving business integ- 
rity, the extension of 
credit and the manage 
ment of a mercl:andise 
safe deposit vault. In- 
dividually the prin 
J cipals are the merchant 
manufacturer, the 
banker, and the ware- 
houseman. 
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When a mod- 
ern warehouse- 
man undertakes 
the execution of 
sich a trust he 
does more than 
receive a certain 
amount of canned 
goods, automo- 
hiles, cotton, or 
olive oil from 
a producer or 
manufacturer, 
and contract 
to hold for the 
acount of the 
storer. He gives 
his ‘‘bond’’ in 


the form of guarded, but all employees are bonded. 

th standard 

warehouse re- 

eeipt of a bona-fide warehouse- The Main Features of 
man, to the banker and, in 

effect, says to him: ‘* As long as Field Warehousing 
these goods are collateral to a o 


loan which you have made to ; 
this storer-borrower we will keep 1. The goods are entirely under 


them only for your account and~~=s- the control of the warehouseman 
value, subject only to your orders subject only to the order of the 


of withdrawal, transfer or sub- ‘ P 
stitution. We will keep our em- bank holding the receipts. 


ployees bonded, and when re- 2. The goods are stored at or 
quested, render regular reports pear the point of manufacture 
of the condition, quantity, and where no transportation cost is 


other details concerning your 
collateral, with the same fidelity added to the cost of manufacture. 


as though the goods were our 3. All employees are bonded and 
own.” the full responsibility of the ware- 
house company is behind eve 
house loans is that the banker . sited 7 
does not always investigate and receipt. 
assure himself of the worth of 4. Almost any commodity that 
the promise incorporated in a ean be stored can be used as col- 
warehouse receipt. : 
° 22 gala lateral under the field warehousing 
Such a contract as above, when 


made by other than a reputable, system. 

bona-fide warehouseman, is not 5. Special requirements for the 

worth the paper it is printed on preservation of each product are 

m the event of any trouble. carefully observed and the local 
Judging Warehouse Receipts manager who has been trained es- 
Not all of the warehouses in pecially for the goods he handles is 

operation today, nor all of the checked about every three weeks 

warehouse receipts offered, can by a traveling inspector. 

be given a first grade rating. 

The banker can no longer take it 

for granted that because the ware- ceipt before him is of the type of 

house receipt is properly made out business man that warrants his con- 

on a standard form, that he has ab- fidence. 

solute protection and control of the If there has been an absence of 

goods collateralized to the loan which care on the part of the banker, the 

he is making. He is fast learning modern warehouseman has not taken 

that he must earefully discriminate advantage of it. He has on the con- 

and make certain that the ware- trary, steadily perfected his busi- 

houseman issuing the warehouse re- ness methods, thoroughly system- 


One of the dangers in ware- 
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Each field warehouse is not only segregated, padlocked, labeled, and 











atized his rela- 
tions with both the 
storer and the 
banker and _ ele- 
vated his indus- 
try to the level of 
the” best stand- 
ards in business 
and banking. 

He is putting 
into his ware- 
house receipt the 
elements of in- 
tegrity, honesty 
and dependability 
so that they may 
actually command 
the respect of the 
banker and _ be 
taken at face 
value, 

The up-to-date warehouseman 
knows that to sueeeed his busi- 
ness must rank with banking and 
manufacturing in matters of 
management and the discharge 
of its responsibilities. 


Branch Or Field Warehouses 


Until a few years ago prac- 
tically all of the warehouse loans 
were on goods stored only in 
publie warehouse buildings, gen- 
erally located in or near the 
large cities or at important rail- 
way or shipping points. The 
modern type of public warehouse 
buildings are, as a rule, of sub- 
stantial construction, well lighted 
and ventilated and modern in 
every respect. They are usually 
at or near docks and railroal 
sidings or both, to facilitate the 
loading and unloading of goods. 

With the development of a 
ereater demand for storage facil- 
ities, occasioned by the changing 
trends of merchandising and the 
practice, now well-perfected, of 
manufacturing, canning or 
otherwise preparing great stocks 
of goods for sometimes for a 
year’s supply, there is a real 
need for the warehouse service 
directly at the point of manufae- 
ture or production. 

If such stocks of finished goods 
or raw materials are kept at the 
factory or plant awaiting sale or 
manufacture, a large amount of capi- 
tal is tied up that might otherwise be 
employed. To warehouse the goods 
in public warehouse buildings at even 
the nearest central point so that a 


(Continued on page 40) 
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KF you have the courage to ask your- 
self important questions about 
your bank and tabulate honest 
answers, you will probably be helped 
more than by any other method. We 
have been trying to help the bank- 
ers of South Dakota by providing 
them with facilities for making such 
tabulations regarding their banks. 

We find that these questionnaires 
are very stimulating. For instance, 
a certain banker sent in his ques- 
tionnaire. To it was attached a let- 
ter from which I quote the first sen- 
tence: ‘‘In answering the enclosed 
questionnaire, we really discovered 
that we are running a hell of a 
bank.’’ 

Others write that when they were 
forced to make a little research to 
answer the questions, they were 
dumfounded at what they discovered. 

Our committees on service charges 
and analysis of accounts conduct 
these researches and get to the banks 
two or three times a year with in- 


quiries. And we are receiving a 
very good response—better each 
time. The first survey we sent 


out four years ago was answered by 
about 20% of the banks. The ques- 
tionaires of 1927 were answered by 
over 70% of them. Last year, it 
went up to nearly 80%. 

We have made some progress in 
this state. For instance, eight or 
nine years ago there were only two 
or three banks which had adopted 
the service charge. In 1925 there 
were not more than 25 banks which 
had adopted the service charge. 
There are now something like 250 or 
about 60% of the banks. We believe 
we are safe in saying that our sur- 
veys have had a large part in this. 

We have also hammered on the 
matter of reducing interest rates. 
The state department issued‘an order 
that 4% would be the maximum rate 
after the first of this year, and the 
national bank department concurred. 
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Quiz Yourself On Your 


Service Charge Procedure 


By GEO. A. STARRING 


Secretary, South Dakota Bankers Association, Huron, S. D. 
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Answer These Questions about Your Bank 


(A list supplied to South Dakota bankers by the 
Secretary of the South Dakota Bankers Association) 


1. Has your bank analyzed customer accounts? 


Do you make a service charge on unprofitable checking accounts? 

(a) On accounts with an average daily balance of less than $50? How much? 

(b) On accounts which drop below $50 at any time during the month? 

(c) On any other basis? 

(d) How many checks do you allow before figuring the charge? 

(e) On what day of the month do you compute this charge? 

(f) To what extent have small customers withdrawn, or built up their 
accounts? 

(g) Have the results been satisfactory? 

Are you following a schedule of charges for miscellaneous services? 

Has your county association a miscellaneous schedule of charges which you 

are following? 

Do you have any especially active accounts which you have analyzed as 

being unprofitable and for which you make a special service charge? 

Do you charge exchange on all out-of-town checks to non-depositing cus- 

tomers? 

To depositors? 

Do you charge exchange on your own checks when cashed outside your city? 

Do you par checks from your county? 

From adjacent counties? 


. What fee do you charge for cashier’s checks? 
. Do you charge exchange on drafts to all purchasers whether customers or 


not? 


. What charge do you make on overdrafts? 
. Do you charge for N. S. F. checks? 


How much? 
Whom do you charge? 


. How much do you charge per $1,000 for cashing elevator drafts or checks? 
. What do you charge on stock buyer’s checks, per $100? 
. What is your charge for cashing cream checks, per $100? 


(a) Is this a straight 50 cent charge to the creamery? 

(b) What companies pay this service charge? 

(ec) Or are you getting 25 cents from the creameries and 25 cents from the 
local buyer? 

(d) Or are you getting 25 cents from the creameries and charging exchange 
to your customers for cashing their checks? 


. List items on which you charge exchange not listed above—and give rate. 
. What is your charge on cash letters? 
. Do you make a minimum charge for small loans? 


How much? 


. Do you have a penalty for past due notes? 


How much? 


. What rate of interest are you paying on county funds? 

. What security do you furnish for county deposits? 

. Do you conduct a combined savings and life insurance plan? 

. What interest are you paying on time deposits for 12 months? 


For six months? 


. Do you pay interest when C. D.’s are cashed before due date? 
. Or do you follow the rule of not cashing C. D.’s before due? 
. What are your banking hours? 


In summer? 
In winter? 


. What do you charge for imprinting customers checks? 
. What is your average monthly income from the charges given in questions 


above (in round figures)? 
Question No. 2 


Questions No. 3 & 4 $ Total average monthly 
Question No. 5 $—______ revenue from all service 
Questions No. 11 & 12 $——_--— —-- charges and exchange 
Questions No. 13 & 14 $ charges? 


Question No. 15 $ 


. Do you find your customers generally becoming more sympathetic toward 


modern practices for more profitable banking? 
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the Berkeley Hills in the distance. 


Marine views are a common-place in San Francisco. Here is one from Nob Hill, showing the Bay and 
In the foreground are the hotels and apartments that have replaced the 





early-day mansions of the Argonauts on the summit of the city’s most famous hill. 


elcome To San Francisco 


To The Members Of The American Bankers Association 


wAN FRANCISCO, through its 

Chamber of Commerce, extends 
to you a hearty welcome. We are 
proud to have you as our guests. 
We hope that every hour of your 
sojourn here will be pleasant and 
profitable and that when you leave 
it will be with a firm determination 
to return again—many of you, we 
hope, to reside permanently in our 
beautiful and prosperous commu- 
nity. 

Your coming to San Francisco is 
an event of utmost importance, not 
alone to this city but to the entire 
Pacifie Coast. We hope that while 
you are here you will analyze our 
condition and picture our future, 
for this is an Empire of untold 
wealth, with unlimited opportunities. 

A city’s past, present and future 
may be measured by its location, its 
wealth and the energy of its popula- 
tion. San Francisco has always been 
recognized as one of the most per- 
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By ALMER M. NEWHALL 


President, San Francisco Chamber of Commerce 


feetly located cities in the world. Its 
potentialities became evident long 
before the days of 749, and the 
energy and progressiveness of its 
citizens has amazed the world on 
more than one occasion. 

Our banks are too well known to 
each of you to need comment. You 
know that San Francisco is the head- 
quarters of the 12th Federal Reserve 
District. You know that one of our 
banks is the third largest in the 
United States and that nine of our 
banks are among the first hundred 
of the nation. 


Fifth In Bank Deposits 


San Franciseco’s banks show high 
attainments in the realm of things 
financial. Our bankers rank among 
the world’s greatest financiers, and 
it is largely through them and their 
enterprise that San Francisco main- 
tains her proud position as the finan- 
cial capital of the West. 


San Francisco ranks fifth in total 
bank deposits among the largest 
cities of the country, with total de- 
posits of $1,667,400,730 in January 
1929. The seventeen banks of the 
city were divided in size as follows: 
One with over 650 million dollars 
deposits, two with over 250 million, 
seven with over 100 million, nine 
with over 75 million, ten with over 
50 million and only seven with less 
then ten million dollars deposits. 

We hope that you will take time 
to inspect our harbor and shipping 
facilities, our industrial sections, our 
beautiful parks and our more aesthe- 
tie attractions. Get acquainted with 
things Californian. 

In conclusion, as president of the 
Chamber of Commerce and as the 
representative of San Francisco’s 
business interests, I express the hope 
that your convention in this city will 
be the greatest and most helpful that 
your organization has ever held. 
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JAMES A. BACIGALUPI 
President, Bank of Italy, 
San Francisco 





R. B. MOTHERWELL 
Vice President, Wells Fargo Bank, 
San Francisco 
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F. B. ANDERSON 
Chairman of the Board, Bank of California, 
San Francisco 





A. P. GIANNINI 
Chairman, Advisory Committee, 
Bank of Italy, San Francisco 


CALIFORNIA 
anks and Bankers 


A comparison of the ten largest banks 


of San Francisco and Los Angeles by 


capital, surplus and profits, and deposits 


71TH San Francisco banks show- 
ing a total of $104,816,000 capi- 
tal and $116,135,940 surplus and 
profits, and Los Angeles banks a tota! 
of $75,650,000 capital and $70,104,- 
470 surplus and profits, California’s 
banking strength is evident. This 
is particularly true, inasmuch as in 
each city capital and surplus and 
profits almost balanee, an evidence 
of a very healthy condition. 
The leaders in both eapital and 
surplus are the Bank of Italy Na- 
tional Trust and Savings Association 








in San Francisco and the Seeurity- 
First National Bank in Los Angeles. 
The Bank of Italy reports capital of 
$50,000,000, surplus and net profits 
of $56,253,730 and deposits of $705,- 
141,500. A. P. Giannini is chairman 
of the advisory committee and James 
A. Bacigalupi is president. 

The Security-First National Bank 
of Los Angeles has capital of $30,- 
000,000, surplus and profits of $20,- 
310,580, and deposits of $545,546,- 
660. The Seeurity-First National 
Bank is a recent consolidation of the 





J.A. GRAVES 
President, Farmers & Merchants 
National Bank, Los Angeles 
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THOMAS A. MORRISSEY 
President, Pacific National Bank, 
Los Angeles 





| 
HERBERT D. IVEY 

President, Citizens National Trust & 

Savings Bank, Los Angeles 


Angeles-First National Trust 
and Savings Bank and the Security 
Trust and Savings Bank. Harry M. 
Robinson is chairman of the board 
and J. F. Sartori is president. 

The Bank of Italy is taking a very 
active part in planning for the con- 
vention of the American Bankers 
Association in San Francisco with 
A. J. Mount, senior vice president, 
vice chairman of the general conven- 
tion committee and chairman of the 
finance committee; R. G. Smith, vice 
president, a member of the hotel com- 


Los 











LEO 8. CHANDLER 
President, California Trust Co., 
Los Angeles 
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~~ ALAN J. LOWREY 


ank, San Francisco 


mittee; F. R. Kerman, vice presi- 
dent, chairman of the publicity com- 
mittee: Mrs. Edward Dexter Knight, 
director of the women’s department. 
in charge of the activities of the 
Association of Bank Women; and 
R. M. Clarke, auditor, chairman of 
the convention auditors and comp- 
trollers. 


American Trust 
Second 


Second in point of capital is the 
American Trust Co. of San Francisco 
with $10,000,000, and the Bank of 
America in California at Los Angeles 
with $20,000,000. Five officers rep- 
resent the American Trust Co. in 
convention activities as_ follows: 
Harris C, Kirk, vice president, and 
tussell Lowry, vice president, mem- 
bers of the general committee; J. E. 
Drew, assistant vice president, a 


member of the publicity committee ; 
k. M. Sims, trust officer, chairman 
of the trust company division com- 
mittee; and E. V. Krick, vice presi- 
dent, chairman of the American In- 
stitute of Banking committee. 

John D. MeKee is chairman of the 


F.C. MORTIMER 
Vice-President, Citizens National Trust & 
Sarings Bank, Los Angeles 


Los Angeles 


board of the American Trust Co.. 
and John 8S. Drum is president. The 
Bank of America in California has 
Leon Boequeraz as chairman of the 
board and E. J. Nolan as president. 

Next in point of capital in San 
Francisco comes the anglo & London 
Paris National Bank, Herbert 
Fleishhacker, president, with $10,- 
000,000 eapital. 

Los Angeles’ third largest bank is 
the Citizens National Trust & Sav- 
ings Bank, of which Herbert D. Ivey 
has been recently chosen president, 
with $5,000,000 capital. 

The Wells Fargo Bank & Union 


Trust Co. of San Francisco with 
#9,000,000 is next in size. F. L. Lip- 


man is president, C. J. Deering, vice 
president, Julian Ejisenbach, vice 
president, and R. B. Motherwell, vice 
president. All are active in conven- 
tion work. Fourth in Los Angeles is 
the Union Bank & Trust Co., Ben R. 
Meyer, president, with $5,000,000. 
The Bank of California, C. K. 
MeIntosh, president, F. B. Ander- 
son, chairman of the board, is next in 
San Franeiseo with $8,500,000: and 
the California Bank, A. M. Chaffey. 

















_ J. F. SARTORI 
President, Security-First National 
Bank of Los Angeles 
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F. R. KERMAN 
Assistant Vice President, Bank 
of Italy, San Francisco 












A. M. CHAFFEY 
President, California Bank, 


A. J. MOUNT 
Vice-President, Bank of Italy, 
San Francisco 














HERBERT FLEISHHACKER 
President, Anglo & London Paris 
National Bank, San Francisco 


president, with $5,000,000, in Los 
Angeles. 

The Crocker First National Bank 
and the Crocker First Federal Trust 
Co. of San Francisco with combined 
eapital of $6,500,000, Wm. H. 
Crocker, president, and the Farmers 
& Merchants National Bank of Los 
Angeles, J. A. Graves, president, 
with $3,000,000 claim sixth place. 

Seventh place is filled by the 
Anglo-California Trust Co. of San 
Franciseo, M. Fleishhacker, presi- 
dent, with $1,500,000; and by the 
Seaboard National Bank, G. L. 
Browning, president, with $2,000,000 
in Los Angeles. 


_ 


$1,000,000 Bank Is 
Eighth 


Eighth, ninth and tenth places are 
claimed respectively in San Fran- 
cisco by the Pacific National Bank, 
H. R. Gaither, president; the San 
Francisco Bank, George Tourny, 
president; and the Bank of Mon- 
treal, P. C. Harrison, president, with 
$1,000,000 each. In Los Angeles 
these three places are filled by the 
62) 


Continued on page 
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E. V. KRICK 
Vice-President, American Trust Co. 
San Francisco 
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F you were to look from your win- 

dow and see a man across the way 
shuffling along with many side 
glances, with dragging, broken steps, 
his hat pulled low—your suspicions 
would be aroused. A man, unless he 
is physically handicapped, does not 
do such things when his business is 
what it should be. 

Therefore, even though he may 
not realize that his manner is ev- 
idence of guilt, it is exactly that. 


When The Circular Letters Are 
Broken At The Bottom 


In the the same way, the man who 
passes over to you a signature with 
the circle letters broken as in the 
illustration, has made himself a 
marked man. He has created the 
same negative evidence as your man 
with the shuffling steps and sidelong 
glances. There is a possibility of a 
physical defect, in which ease all of 
his writing will be broken, so prov- 
ing the defect. 


But if the a, o, g, and d suffer. 


breaks at the base line or in the curve 
of the letter, you have written ev- 
idence of misrepresentation and gen- 
eral dishonesty. There is a moral 
weakness in such a writer that is 
woven into the very tissue of his 
nature, and that will prove its ex- 
istence in most unexpected ways. 


Try To Write This Type 


of Signature 


If you like, you may easily deter- 
mine for yourself just how easy it 
is to write these letters without the 
break—and how much real ‘effort is 
required to write even one word with 
the circles broken in this way. 


It is distinctly worth noting that 
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Warning! — Morally 
Gohow Pho-ow 


This type of signature should warn a teller or 
loan officer that the signer should be investigated 


By M. N. BUNKER, D. C. S. 


Examiner of Questioned Documents, Kansas City, Mo. 


the disconnections come in the 
strokes, and not between the letters. 
Marked disconnections between let- 
ters of a word will be found charae- 
teristic of the man or woman who is 


More Money For 
Less Work 


By F. B. MILLER 


President, The Cedar Falls 
National Bank 


E HAVE passed all 

through the stages of 
free rest rooms for women; 
free rooms for farmer cus- 
tomers to hold their meet- 
ings in; calf clubs; garden 
clubs; “$1 will open an 
account’’; baby record 


books; savings pass books 
with an initial deposit of 


$1 to new born babes, etc., 
and find that they were all 
a snare and a delusion. 


It brought us a lot of 
business but most of it was 
unprofitable. We have cut 
out all of that and now 
make a service charge on 
all unprofitable accounts 
and send people who want 
legal advice to lawyers. 


We are doing less busi- 
ness but making more 
money and along with it 
have a little time which we 
can call our own. 











highly intuitive, and who, not infre. 
quently, is of a highly artistic nature, 
Madame Schumann-Heink, for in. 
stance, shows these marked discon- 
nections between letters, but there 
are no breaks in her circle letters, 

There is no necessity for a teller to 
try to become a handwriting expert. 
There are, however, a number of in- 
dications of moral weakness such as 
the one here described and illustrated 
which are easy to keep in mind and 
it is my purpose to describe them 
from time to time through articles 
of this sort. 

The teller who discovers a signa- 
ture that is suspicious will naturally 
convey his suspicions to some execu- 
tive officer and explain the reasons 
for his suspicions. This will give the 
executive officer an opportunity to 
pass upon the immediate situation 
and decide whether the transaction 
shall be approved or not. 


Get Character Analysis Only 
When Necessary 


If, however, something more def- 
inite needs to be known about the 
man who wrote the signature, it 
will then be advisable to refer the 
signature to a handwriting expert 
who spends all of his time in analyz- 
ing handwritings and who is 
equipped to make a complete anal- 
ysis of character and give the bank 
something more complete on which 
to base its action. 

It is perhaps wise to again empha- 
size the point that not all morally 
weak persons have the fault in their 
signature described ‘in this article, 
but that all persons having this char- 
acteristic in their signature, are 
morally weak and should be dealt 
with more cautiously than others. 
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Bring About | 


Stabilized Banking 


In A District 


By F. K. McPHERSON 


Vice President, First Wisconsin National Bank, 


Milwaukee 


MAY be coining a new phrase 

when I use the term ‘‘district 
correspondent,’’ but the condition 
is not new. 

Banks naturally group themselves 
into certain districts, due partly to 
their geographical location, but more 
specifically to their central markets. 

Some such districts may be com- 
paratively small. Others may be 
quite large. 

Some districts overlap. Some 
large districts may include several 
smaller districts. But the fact re- 
mains that certain groups of banks 
have a number of very important 
things in common. 

We believe, for example, that the 
district which the First Wisconsin 
National serves is the state of Wis- 
consin. The products of Wisconsin 
are quite largely marketed through 
Milwaukee and the outside purchases 
of the state are brought in through 
the port of Milwaukee. 

It is quite natural that the busi- 
ness of the state should center here. 
It is also quite natural that the banks 
of the state should very largely group 
themselves in their inter-bank rela- 
tions around the bank in Milwaukee 
that offers its services as district cor- 
respondent. 

There are several very important 
services that a district correspond- 
ent can render. The most important 
of these we have found to be the six 
listed in the larger type on this page. 

It is important to a district as well 
as to both the smaller and the larger 
banks to have checks cleared quickly 
and cheaply. The district corre- 
spondent properly equipped to handle 
clearings accurately and in the short 
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Inter-bank Relations That 








est possible time has 
much to do with 
stabilizing the bank- 
ing of the whole dis 


trict. 
What a simple 
matter banking 


would be if we re- 

ceived no checks except those on our 
own bank which could be handled 
without transit delay. But inasmuch 


SIX 
Important Services 
Of A District 


Correspondent 


1. It clears the checks of the 
district quickly and cheaply. 


2. It provides money for sea- 
sonal needs. 


3. It helps avoid panicky con- 
ditions resulting from unfavorable 
rumors or business declines. 


4, It provides the means for 
instant safe investment of free 
funds. 


5. It serves as a depository for 
securities with necessary service 
features such as coupon collection 
and favorable readjustment of 
holdings. 


6. It provides a central source 
of advice and help on adminis- 
tration and auditing routine. 








HE district correspondent is located in the 

port of entry. This may be on a river, lake, 
or on the sea coast, but it is usually also a 
railroad center. 


as this is impossible, all we can do 
is to improve clearing facilities. 

A city bank that is trying to stab- 
ilize banking conditions in its dis- 
trict and that serves as a clearing 
agent for a large percentage of the 
banks in the district, ean, of course, 
afford to provide clearing facilities 
that make quick and aceurate han- 
dling possible. 

Possibly the district correspond- 
ent’s service is more spectacular in 
times of money shortage. Our bank, 
for example, was able to stabilize 
banking conditions in Wisconsin dur- 
ing the deflation period by provid- 
ing money to the smaller banks for 
longer periods than are required in 
normal times. This enabled our dis- 
trict to come through the deflation 
period in good condition. 

The district correspondent, of 
course, always stands ready to sup- 
ply money for seasonal needs, and 
serves a purpose somewhat different 
from the federal reserve banks in 
this respect. Seasonal needs in a 
district may vary considerably with 
different towns due to peculiar local 
conditions. The district correspond- 
ent is always able to take care of 
these needs promptly and with the 
least amount of red tape. 

Many cases are on record where 
the district correspondent had the 


(Continued on page 66) 
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Strong Financial Advertisements 





Advertising “Leadership” 


No. 4 in a series of advertisements that have proved profitable 


N unusually interesting and 
practical advertising campaign 
has been conducted in recent 

months by the First National Bank of 
Boston. The advertisement repro- 
duced herewith is the base advertise- 
ment of the campaign. It was pub- 
lished in Boston daily papers. In the 
smaller type in this advertisement, 13 
propositions are set up. The bank’s 
leadership was indicated by these 13 
points. 

Following this, small advertisements 
were run, each one covering one of these 
13 points, and going into it more in 
detail. Each advertisement was illus- 
trated with an interesting drawing, 
carefully made and dignified with an 
illustration appropriate to the subject 
matter in thecopy. The copy on these 
smaller ads was short in every case 
although the space used was of suffi- 
cient size to insure attention. Each 
advertisement emphasized the large 
capital and surplus and the fact that 
this is New England’s largest financial 
institution. 

Not only the main office of the bank, 
but also its branches were played up. 
One advertisement for example, fea- 
tured this headline ‘5,000 Customers 
Use Our Boylston Street Branch.” 
The illustration showed a customer’s 
room and the copy featured the growth 
of this branch. 

An advertisement recapituiating 9 of 
the points already made, was run in December 
with the heading “‘ We Solicit Your Business.” 
Newspaper advertising was emphasized by a 
series of mail pieces recapitulating the same 
facts. 

This method of selecting the outstanding 
and practical advantages of a bank, playing 
them up in one or more advertisements, and 
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New England's 1 argest Financial Institution 


LEADERSHIP. 


= 

Re First National Bank of Boston is the largest 
financial institution in New England and the sixth largest 
national bank in the United States. 


It has capital and surplus of $50,000,000 Its Foreign a De epartment is recognized as one of the 
eee 


very best in the United States. 





Its deposits of 0,000,000 exceed by £160 
00,000 those of any other bank or trust com It ‘tu 
pany in New B.ngland 
see 
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It has over 125,000 customers and 


It has ten branches in the City of Boston. 
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It has its own | hes in Buenos ie res, Argen- 
tina, and Havana Cub Its Arve i branch is 
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It has for years had its own Fur 
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eee 
It has the fastest cable service in the world. 


oe 
it has tntimate working relatic fs ath re) 


of the leadir sake ia Sicha bee 


On the basis of leadership in every department of legitimate 
banking service, it solicits your business 


Bo bac? 


NATIONAL BANK of 
BOSTON 
* 





1784 1928 


Capital and Surplus $50,000,000 


then following through with special advertise- 
ments on each point is without doubt a good 
thing to do to build good will and add depositors 
for any bank. 

Mr. H. A. Lyon, Assistant Cashier of The 
First National Bank of Boston, is in charge of 
the advertising and the copy was produced by 
Batten, Barton, Durstine & Osborn, Inc. 
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interested in .. 


Oriental yet ee a 


The money value of exports from the port of San Francisco during 
1928 was 15% greater than in 1927; exports from January 1 to June 
1 of this year totaled $82,796,946, an increase of 13.8% over the 
corresponding 1928 period. Customs collections on imports for the 
fiscal year ended June 30,1929 amounted to $13,120,583.81, larger 
than in any previous fiscal or calendar year and 5% more than in the 
1927-28 fiscal year. 


Our files of credit and trade information on names in the Orient 
and the West Coast of South and Central America are kept up-to- 
date, and are available to correspondents and their customers. 


We specialize in the clearance of shipments in and out of Pacific Ocean Ports. 


FOREIGN DEPARTMENT 


Wells Fargo Bank 
Union Trust Co. 


SAN FRANCISCO 


55th ~Annual Convention 


AMERICAN BANKERS’ ASSOCIATION 
San Francisco, Sept. 30, Oct. 1, 2 and 3 


Readers will confer a favor by mentioning THE SEPTEMBER, 1929 BANKERS MONTHLY when writing to our advertisers 
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A. B. A. Convention Program 


Monday, September 30, at the Hotel Si. 
Francis, meetings of committees and com- 
missions. 

Tuesday, October 1 at the Hotel St. 
Francis: State Secretaries Section Gen- 
eral Meeting, 2 P. M.; Examiners Con 
ference Clearinghouse Section, 2:30 P. M.; 
Savings Bank Division General Meeting, 
2:30 P. M.; Nominating Committee, 
5 P. M.; Resolutions Committee, eall of 
ehairman; dinner, National 
Alumni Association American Institute of 
Banking, 6 P. M. 

Wednesday, October 2 at the Hotel St. 
Francis: 


subscription 


Auditors Conference Clearing- 


house Section, 2:30 P. M.; State Bank 
Division General Meeting, 2:30 P. M.: 


Resolutions Committee, call of chairman; 
incoming president’s dinner to American 
Bankers Association incoming state vice 
presidents, 6:30 P. M. 

Thursday, October 3, at the Hotel St 
Francis: Second Meeting Auditors Con- 
ference Clearinghouse Section, 2:30 P. M.; 
Executive Meeting, afternoon or 
evening, followed by Administrative Com- 
Resolutions Committee, on eall of 


Council 


mittee. 
chairman. 

The sessions of the general convention 
will be held in the Nall the 
mornings of October 1, 2, 3, opening at 
9:45 A. M. each day. 

Permanent quarters for special activities 
will be maintained for the entire conven- 


convention 
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CRAIG B. HAZLEWOOD 
President, American Bankers Association 1928-1929 


Officers of the 














ROME C. STEPHENSON 
Acceding Ist Vice President, American 
Bankers Association 


tion period in the Hotel St. Francis as fol- 
luws: Press headquarters, rooms 270-72-74; 
separate State Secretaries, rooms 211, 212, 
201, 203, 207, 276, 288, 289; State 
Secretaries having no separate headquar- 
ters, room 210; hotel committee and in- 
formation bureau, the hotel lobby; bank 
library exhibit, the mezzanine; offices of 
the association, registration counters, golf 
desk, post office, desks for validation of 
railroad tickets and pullman reservations, 
hotel lobby. 


909 


ankers Association 


JOHN G. LONSDALE 
Acceding President, American Bankers Association 1930-1931 


Bank Women Hold Annual 


Convention 


On Sunday, September 29, bank women 
executives from all over the country will 
gather in San Franciseo for their annual 
convention to be held in conjunction with 
that of the American Bankers Association 
from September 30th to October 3rd. A 
general outline of their program follows— 

Sunday, Sept. 29, 4:30 to 7:00 P. M. 
Informal Tea. 

Monday, Sept. 30.—Regional Confer- 
ences, Regional Luncheon 1:30 P. M. 

Tuesday, October 1. Presiding: Miss 
Mina M. Bruere, president. Address of 
Welcome: Mrs. Edward Dexter Knight, 
chairman General Convention Committee. 
Papers by Miss Louella Ensworth, Man 
ager Women’s Department, Northern 
Trust Company, Chicago, Ill. Miss Kittie 
Council, Manager Department, 
Interstate Trust & Banking Company, 
New Orleans, La. and Mrs. Beth MaeDon- 
ald Johnson, Supervisor of School Savings, 


Savings 


American Trust Company, Berkeley, 
Calif. 

Tuesday evening, October 1. Annual 
Dinner. Presiding: Miss Mina M. Bruere 


president. 

Wednesday, October 2. 
ference. Presiding: Mrs. Lena 
Sultzer, Manager Savings Department, 
Mercantile Trust Company, St. Louis, Mo. 

Thursday, October 3. Annual Meeting. 


Luncheon Con- 
Duncan 
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Two New Ways Banks Large and Small 
Are Cutting Check-Handling Costs — 


ENDORSING 


THE OLD WAY 


A Separate Operation for 
LISTING 


Each check necessarily 
turned completely over, 
the operator stopping 
every few minutes to 
arrange pile. 


A Separate Operation for 
ENDORSING 


Noisy, smeary, hand- 
stamping. A time- 
waster, occasionally re- 
sulting in checks being 
“‘skipped.”” 


THE NEW WAY 


Both Operations 
in One= 


When check is listed, oper- 
ator simply turns it half- 
way over—and drops it into 
the machine. The check 
trips a latch which causes 
a metal die to print a legi- 
ble endorsement. No check 
can be “skipped’’—checks 
are automatically stacked 
in order of listing— and 
you can work right up to 
the last minute for clear- 
ings and transit. 


YOURS FREE — 


For complete details on how bank adding ma- 
chine operators are now doing two jobs (listing 
and endorsing) more quickly than they formerly 
could do one, send for our new free booklet, 
“How Banks Large and Small Are Saving Money 
on Check Endorsing.’’ No obligation. Use the 
coupon below. 





CANCELLING 


INS and clips concealed in checks too often 
dull, bend or break perforator needles. And 
how annoying it is for the small bank with 
only one perforator to have to be without the 
machine while it is in the factory for repairs! 


American needles are 55% stronger than or- 
dinary perforating machine needles, and besides 
this extra strength, any clerk can easily and quickly 
install new American needles in the American No. 22 or 
larger models. American machines are “self- 
repairing.” 


Don’t be handicapped by having to revert to old- 
fashioned methods of hand-cancellation every so 
often while your perforating machine is at the 
factory for repairs. 


If your machine is 
punching illegible 
cancellations—wast- 
ing the time of 
your operator and 
everyone all down 
the line— replace it 
with a machine 
where your clerk can 
replace the needles. 


Just send us a sample of the perforation it makes 
—that’s all we need. We’ll quote you a liberal 
trade-in offer that will put an end to your 
perforator troubles. 


3 Use the coupon below. 


**The Modern Way Is the American Way” 


AREEREACAR 
ENDORSING - CANCELLIAG 


THE AMERICAN PERFORATOR CO. - CHICAGO - NEW YORK - SAN FRANCISCO « Established 1910 


AMERICAN PERFORATOR CO., 611 W. Jackson Blvd., Chicago, II. 


Please send me, without obligation, complete details on 1) The new American Endorser, and the ( Hand, () Foot-Power, 1 Automatic Electric Per- 
forators, with a () Quotation on your trade-in aliowance on our old perforating machine, a sample impression of which is enclosed herewith. 


OFFICER 


Readers will confer a favor by mentioning THE SEPTEMBER, 1929 BANKERS MONTHLY when writing to our advertisers 








One of San Francisco’s eight golf courses overlooks the Golden Gate 





A Golden West Vacation 


San Francisco As The Center 


HERE are a thousand places to 

visit in California and the Great 
West. Each one has its own distine- 
tive features, and where time and 
money permit, none should be over- 
looked. But for those whose leisure 
hours are limited, a few of the more 
important vacation and recreational 
spots will be cited. 

San Francisco is called the Hub 
of Vacation Land. San Francisco is 
the great out-of-doors city of the 
world, because it is never too hot nor 
too cold to enjoy outdoor life. Every 
variety of outdoor sport and pastime 
is indulged in by San Franciscans, 
and visitors have much in store for 
them if they merely ‘‘follow the 
leader.’’ 

Right in the heart of San Fran- 
cisco is Golden Gate Park—one of 
the world’s greatest playgrounds, 
consisting of more than 1,000 acres, 
and which has been transformed 
from sand hills to a beauty spot. 
Man has put in mountain’, lakes, 
waterfalls of mammoth sizes. There 
are miles and miles of beautiful 
driveways, bridle paths and walks. 
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Acres and acres of the most beauti- 
ful flowers, and then there are 
museums, art galleries, paddocks for 
various kinds of wild animals; one 
of the world’s finest and largest 
aviaries, to say nothing of athletic 
fields of all kinds. One ean easily 
spend a week seeing Golden Gate 
ark and the chances are that he wil! 
miss some of the really-important 
points of interest even then. 

The Presidio—also right in the 
city, is the United States army reser- 
vation—the largest army reservation 
within city limits in the country. 
The Presidio is thrown open to the 
public and is listed as one of the 
scenic features. 

Below the Presidio is the famous 
Golden Gate—that narrow opening 
to the broad Pacific. Several forts 
are visible from the heights above the 
Gate. One of San Francisco’s eight 
golf courses also overlooks the Gate. 


Wonderful Highways Available 


Leading from San Franciseo are 
fine paved highways to the wondrous 


playgrounds to the south and the 
southeast, while ferry boats convey 
the tourist across the waters of the 
bay to other highways that take one 
to the scenic wonders of the eastern 
and northern sections of the state 
and into Oregon, Washington and 
on into Canada. 

Because California offers almost 
every sort of climate, there is a great 
variety of pastimes suited to the 
peculiarities of each individual. 
Along the coast it is cool and pleas- 
ant throughout the year. In the val- 
leys it is warm in summer and de- 
lightfully cool and pleasant in fall 
and winter, and in the mountains, 
one finds an assortment of tempera- 
tures ranging from the hot to almost 
freezing, for there is perpetual snow 
on some of the mountains that 4 
stranger wants to visit. 

California resorts and __play- 
grounds range from below sea level 
to the highest in the United States. 
One can bathe in the Pacifie Ocean 
or in the picturesque lakes of the 
high Sierras, thousands of feet above 
sea level. 
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“THE ACME OF 
PERFECT PROTECTOGRAPHING” 





Tue Daniel Green Felt Shoe Company, 
manufacturers of the famous “Comfy” slippers, 
is another enthusiastic user of the Century 
Protectograph. 


“We find, with constant use, that it operates 
with speed, clarity of reading, and accuracy. 
There have been less errors made by its use than 
in any other Protectograph previously used. 
We attribute this fact to the clearness of the 
figures on the checks and the ease in operating 
the machine. 


“We would be glad to recommend it at any 
time as the acme of perfect Protectographing.” 


The new Century Protectograph will be a 
revelation to you of what speed, convenience 
and accuracy are possible in a moderately 
priced check writer. This finely balanced, well- 
built machine has won preference everywhere 
by its performance. 


Try it in your own office on any form that is 
to be amount-written. Get in touch with a 
Todd representative or return the coupon for 
some interesting literature. 


The Todd Company, Protectograph Division. 
(Est. 1899.) Rochester, N. Y. Sole makers 


TODD SYSTEM 
OF CHECK PROTECTION 


Readers will confer a favor by mentioning THE SEPTEMBER, 1929 BANKERS MONTHLY when writing to our advertisers 


of the Protectograph, the new Super-Safety 
Checks and Todd Greenbac Checks. 


Sd 7 SA 


Trade-in allowance 


Todd representatives appraise old check writers fairly 
because Todd Protectographs are priced fairly. An ex- 
travagant allowance for your old check writer could be 
possible only if the new machine had an inflated price 
and an excessive selling margin. The most important 
thing to you is not what you are allowed for your old 
check writer . . . but how much actual value you get in 
the new one for the dollars you invest. Before you buy 
any check writer, safeguard your investment by com- 
paring its performance and reputation with those of a 
Todd Protectograph. 


Because Todd users qualify as preferred risks they enjoy 
discounts of from 25 to 60% of standard premiums for 
forgery insurance. 


THE TODD COMPANY 
Protectograph Division 
1137 University Ave., Rochester, N. Y. 
Please send me further information about the 
new Century Protectograph. 
Name 


Address 








Business. 























Resorts and play- 


vrounds are carefully 
looked after by state 
authorities. The state 
department of public 
health makes them 
healthy and safe from a 


public health — stand- 
point. The United 
States government and 


the state of California 
cooperate in jooking 
after sanitary conditions 
in the numerous national 
parks in California. 
Within a day’s auto- 
from San 


mobile ride 


Francisco are some of 
the 


sight-seeing 


world’s greatest 
play- 
ground meceas. To the 
south are to be found 
Palo Alto and Stanford 
University : Santa Cruz. 
The Atlantic City of 
the Pacific Coast; Mon- 
terey, California’s first 
capital and a_ beauty- 
spot; Carmel, Del Monte 
and the famed Sixteen- 


and 


Mile Drive along the 
ocean and through the 


pines of Monterey. To 
the southeast from any 


of the aforementioned 

places will be found the 
Pinnacles—now a national monu- 
ment. 

The formation of the gigantic 


2g 
stone spires here has caused geolo- 
gists much concern. Through the see- 
tion here mentioned will be found 
seores of fine resorts, parks, and 
everything to make life worth while. 

To the East. one takes the ferry or 
one of the Pen- 
insula bridges, 
for the Yose- 
mite National 
Park. The 
greatest writ- 
ers have en- 
deavored to 
deseribe Yose- 
mite and have 
failed, so ail 
that remains to 
he said is, ‘‘See 
it.’ The Mar- 
iposa Big Trees 
National Park 
is a few hours 
south of Yose- 
mite. This 





place offers re- 
ereational pas- 
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Yosemite Falls, one of the famous beauty masterpieces 
many A. B. A. delegates will visit. 


times ‘‘to suit’’ everyone. 

To the north of San Francisco are 
to be seen Muir Woods (big trees) ; 
just across the bay, Mount Tamalpais 
with the crookedest railroad in the 
world. Farther on is Fort Roos, es- 
tablished by the Russians in 1811; 
then on a few miles, Luther Bur- 
bank’s gardens; a short ride to the 


northeast takes one ty 
the Petrified Forest and 
into Geyserland, with al! 
kinds of mineral springs, 


hotels, golf courses, 
swimming pools and 
so on. 


Back on the Redwood 
Highway, one starts for 
the world famous Red. 
woods. For miles one 
rides through fern-ear- 
peted woods of gigantic 
trees measuring as much 
as 25 feet in diameter 
and 300 to 400 feet high. 
Emerging from the Red. 
woods, is the great 
Ocean Highway, thou- 
sands of feet above the 
sea, but barely clinging 
to the mountain. This 
highway leads to Cres- 
eent City, the northern- 
most city in California. 
Leaving Crescent Cit) 
one goes on into Oregon 
and Washington and 
Canada, with their great 
recreation centers and 
pleasure resorts. 

Off the coast of Cali- 
fornia lie islands of en- 
chantment. These can 
be reached in palatial 
little steamers. 

Words ean describe most of Cali- 
fornia’s wonders, but space forbids 
the use of a sufficient number. The 
situation is just as Rudyard Kipling 
put it in referring to San Francisco. 
He said ‘‘It has only one drawback, 
tis hard to leave.’’ 

In no other place in the country is 
there the opportunity for the variety 
of sports and 
climates, inas- 








For those who like to yacht, there is the huge area of San Francisco Bay with its 
invigorating air and rugged shore line. 


much as_ the 
mildness of the 


climate per- 
mits all sum- 
mer sports, 


which may be 
carried on 
throughout the 
year, while the 
mountain 
ranges afford 
winter temper- 
atures and win- 
ter sports for 
the visitor from 
other cities. 
It is the play- 
ground of the 
United States. 
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This new 

Safe-Ledger 
Tray is 

Saf Protected 


The Safe-Ledger Tray is 


available in three sizes 
















As the cover goes down 


the tray comes up 


Vaults Crowded? 


e Misiiise TIME... 


closing time . . . clerks lugging heavy books — pushing ledger 


trays to and from the vaults. More business means more 
records, and space is at a premium. . . Confusion .. . the vault 


is jammed. 


No bank need tolerate crowded vaults, nor risk the loss of 
vital records by fire. The specialized experience of Remington 
Rand has developed this Safe-Ledger Tray .. . Portable pro- 


tection for machine posted ledgers. 


Each ledger its own vault. In seconds. . . two quick motions 
... the file is open and ready for use... or closed, locked and 


insulated against fire! 
The vault has been brought to the ledger. 


Ask the nearest Remington Rand office for descriptive litera- 


ture and prices. 


Remington Rand 


BUSINESS SERVICE 


BUFFALO. NEW YORK 


Two motions and the 
cover is closed... locked 
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Santa Monica Bay, typical of the scenes and vacation opportunities in Los Angeles 


A Vaeation Wonderlan 


Los Angeles 


HE slightest whim of the Ameri- 
ean business man for his recrea- 
tion ean be satisfied in Los Angeles 
County and its contiguous territory. 
The world’s greatest playground is 
climatically located between the High 
Sierras and the Pacific. Three 
ranges of the Southern Sierras run 
west to east across the county. They 
are the Sierra Madre, the San Gab- 
riel and the San Bernardino ranges. 
Eighty-five miles of coastline, run- 
ning from the Santa Monica moun- 
tains on the north and the Orange 
County line on the south, curve 
southward and eastward. The coast 
is speckled with beaches, a delight to 
the surf bather, and is indented with 
harbors and coves that fulfill the 
yearning of the yacht and boat en- 
thusiast. The mountains serve with 
their winter sports and hiking and 
camping. 
All of these are within the 4,115 
square miles of the county and are 
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connected with one of the best sys- 
tems of paved highways in America. 
There is an estimated 3,411,063 
population in the southern half of 
the state and the majority of 1,591,- 
739 pleasure automobiles are in the 
13 southern counties. Literally all 
of the urbanites in the metropolitan 
area motor to the county parks main- 
tained at the seashore and in the 
mountains for public use, to one of 
the fifty golf courses in the county, 
to the beach resorts and clubs or the 
luxurious mountain lodges. 


Many Sports Here 


Any of these can be reached by 
motor in three hours from the center 
of Los Angeles. The peculiar con- 
tour of the land and the line of the 
mountains puts the city in the center 
of a recreational region that has the 
greatest variety in sports of any 
similar area in the world. 


Golf is the most patronized of the 
sports. Many of the 50 greens are 
open to the public for a small fee. 
This fund makes it possible to main- 
tain the greens that stay fresh the 
year round. The climatic condition 
makes it possible to play golf any 
day. The feature of the golfing in 
Los Angeles is the annual $10,000 
open tournament that is conducted 
each January. It draws the stars of 
the nation. Many of the leaders in 
the field have commented on the ex- 
cellent condition of the golf courses 
in Los Angeles County. 

The Coliseum is the home of some 
of the greatest football and track 
meets that have been held in recent 
years. Experts in these fields have 
accredited the record that the western 
athletes have made against the east 
to the equable temperature and 
climate of Southern California, 
where most of the record breakers 
gained their training. The Trojan 
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Col. Charles A. Lindbergh, 
Chairman Technical Com- 
mittee, Transcontinental Air 
Transport, Inc. Consulting 
Aeronautical Engineer, Penn- 
sylvania Railroad Company. 


The 
TAT ROUTE 


New York City 
Washington, D. C. 
Philadelphia, Pa. 
Columbus, Ohio 
Indianapolis, Ind. 
St. Louis, Mo. 
Kansas City, Mo. 
Wichita, Kansas 
Waynoka, Okla. 
Clovis, New Mex. 
Albuquerque, N. M. 
Winslow, Anz. 
Kingman, Ariz. 
Los Angeles, Calif. 


San Francisco, Calir. 


by ‘Plane and Train 


HEN you set forth by plane and train to or from the 
convention of the American Bankers at San Francisco— 


You will travel the AIR LINE that Col. Lindbergh built; 
that the great Pennsylvania Railroad system sponsored; and 
in which Transcontinental Air Transport, Inc.* invested mil- 
lions in lighted airways, new airports, passenger stations, shops, 
hangars, teletype and radio communications and the most 
comprehensive private weather bureau in the world, before 
operations began. 


There could be no better guarantee of careful, thorough 
planning and operation than this. The foremost banking in- 
terests in the United States point to the TAT coast-to-coast 
Air-Rail system’s faster travel service, without sacrifice of 
safety and comfort, as the most outstanding transportation 
achievement of the year. 


TAT is now in regular operation carrying passengers whose 
time is too valuable to waste, from coast to coast in 48 hours, 
on daily schedules. Bankers attending the convention at San 
Francisco in September can depend upon TAT service the 
entire distance —or they may use the service part way, be- 
tween intermediate stops, as listed herewith, if preferred. 


For detailed information or reservations consult the TAT 
representative in your city, agents of the Pennsylvania 
or Santa Fe railroads, or authorized travel bureaux. 


*a private carrier 


TRANSCONTINENTAL AIR TRANSPORT, INC. 


American Bankers Convention 


COAST TO COAST BY PLANE "AND TRAIN 
SS 


Readers will confer a favor by mentioning THE SEPTEMBER, 1929 BANKERS MONTHLY when writing to our advertisers 29 














team =o under 
lloward Jones 
plays most of 
its games in 
the Coliseum. 
The Rose 
30wl in Pasa- 
dena is also 
known the 
nation over 
for the fa- 
mous East- 
West game 
played there 
New Year's 
day following 
the 
Tournament 
of Roses. 
When the 
and 
winter cold ot 
the eastern 
sections close 
the Polo fields, 
the greatest 
of the players 
to Los 
Angeles and 
play a series of games that runs over 
January, February, and March. 
Louis Stoddard, head of the Ameri- 
can Polo Association and member of 
many international teams; Tommy 
Hitcheock, probably the greatest for- 
ward ever developed in polo; Mal- 


elaborate 


Snow 


come 


com Stevenson, the pivot of 
America’s last two International 


teams; Robert Strawbridge, 
J. Cheever Cowdin, Averill Harri- 
man, are some of the well-known 
eastern poloists who play here in the 
winter season. Although the game 
is played here all year, there is the 
most activity at this time. 

Again the constant temperature 
comes to notice in the all-year tennis 
program of the several clubs and the 
Municipal courts. The most prom- 
inent of the clubs are the Palomar 
and the Los Angeles Tennis clubs. 
The Los Angeles group has more than 
20 courts. The championship court 
of the club has been used by many of 
the Davis Cup players. William 
Tilden, Mary K. Browne, Manuel 
Alonso, and William Johnston have 
played championship matches on the 
court before packed galleries. In ad- 
dition to the Municipal and the Club 
courts, many private homes are 
equipped with courts. 

Catalina, one of the Channel group 
of islands, lies 26 miles off the coast 
of Los Angeles harbor and affords 
protection for the waters that lie be- 
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Beautiful Catalina Island, a short boat 
Coast visitor plans on going. 





tween it and the mainland. This 
channel is utilized by the yacht en- 
thusiasts for a race course and the 
Junior Chamber of Commerce has 
banded the clubs of the Southland 
into an organization for the promo- 
tion of the sport by enlarging the 
scope of the R-boat and sloop races 
held in the channel. 

Six clubs have joined with the 
Chamber in this comprehensive pro- 
gram. Practically all of the coast 
line from Monterey Bay to Ensen- 
ada, Mexico is fre- 
quently visited by 
the boats and 
yachts of the coun- 
ty. Many ideal 
voyage courses are 
available in this 
section and at little 
risk to even the 
smallest of eraft. 

Beach sports, 
swimming, and 
fishing are made 
possible in the 
county by the 
Pacific. Deep sea 
fishing has attract- 
ed many of the 
most prominent 
fishermen of the 
world. The tuna 
schools off the coast 
are the game for 
the Tuna Club. 





ride from Los Angeles, where every Pacific 





The many bays and protected 
channels provide unlimited 
boating. 





Zane Grey 
holds the ree. 
ord catch of 
the club with 
a 382-pound. 
er. 

30th in the 
high Sierras 
and at the 
beaches, lux. 
urious clubs 
have beey 
built for the 
comfort of 
those who de. 
sire the pleas. 
ures of the 
resorts and 
do not want 
to “rough 
| gs 

Winter 
sports, in sea- 
hiking, 
trout fishing, 
camping, up- 
land golf 
eourses, rid- 
ing and man\ 
other sports of the mountains are 
within driving radius of the city. 





son, 


Make Suggestions to Clients 

The chief service a bank ean ren- 
der its customers is to be prolific 
with suggestions. 

In order to give this service, the 
bank must do two things. First, it 
must have the desire to serve. 
ond, it must very carefully organize 
to give this service. 

In organizing to 
give suggestions, 
the bank must real- 
ize that the essence 
of service is friend- 
ship. It must make 
an organized en- 
deavor to obtain 
the friendship of 
its customers. 

It should obtain 
enough general in- 
formation and 
facts about a cus 
tomer’s business to 
enable it properly 
to give suggestions. 

It must have the 
suggestions, wheth- 
er or not they are 
asked for.—Robert 
A, Warren, Free- 
land & Warren, 
Inc., Boston. 


See- 
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HERE'S. HOW->-- 


O 


—Build small unprofitable savings into profitable 
accounts 


—Revive dormant savings accounts 

—Establish a Real Estate Loan Department 

— Advertise for large construction loans 

— Advertise for small housing loans 

—Solicit correspondent bank accounts 

—Sell commercial banking to business men 
—Sell the checking account as a financial service 


—Inaugurate and announce the service charge on 
checking accounts 


—Meet trust objections in selling 

—Fit trust advertising into a general campaign 
—Analyze the trust department 

—Prepare institutional copy for investment houses 
—Develop sales promotion for investment houses 


—Coordinate sales, buying, advertising and sales 
promotion for investment houses 


TO FIND OUT—ATTEND THE 








Fourteenth Annual Convention 


FINANCIAL ADVERTISERS . 
ASSOCIATION 


HOTEL BILTMORE 
OCTOBER 30 


TO 


NOVEMBER 2 


ATLANTA-GEORGIA 


a Pa 2° °5 
Ce ee 
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San Francisco’s port is second in size to New York’s, shipping 24,281,188 long tons in 


1927 as against New York’s 67,452,010 long tons. 





HE development of California 
industry is illustrated perfectly 
in one paragraph, as follows: 

Number of establishments, 9,638: 
value of manufactures, $2,442,952,- 
000; value added by 
$968,065,000. 

When you compare these figures 
with the industrial statisties of other 
western states, California’s position 
is made perfectly clear. Other states 
show as follows: 


manufacture, 


No. of 
Estab 
lishments 


Value 
of Manu 
factures 


Value 
Added By 
Manufacture 


Arizona ... 294 $138,782,000 $ 46,511,000 
Idaho . . 490 96,990,000 43,838,000 
Nevada ... 102 21,626,000 9,542,000 
New Mexico 200 19,458,000 9,774,000 


Oregon .1,908 352,949,000 159,340,000 
oS Sarre ki 177,225,000 49,682,000 
Washingon . 3,216 659,340,000 286,581,000 


The above figures are of industries 


in the 12th Federal Reserve Dis 
trict. 

The value of San _ Franceisco’s 
manufactured products, 1908 was 


$137,227,860; in 1928 it was $443,- 
483,410. 

San Francisco's principal source; 
of wealth, according to the statisti- 
cal department of the San Francisco 
Chamber of Commerce, are: 

1. Her back-country, the richest 
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California’s Business Growth 





agricultural empire in the world—the 


great valley of Central California, 
and the coast valleys—Sonoma, 
Napa, and Santa Clara. Besides ag- 
ricultural wealth, the timber land of 
the foothills and the minerals in the 
mountains all find their market in 
San Francisco. 

2. Her harbor, 450 square miles 
of water, one of the largest and finest 
land-loeked harbors in the world. 

3. Her excellent road, rail, water 
and air transportation facilities. 

4. Her abundant and cheap elec- 
tric power and water, and her equa- 
ble all-year-round climate. 

5. Her industries, making use of 
all the above for— 

6. Her trade—foreign, domestic. 
wholesale and retail. 

7. Her financial resources, built 
up by the foregoing and in turn 
making possible ever-increasing ag- 
ricultural production, power de- 
velopment, transportation facilities. 
more industry and greater trade. 
Each is dependent upon the other. 

That San Francisco is an Indus- 
trial Center is further shown by its 
181 different classifications shown in 
the United States There 





Census. 








were 2,086 industrial plants in 1927, 
when the last census was taken. 


We ME ce ccddes ty ta ba pewuwan 42,078 
Wages paid ....... ook $ 61 18,185 
Cost of materials..... <ndens 247 4,128 
Value of output ....... rT. 


Many industries which have ineir 
offices and headquarters in San 
Francisco are outside the political 
boundaries of the city. Considered 
as one unit, the San Francisco Bay 
Distriet industrial figures show this 
to be the manufacturing center of 
Western America. 

In 1927 the facts were: 
Number of plants. 

Wage earners adie 
WOE SOE Kvseics eee 


Cost of materials 
Value of products. 


138,918,174 
712,186,838 


1,133,476,058 


The principal kinds of industry in 
San Francisco by value of product 
are: printing and publishing ; coffee 
and spice, roasting and grinding: 
slaughtering and meat packing; 
bread and bakery products; motor 
vehicles; men’s and women’s cloth- 
ing; foundry and machine shop pro- 
duets; canning and preserving; fur- 
uiture ; food products ; confectionery, 
and so on. 
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BANKS OF NORTHWEST UNITE 
to advance industry and agriculture 
over rapidly developing 


territory 


THE FORMING OF THE NORTHWEST BANCORPORATION 
has a real significance for every executive interested in this , av 
prosperous trade territory. The strong banks of key cities fesse 
i the Northwest Empire have become affiliated to form | 4a.) 
, great financial institution. This modern banking organi- \ — Ja) 
zation ushers in a new era in Northwest banking. = 


The Northwest Bancorporation now offers through every one 
of its affiliated banks a complete and unified banking service, 
backed by combined resources of over $255,000,000.00. The 


Minneapolis, Minn. . Northwestern National Bank 


strength of this combination, under home management, is 
available for local development and also will be found ex- 
tremely useful by the alert, progressive executives of the 
United States who are operating or planning to operate in 
the Northwest. 


The directors and officers of the Northwest Bancorporation 
and its affiliated banks, representing the business and bank- 
ing success of the Northwest, are able and eager to co-operate 
with every sound, progressive enterprise for the development 
of industry and agriculture in this great territory. The men 
in charge have the widest possible contact and most intimate 
knowledge of the conditions and opportunities throughout 
the Northwest. They invite you to consult with them in 
planning branch plant expansion, distributing headquarters 
or increased sales activity in any of the cities of this territory. 
Write the Business Service Department of the Northwest 
Bancorporation, Minneapolis. 


Minneapolis, Minn. 


Minneapolis, Minnesota 
Duluth, Minn. . First and American National 
Omaha, Nebraska . 
Omaha, Nebraska 
Mason City, lowa . . 
Fargo, North Dakota 


La Crosse, Wisconsin 
Sioux Falls, South Dakota 
Aberdeen, South Dakota 

Deadwood, South Dakota 


and affiliated banks 
Minnesota Loan & Trust 
Company 
The Minnesota Company 
ank 
United States National Bank 
United States Trust Company 
; First National Ba 
. First National Bank & 
Trust Company 
National Bank of La Crosse 
Security National Bank 
First National Bank 
. First National Bank 


Faribault, Minn. . Security Nat’l Bank & Trust Co. 


Fergus Falls, Minn. 
Huron, South Dakota . 
Jamestown, N. Dak. 
Lead, South Dakota 
Minot, North Dakota 
Moorhead, Minnesota 
Owatonna, Minnesota , 
Rapid City, South Dakota 
Sturgis, South 
Wahpeton, North Dakota 
Watertown, South Dakota . 
Watertown, South Dakota . 


Dakota 


Fergus Falls National Bank 
National Bank of Huron 
James River National Bank 
. First National Bank 
First National Bank 

. First National Bank 
. Security State Bank 
First National Bank 
Commercial National Bank 
Citizens National Bank 
Citizens National Bank 
. First National Bank 


ORTHWEST BANCORPORATION 


MINNEAPOLIS ~ ~ 


- MINN. 


Combined Resources over $255,000,000% 
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Although 160 years old, San Diego continues to develop at a healthy pace, both in population and industry. 








San Diego—History and Trade 


NLIKE many other first white 

settlements in the territory of 
the present United States, San Diego, 
which on July 16 celebrated the 160th 
anniversary of its birth and the 
birth of civilization in California 
and along the west coast, has con- 
tinued to grow steadily over the long 
period of, vears, but with leaps and 
bounds and pauses recorded on the 
Way. 

Its 160th year finds its population 
at 160,000. This is more than double 
that of 20 years ago, and the great- 
est growth has been in the past 10 
years. The first 150 vears may be 
said to have been much the hardest, 
if we would parallel a popular quip. 

Since that date, the financial situa- 
tion has not always been as good as 
at present, when the population has 
bank deposits in local banks of ap- 
proximately $50 per capita, besides 
holding much real estate for im- 
provement and bonds for careful in- 
come while flirting with stocks. From 
the original swapping of wares 160 
years ago, the population came last 
year to the passing of $745,502,000 
bank checks, as reported by the 
clearing house. Because so recorded, 
it is assumed these were all ‘‘good’’ 
checks. 
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By GEORGE H. WHITE 


The padres were the first bankers 
of the community and held such a 
position in the progress through the 
period of mission rule, for 65 years, 
or until 1834, when Mexico took over 
the management, and included the 
capital under secularization of the 
missions. The law of development 
would seem to have required estab- 
lishment of a bank then, but the 
Mexican governors evidently needed 
none for their 12-year regime and 
early American progress got along 
without one until as late as 1870. 


First National Bank Founded 
In 1883 


From there on, whether banks 
were responsible for speedier civie 
growth or the civie growth respon- 
sible for the founding of banks, San 
Diego has had a large share of banks 
down to the merger age. Oldest of 
the banking institutions in continu- 
ous operation stands the First Na- 
tional, founded in 1883, and oldest 
of the bankers in continuous service 
is M. T. Gilmore, who has grown up 
with the San Diego Trust & Savings 
bank from its inception, 40 years 
ago. 

Although they started late, as his- 


tery goes, it is imperative that banks 
be given prominence in any article 
on San Diego. They own and occupy 
the finest buildings in town. More 
over, the nature of the city’s greater 
growth has been bank inspiring, for 
that growth has been largely an in- 


flux of people with considerable 
financial means. The San _ Diego- 


California Club, inviting new resi- 
dents by national advertising, en- 
deavors to persuade only those who 
have such means to locate in San 
Diego. The banks feature semi- 
annual 10-day periods for transfer 
of funds without loss of interest as 
a special inducement to the new 
comers to move in their money. 
Commerce carriers on San Diego 
bay are quite as numerous as aqua- 
planes, and a Department of Com- 
merce report of recent date affords 
interesting figures on _ industrial 
growth. This report discloses that 
San Diego manufacturing in the 
period from 1923-1927 increased 
more than did that of any other city 
on the Pacific coast by percentage 
ealeulations. The number of plants 
increased 69%, number of wage 
earners 70%, amount of payroll 
67% and value of products 50%. 
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his book should 
win the Pulitzer 
Prize every 


year! 













F “CASH” Books were considered 
in this annual contest then our 
Book Banks would win every 
time. If “pulling power” were alone 

considered they’d always be the 

winner. 

No other savings bank device out- 
sells these Book Banks—no other is 
so convenient, so good looking and 
attractive. Scientifically designed to 
stand wear and tear, nicely proportioned for ease in 
carrying and handling. Borrow-proof “free-drop”’ 
py slots insure consistent savings being deposited in 
your vaults. 
or Covered with two-tone leatherette with twenty 
n- different attractive color finishes— with your medal- 
lion or monogram heavily embossed thereon—they 
i. make the finest of small change collectors you can 
n- put out for increased business in your savings. de- 
partment. Too, covers are replaceable—an added 
i- | saving on your investment. Made in two popular 
T convenient sizes. Prices and samples gladly furnished. 
































BANKERS UTILITIES Co., INC. 
. SAN FRANCISCO 
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Visitors to the A B A Convention to 
be held in the Hotel St. Francis, 
San Francisco are invited to visit 
our booth and display there. 
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In 1849 San Francisco looked like this. Compare this view with modern San Francisco on page 38 


an Francisco In History 


Interesting items of romantic adventure in the growth 
of what is now one of the country’s largest cities 


7 ROM the beginning, California 

was here—the geologists so tell 
The mountains, the deep val- 
leys, the lakes and the Redwoods 
prove it. 

San 
and the bay on which it is situated, 
remained hidden from man_ until 
October 31, 1769, when Don Gaspar 
de Portola, Baja or 
Lower California, at the head of a 
small expedition the 
peninsula while looking for Mon- 
terey, which had been discovered by 
Sebastian 1602 


you. 


Francisco, or the peninsula 


governor of 


discovered 


Vizeaino in and 
claimed for Spain. 

The Golden Gate—the mile strip 
of water that forms the entrance to 
San Francisco Bay from the Pacific 
Ocean—was first sailed by Don Juan 
Manuel Ayala in the ‘‘San Carlos’’ 
a Spanish war vessel, in 1775. 


A Spanish Garrison In 1776 


In 1776 Colonel Juan Bautista de 
Anza established a Spanish garrison 
on the site where now stands the 
Presidio of San Francisco, a United 
States military reservation. 

In October, 1776, Padre Junipero 
Serra founded the Mission Dolores, 
and a settlement sprang up at Yerba 
Buena Cove and there was estab 
lished the pueblo of Yerba Buena, 
which was the name of the town unti! 
1847 when it was changed to San 
Francisco. 

Spain had first claim to California 
and San Then in 1820 
Mexico took it over and finally the 


Francisco. 
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United States, in 1850, 

California and San Francisco al 
most became British Territory, how- 
ever, far baek as 1579 Sir 
Francis Drake, British explorer, re- 
paired his ship, the ‘Golden Hind’’ 
just a few miles north of the Golden 
Gate in what is now called Drake's 
bay. Ilistorians agree that had the 
explorer passed through the Golden 
Gate and discovered the great harbor 
that he would have claimed it and ali 
surrounding territory for 
Britain. 

Yerba Buena was the settlement of 
a few Spanish soldiers, missionaries 


for as 


Great 





_ The Chinatown for which San Fran- 
cisco, the gateway to the Orient, has 
become famous. 


and Indians during the early days 
Once in a while a whale ship put in 
through the Golden Gate for a Sup- 
ply of food and water and less fre. 
quently a trading ship visited the 
place. Then the Mexicans took over 
the territory, 
dances 


Fiestas, rodeos and 
furnished the — principal 
amusement. <All was peaceful. 


Then Came The Russians 


Then came Count Rezanov witi 
liis band of Russians in 1806. They 
tarried in Yerba Buena a short time 
and eventually established a colony 
at Fort Ross in Sonoma county, north 
of here. The stockade or 
was formally oceupied in 
1811, by a small garrison. 


outpost 
March, 
Indians 
did most of the farming and eattle 
raising for the Russians. However, 
after a few years of occupation and 
without any serious attempt on the 
part of the Russians to gain a foot- 
hold in California, the colony was 
abandoned and all equipment and 
livestock was sold to John Sutter of 
Fort Sutter fame at Sacramento. 
The Russian count left behind 
him a broken-hearted Spanish belle, 
Concepcion Arguello, sister of Don 
luis Antonio Arguello, first Mexican 
governor of California. Rezanov 
won the girl’s love and promised to 
claim her as his bride. He left Cali- 
fornia, however, never to return. 
The little pueblo marked time 
without any undue excitement other 
than a few minor local combats. As 
a rule the Indians were friendly and 
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L, resources, in policy, and 
in performance, throughout 
two-thirds of a céntury, 
the First National Bank of 
Chicago has proved a thor- 
oughly satisfactory corre- 
spondent. | 


RESOURCES EXCEED $600,000,000 


The First National 
Bank of Chicago 


First Union Trust 
and Savings Bank 


FRANK O. WETMORE FREDERICK H. RAWSON HARRY A. WHEELER MELVIN A. TRAYLOR 
CHAIRMAN CHAIRMAN VICE-CHAIRMAN PRESIDENT 
EDWARD E. BROWN JOHN P. OLESON CRAIG B. HAZLEWOOD BENTLEY G. McCLOUD 

VICE-PRESIDENT VICE-PRESIDENT VICE-PRESIDENT VICE-PRESIDENT 
Division F— Banks and Bankers 
JOHN F. HAGEY GEO. H. DUNSCOMB JOHN J. ANTON THOMAS J. NUGENT 
VICE-PRESIDENT VICE-PRESIDENT ASST. VICE-PRESIDENT ASST. VICE-PRESIDENT 
LELAND L. HOBBS EDWARD J. JENNETT MELVIN H. THIES 


ASSISTANT CASHIER ASSISTANT CASHIER ASSISTANT CASHIER 
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Modern San Francisco is just as much a city of skyscrapers as New York, but far more picturesque 


mixed with the Mexicans and strag- 
eling visitors. They lived close to 
the Mission. 


Claimed For The United States 
In 1846 


On May 13, 1846, the United States 
declared war on Mexico. It was not 
until some weeks later that the in- 
habitants of Yerba Buena heard of 
it. On July 9, 1846, Commodore 
John Montgomery and his men 
aboard the United States sloop-of- 
war ‘‘Portsmouth,’’ arrived and 
claimed the territory for the United 
States. The American flag was 
raised in the plaza, now ‘‘Ports- 
mouth Square.’’ The waterfront in 
those days was just one block from 
the plaza, now it is almost a mile. 
In 1847 the settlement took the name 
of San Franciseo. The population 
at the time was about 800 and there 
were some 200 houses. 

Gold was discovered at Colma in 
January, 1848, and by summer the 
population had inereased in San 
Francisco to 6,000 and by the end 
of the year there were 20,000. The 
harbor was crowded with vessels, 
many of which were deserted by of- 
ficers and crews in their mad rush 
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to reach the gold fields. The big 
gold rush came in “49. In 1849 Cali- 
fornia produced $10,151,360 as com- 
pared with $245,301 in 1848. 1851 
and 1852 were the peak years in gold 
production, valued at $75,938,232. 
and $81,294,700 respectively. By 
the end of 1851 San Franciseo had a 
population of more than 30,000. 


A State In 1850 


In 1850 California became a state 
without going through the formality 
of being a territory. San Francisco 
celebrated the event in a manner 
that spread its fame for celebrations 
and hospitality throughout the world, 
San Francisco has maintained its 
reputation in this respect. 

In order to control the lawless and 
rough element that came with the 
vold rush, the citizens organized the 
Vigilance Committee in 1851 and 
again in 1856 the Vigilantes took 
control. Numerous were 
hanged and seores driven from the 
city. 


persons 


San Franciseo has been visited by 
seven disastrous fires, the last, 
April 18, 1906. This conflagration 
covered an area of 497 city blocks, 
or about four square miles. Losses 


were estimated at $500,000,000. Be- 
fore the ashes cooled the people 
started the work of reconstruction. 

San Francisco has an area of 42 
square miles. It has a combined 
city and county government, with a 
mayor and 18 supervisors. Mayor 
James Rolph, Jr., is serving his fifth 
term in office. 


Christmas Club Benefits 
Savings Department 

A plan for increasing savings de- 
posits from its Christmas Club which 
the Plainfield Trust Co. of N. J. 
found effective is as follows: About 
a month prior to the closing of its 
club, the bank mailed to every mem- 
ber a small sheet, with a perforated 
eard attached, to this effect: 

We have been glad to have your 
account during the year. You have 
been successful in saving, and s0 
forth. We would be very glad to re- 
tuin some of that money in a regular 
savings account. 

As a result, it has had 
20% returns. It always has had 
a good proportion of brand-new ac- 
counts, and has kept a good propor- 
tion of the money, but this greatly 
inereased returns. 


about 
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The human story 


behind the business wall ma 


by 


William Wrigley, Jr. 


Famous business man, 
sportsman and philanthropist 


“VOU have often seen huge maps 

hung in the offices, usually the 
executive offices, of large business 
houses. 

“These maps no doubt have a 
practical value. Even the colored 
pins with which they are stuck have 
a business—strictly business— 
meaning. 

“They are therefore not hung up 
out of sentiment. And yet well 
they might be! 

“For it is my belief that back of 
every such map is a story intimate 
to a man, a- story 
significant of his achieve- 
ment, but even more 
significant of his dreams. 

“Long before such a 
map could hang in such 
an office, this man must 
have carried it about 
with him in his mind. 
He must have studied, 
long and eagerly, a 
smaller edition of the 
very same map, perhaps 
one he found in his oldest 
child’s geography book at home. 

“There, years ago, he first saw the 
possible scope of his business. What 
the map before his eyes represented 
was his field of conquest. Some day 
he might have it all for his market. 
Whether he knew it or not, then 
and there was born the vision upon 
which, from that time on, he built. 

“The map which hangs in his office 
today is the symbol of that vision 
translated into actuality. 


Some of Rand M¢Nally & Company’s 


Leading Products 
Maps Aillases 


School Maps 

Auto Road Maps 
Commercial Maps 
Economic Maps 
Aviation Maps 
Special Maps to Order 


Globes 


General Atlases 
Commercial Atlases 
Goode School Atlas 


Publications 


Text Books 
Children’s Books 
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“He has probably assigned its care 
to one of his subordinates, leaving to 
other hands now the marking of new 
warehouses, new factories, new job- 
bing-points. 

“Strange he should have forgotten 
that the red-headed pin which 
marks Little Rock, Arkansas, is 
the realization of a dream!” 


Child Life Magazine 
Banker's Monthly 
Banker's Directory 
Banner's Bulletin 


Railroad, 


Airline and Bus Tickets 


Coupon Books 


General Printing Washington 


536 S. Clark Street, Chicago 


William Wrigley, Jr. 


Harbor scene at Catalina 
Island, the Pacific isle owned 
by Mr. Wrigley, and an inter- 
nationally famous show place. 


ITHER a globe:or an atlas, 
E certainly maps in some 
form, should hold an im- 
portant place in every private 
library as well as in the office. 


Cultivate the excellent and stimulating 
habit of reading them. Study them fre- 
quently, and add to your store of world 
knowledge. Teach your children to enjoy 
them. 


Rand M¢€Nally Maps, Globes and 
Atlases are always scientific, accurate, up 
to date. Obtainable at leading book- 
sellers’ and stationers’, or direct. 


The habit of scrupulous accuracy down 
to the last detail required in the making 
of maps extends to all Rand M¢Nally & 
Company’s greatly varied activities. 


Ranp MENALLY & GoMPANY 


Map Headquarters 


Dept. N-33 
270 Madison Avenue, New York 


Retaiu, DepaRTMENT 


540 S, Clark Street, Chicago 


San Francisco Los Angeles 
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Modern Warehousing A 


Safeguard Of Collateral 


(Continued from page 13) 

bank loan could properly be arranged 
might involve heavy transportation 
charges that must be added to the 
business cost. 

The solution of this problem has 
been found in a system of branch 
warehouses, or as they are more 
familiarly known, field warehouses, 
directed from a central point and 
located wherever the for 
storage occurs, 

This plan of taking the warehouse 
to the manufacturer 


demand 


has been re- 





markably 
Lawrence 


well developed, by the 
Warehouse Co. of Cali- 
fornia, which now operates over 300 
field warehouses throughout the 
United States, in addition to public 


warehouse buildings in San Fran- 
cisco and Oakland. 
This is an illustration of a ‘‘ ware- 


houseman’’ of the most modern, ef- 
ficient type. 

The branch or field warehouse, as 
developed under the Lawrence sys- 
tem, brings to the storer of goods, 
often at his own plant, the same high 
service of protection that would be 
secured at the larger public ware- 
houses and puts behind the ware- 





Business 


231 So. La Salle St. 
CHICAGO 


THE UNION TRUST COMPANY 


Baltimore, secured 


$4,000,000 


of New Deposits 
in 90 Days 


and over $16,000,000 of new Trust 


through an Organization 
Selling Campaign directed by us. 


This is all extra business——none of 
the day-to-day, voluntary accounts 
were included in these figures. 


The new Savings Accounts averaged 
$442, and the new Commercial 
Accounts averaged $8,464. 


No premiums, advertising or solicitors 
were employed. May we explain— 
by mail—how proportionate results 
can be secured for your bank? 


T. HARRIS SMITH ASSOCIATES, Inc. 


















































































123 So. Broad St. 
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house receipt, for the benefit of the 
banker, every element of safety that 
he should have to protect his loans, 


All Employees Are Bonded 


There is the same careful checking 
and auditing, and the employment 
of competent, reliable representatives 
and watchmen. The representative 
in some cases may be a local man, 
well acquainted with the business 
whose products are being stored, 
even a former employee of the prin. 
cipal storer. But when such a man 
is in the employ of the warehouse. 
man he is paid by him, is subject to 
his orders, rules, and regulations and 
is heavily bonded for the faithful 
discharge of his duties. 

There are various types of ware- 
housemen’s employees bonds, but 
whether it is a single bond for a par- 
ticular employee or a general bond 
or both, the maximum bonded pro- 
tection is assured. 

While a field warehouse may be 
operated as a part of a nation-wide 
system and under its general diree- 
tion, it nevertheless complies with 
the laws of the state in which it is 
located and with the requirements 
of the Uniform Warehouse Receipts 
Act that is now in foree in every state 
except Georgia, Indiana, Kentucky, 
South Carolina and New Hampshire. 

From a legal standpoint, numer- 
ous counsel have upheld the author- 
ity, foree and validity of a field ware- 
house receipt without exception. 

The placing of adequate independ- 
ent warehouse facilities at the point 
of manufacture is of the greatest 
possible value to the lending banker. 
He may more willingly extend credit 
to a manufacturer or producer with 
the knowledge that his collateral is 
protected and under his control 
through the service of a responsible 
bona-fide warehouseman. 

Furthermore, as a great advantage 
to the storer, his goods, either wholly 
or in part, may be released to him on 
a moment’s notice, when and as his 
bank loan is reduced or fully re- 
tired. 

Field warehousing is a long for- 
ward step in a revitalized, modernly 
operated business and undoubtedly 
is only in its early stages of potential 
service to the manufacturer and his 
banker. 


Warehouse Receipts For 
Acceptance Credits 


Warehouse receipts, whether of 
the central or main warehouses or of 
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| as of the 
West has been a combined 
achievement of men and 
means - - - of human enter- 
prise backed by monetary re- 
sources. From pioneer times, 
California’s first national bank 
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has served this broad territory 
at the financial metropolis of 
the great Western Empire ... 
the Port of San Francisco. 


Crocker First NaTIonAL Bank 
of SAN FRANCISCO and 


CROCKER Trust CoMPANY 


First 
Federal 
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the field warehouses, were reeog- 
nized in the early days of the Fed- 
eral Reserve System as proper se- 
curity for bankers acceptance credits. 

Under the provisions of the sixth 
paragraph of Section 13 of the Fed- 
eral Reserve Act, as amended, it is 
provided that any member bank may 
accept drafts or bills of exchange 
drawn upon it, which are secured at 
the time of acceptance by a ware- 
house receipt conveying or securing 
title covering readily marketable 
staples. 

A ‘‘readily marketable staple’’ 
may be defined as an article of com- 
merce, agriculture or industry of 





such uses as to make it the subject 
of constant dealings in ready mar- 
kets with such frequent quotations of 
price as to make the price easily and 
definitely ascertainable and_ the 
staple itself easy to realize upon by 
sale at any time. 


An Example of Warehousing 


The act of accepting such drafts 
creates a bankers acceptance. But. 
in order that such acceptances may 
be eligible for purchase or discount 
at a federal reserve bank, it is 
further provided that the warehouse 
receipts, conveying title to the stored 
goods or ‘‘staples,’’ shall be issued 





A complete F inancial 
Service is offered by 


California 


Bank Group 


consisting of 


CALIFORNIA BANK 


Transacts a general banking business, both 
Commercial and Savings 


CALIFORNIA TRUST COMPANY 


Does a trust business exclusively 


CALIFORNIA SECURITIES COMPANY 


Deals in high grade securities 


CALIFORNIA GROUP CORPORATION 


Does auxiliary financing 


PACIFIC MORTGAGE GUARANTY COMPANY 


Issues First Mortgage Assignments 


CALIFORNIA NATIONAL BANK OF BEVERLY HILLS 


Transacts a general banking business 


POMONA COMMERCIAL AND SAVINGS 
BANK, POMONA 


Transacts a general banking business 


COMBINED RESOURCES OVER $130,000,000 


Head Office: 625 South Spring 
«Los Angeles 


Fifty-five Branch Offices 


by a party, (warehouseman) inde. 
pendent of the customer and that the 
bank shall remain secured through. 
out the life of the acceptance, — 

The availability of a bankers credi; 
to finance properly warehoused goods 
is of very material advantage to q 
produeer, manufacturer or mer. 
chant. Take, for example, the cap. 
ner who must in a few weeks pack a 
great quantity of products. He must 
prepare and carry, against orders jp 
hand or that will be received within 
a reasonable time, thousands of eans 
of a good staple commodity. 

His general line of credit may be 
liberal and yet, by the time his en. 
tire pack is ready, he may require 
additional financial assistance until 
his seasonal cash returns 
ceived. 

The Federal Reserve Act opens the 
way for him to secure this relief 
through a bankers acceptance credit. 

He will turn over to a first class 
warehouseman, the whole or part of 
his stock of marketable goods, receive 
a negotiable warehouse receipt that 
will guarantee protection and safe 
keeping and then proceed to his 
banker who upon the surrender of 
the receipt, endorsed over to the 
bank, will open an acceptance credit. 
When the accepted drafts, (bankers 
acceptances) which have been drawn 
on the bank by its customer, are sold 
in the discount market, the equiva- 
lent funds are made available to him. 


are re. 


The business of granting bankers 
acceptance credits against warehouse 
receipts, covering goods in indepen- 
dent warehouses, whether they be 
publie storage buildings or field 
warehouses, has grown to large pro- 
portions in recent years. 

At the peak of the last storing 
season on December 31st, 1928, there 
were $173,589,807 in bankers ae- 
ceptances based on warehouse re- 
ceipts. 


Advantage of Non-Negotiable 
Receipts 


A more convenient method is for 
the storer, the canner in this in- 
stance, to arrange his eredit and 
store his goods in the warehouse for 
the account of his bank thereupon 
receiving a non-negotiable warehouse 
eceipt issued in the name of the 
bank. A bank operating on a nego- 
tiable warehouse receipt must suw- 
render the receipt to the warehouse- 
man for the endorsement of each 
partial delivery, whereas on a non- 
negotiable receipt, the partial deliv- 
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DR. C. E. ALBRIGHT 
ROBERT W. BAIRD 
JOHN D. BIRD 

R. B. BROWN . 
ROBERT CAMP 
WALTER DAVIDSON. 
GEO. C. DREHER 
ALBERT C. ELSER 
HERMAN W. FALK 
OTTO H. FALK. 

FRED T. GOL 

OSCAR GREENWALD 
J. P. HUMMEL 

HARRY S$. JOHNSTON 
WALTER KASTEN . 
JOHN W. KIECKHEFER . 
WALTER KOHLER . 
JOHN LE FEBER 
GEORGE B. LUHMAN 
C. R. MESSINGER . 
GEORGE P. MILLER 

H. J. NUNNEMACHER . 
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LUDINGTON PATTON . 
CHARLES S. PEARCE . 
L. J. PETIT . 

CYRUS L. PHILIPP 
FRED C. PRITZLAFF . 
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HAROLD H. SEAMAN 
F. J. SENSENBRENNER 
CLEMENT C. SMITH 
LR. SMITH . 

R. L. STONE 


HENRY M. THOMPSON . 


ERWIN C. UIHLEIN 
JOSEPH E. UIHLEIN . 
ROBERT A. UIHLEIN 
WILLIAM B. UIHLEIN 
GEORGE D. VAN DYKE . 
JOHN C. VAN DYKE . 
FRED VOGEL, JR. 

S. 8. WAY 

J. T. WILSON 

HERMAN F. WOLF 


Northwestern Mutual Life Insurance Co. 
President, First Wisconsin Company 
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- President, Milwaukee Gas Light Company 

a var ae - Capitalist 
President, Harley-Davidson Motor Co. 
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. Vice-President 

President, The Falk Corporation 

President, Allis-Chalmers Manufacturing Co 
President, Goll & Frank Company 
Vice-President, Gimbel Brothers 

President, Hummel-Ross Fibre Corporation 
President, Robert A. Johnston Company 

er ae - President 

President, Kieckhefer Container Co. 
President, Kohler Company, Kohler, Wisconsin 
President, Gridley Doiry Company 

President, First Wisconsin Trust Company 
President, The Chain Belt Compony 

Attorney, Miller, Mack & Fairchild 

a Capitalist 

. President, The Ventnor Corporation 
Vice-President, Pittsburgh Plate Glass Company 
President, The Colgate-Palmolive-Peet Co. 
Retired Bonker 

Vice-President, Union Refrigerator Transit Co. 
President, John Pritzlaff Hardware Company 
President, First National Bank in Oshkosh 

. President, Seaman Body Corporation 
President, Kimberly-Clark Co., Neenah 
President, Wisconsin Securities Co. 
President, A. O. Smith Corporation 
Vice-President 

Capitalist 

Banker 

Banker 

Banker 


o mr elim . Attorney-at-Low 
. President, Van Dyke Knitting Company 
. President, Pfister & Vogel Leather Co. 


President, The Milwaukee Electric Railway & Light Co. 


Vice-President, The Nash Motors Company, Kenosha 
Retired Banker 
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BANK 
LOCKS 


The Central Savings Bank of New _ 


York equipped its Safe Deposit 
Vaults with Yale Concealed-indi- 
cator Safe Deposit Locks. As the 
President of this bank stated: 
“This lock appealed to me for the 
reason that the customers’ key 
could not be known until the 

box was actually rented.” 


CENTRAL SAVINGS BANK, NEW YORK 
York & Sawyer, New York, Architects 
Frederick S. Holmes. New York 

Bank Vault Engineer 


Mosler Safe Co., Hamilton, Ohio 
Builders of Vault Equipment 


The country’s finest safe deposit vaults are equipped with Yale Locks 
THE YALE & TOWNE MFG. CO., STAMFORD, CONN., U. S. A. 


YALE MARKED IS YALE MADE 
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HAVE been most interested in reading your 

magazine because it contains so many worth while 
ideas and is so well gotten up. Because of this your 
company must have secured excellent results within 
the past few years. 


FREDERICK P. H. SIDDONS 


Secretary, American Security & Trust Co., 
Washington, D.C 
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eries are made on a written order of 
the banker and the receipt itself pe. 
mains in the custody of the banker. 

The warehouse method of finane. 
ing the production of commerce and 
industry is most desirable from a 
banker’s standpoint and is of real 
benefit to the merchant, manufae. 
turer, and producer. They are able 
to offer their bankers prime collat. 
eral, and secure credit at the lowest 
possible rate of interest. 


The Cost of Modern Warehousing 


It may be thought that the cost of 
storage with such highly developed 
organizations as are now conducting 
the best warehouse systems will be a 
burden to the storer. As a matter of 
fact, the storage charges of a first 
class warehouse company, where 
every element of protection is guar- 
anteed, are remarkably fair and 
reasonable and if one measures the 
advantages of good sound warehous- 
ing with the disadvantages and risk 
of careless, half-protected storing, 
the question of cost ceases to be a 
factor. 

What the storer of goods most de- 
sires, and what the banker demands, 
is the best and safest commodity 
storage facilities with highly trained 
experienced warehousemen in charge. 

Such service as is now available, 
gives the banker a warehouse receipt 
that he may safely handle as prime 
collateral. 


With the record of the past few 
years behind it, the business of good 
warehousing should continue to ex- 
pand. Its possibilities are unlimited 
in a country of such vast and varied 
production and with the cooperation 
of manufacturer and the banker 
there will develop a wholesome, de- 
served respect for the warehouse re- 
ceipts of all well-managed warehouse 
companies, 


Irate Boss: ‘‘What the thunder 
did you buy a new safe for? Haven't 
we got one?’’ 

New Clerk: ‘‘Yes, sir; but | 
thought I would prevent a robbery 
by keeping the old safe in the new 
one.”’ 


E. J. Z. “Saturday Night Saver’ Lafayette 
South Side Bank & Trust Co., St. Louis. 


But,— 


‘*Could you lend me a five spot ?”’ 
**Yes, I could.”’ 
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It is the aim of the Mississippi 
Valley Merchants State Trust 
Company to render each 
correspondent every possible 
service, in a way that will 
make them feel their account 


is truly appreciated. 
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CALIFORNIA 
GROWS CLOSER 
to the REST of 
the COUNTRY 





IR MAIL and air passen- 

ger service, faster train 
service, improved transit 
service through the Federal 
Reserve System, a great 
movement of population 
here from all over the At- 
lantic and Middle Western 
States—all these have made 
Southern California closer, 
more familiar and more 
important to the rest of the 
United States. 


ECURITY - FIRST 
NATIONAL BANK. 
OF LOS ANGELES 


Resources over 600 million dollars 


The great regional bank of the 
southern part of California, 
with a Branch system in prin- 
cipal cities from Fresno and 
San Luis Obispo south to the 
Mexican boundary. 


24-HOUR TRANSIT service with 
speeded-up communications over 
the bank’s system. 


The logical Southern California 
Banking Connection. 


2 


Securiry-First NATIONAL 
CoMPANY 


An Investment Company, tdentical m 
ownership with Security-First National 
Bank. The many offices and 
branches of the Bank, through which 
Security-First National Company 
reaches the investing public, give st 
extraordinary facilities for the sale of 
high-class inveftment securities. 




















Mt. Shuksan as returning bankers will see it from a window of Mt. Baker Lodge 


on a Great Northern planned trip. 


omeward Bound! 


Scenic Northwest trip is planned 
for bankers returning from ’Frisco 


FTER attending the meeting of 

the American Bankers Associa- 
tion at San Francisco, a party of 
bankers will avail themselves of the 
opportunity of seeing the Pacific 
Slope and the scenic Northwest on 
their way home. 

This party will leave San Fran- 
cisco, over the Northern Pacific, the 
night of October 3rd, immediately 
after the close of the convention, and 
will travel eastward via Portland 
and Seattle. While in the west they 
will see as much as possible of the 
lumber, fruit and mining countries, 
both for the 
grandeur of 
their scenery 
and because of 
their importance 
in the sphere 
of economics. 
commerce and 
finance. 

Arrangements 
for the party 
are being made 
by the Northern 
Pacific Railway 
and their itiner- 
ary will include 
sightseeing stops 
at Portland, 
Longview, Ta- 
coma, Seattle, 
Yakima, S po- 
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A train window view in the Cascade 
mountains, just east of the Cascade 
Tunnel of the Northern Pacific Railway. 


kane, Helena and Minneapolis and 
St. Paul. 


Sidetrip To Victoria 


A day’s sidetrip by steamer will be 
made from Seattle to the Canadian 
City of Victoria, B. C. Great saw- 
mills in the ‘‘lumber empire,’’ docks 
where American, oriental, Alaskan 
and worldwide shipping meets, banks 
and scenie areas will be visited. 

Northward from San Francisco the 
route of the party will reveal the 
beauties of the Coast Range, the 
Trinity Mountains, Siskiyou Moun- 
tains, Cascade 
Range and the 
Willamette Val- 
ley. The stop 
at Portland will 
include a mem- 
orable auto trip 
over the famous 
Columbia River 
highway. Long 
view, Washing- 
ton, the city that 
the lumber busi- 
ness planned 
and then built, 
almost magica!- 
ly, will be the 
next stop. 

Tacoma, fa- 
mous as the 


‘‘lumber capital 
(Cont. on page 51 
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Time is saved, customers are pleased and 


economies effected through a new machine 


We “Speed Up” Lobby Lines 


I am a savings receiving teller 
and each day thousands of dollars 
come through my wicket for deposit. 
Much of this is in small coins, passed 
through the window in home savings 
banks. Until a short while back I 
had to pick through these coins, 
assort them and count them by hand. 

Just about two months ago our 
cashier showed me the illustrated 
description of a Standard-Johnson 
machine for assorting and counting 
the contents of home savings banks, 
automatically. 

“Bob,” he asked,“ do you think we 
really need one of these machines?”’ 

At that time things were “in a 
mess.”” We had just closed a very 
successful new business contest in 
which savings banks had been lavish- 
ly distributed. Customers were be- 
ginning to bring these in on such a 
scale that we were forced to add an 
additional teller. Even with his 
help lines at the windows moved 
mighty slowly, because the assorting 
and counting of small coins by hand 
is a tedious and painful process. 

With all of this in mind, it didn’t 
take me long to answer, “Yes, sir, 
I believe we could speed up service 


By BOB JONES, Teller 


tremendously with that machine.” 

I don’t know how much weight 
my recommendation had, but, about 
two weeks later one of the Standard- 
Johnson machines was installed in 
my cage, to be thoroughly tested. 
It took us just one day to learn some 
mighty interesting facts. 

Three savings windows were being 
operated at the time. We tellers 
always counted our deposit tickets 
on the journal sheets each night, in 
a spirit of friendly rivalry, to see who 
had taken in the most. The very 
first day after the Standard Johnson 
machine installation, I took in more 
deposits than the other two tellers 
combined. 

This was due entirely to the fact 
that I was giving one minute service 
to depositors, and naturally the fast 
moving line at my window attracted 
customers. 


Simple in Operation 


All I had to do was open the sav- 
ings bank and place the contents in 
a hopper. Almost instantly the cor- 
rect amount in dollars and cents was 
recorded on small dials in front of 
my eyes. Just as the Standard- 








Johnson people had claimed, the 
machine reduced the work of assort- 
ing and counting coins to one opera- 
tion instead of one hundred. 

The result has been an enormous 
saving in time and an evidence of 
genuine appreciation on the part of 
our customers. People don’t like to 
wait in line, and believe me, they 
appreciate it when things move 


_smoothly and swiftly. 


Perhaps most important. of all, is 

the fact that we no longer need 
three tellers. By placing Standard- 
Johnson machines in two cages we 
get along with two tellers and lobby 
lines are almost a thing of the past, 
—with one less teller. The third 
cage has been turned over to the 
collection department, which needed 
it badly, and I believe that our bank 
has made a mighty profitable invest- 
ment. The cashier told me _ so, 
anyhow. . 
* *+ *& * 
The above is an advertisement of the 
STANDARD-JOHNSON COMPANY, 
371-373 Pacific Street, Brooklyn, N. Y. 
The facts presented can be proved by 
testimonial letters on file, but, better 
still, they can be demonstrated in YOUR 
BANK. Simply use the coupon below. 
No obligation, of course. 


oo 


Simply use the Coupon for One Operation Instead of One Hundred 








| STANDARD-JOHNSON CO., 371-373 Pacific Street, Brooklyn, N. Y. | 
| Gentlemen: Please send complete details and price of the Model F-1 machine for assorting and counting small coins. | 
| RS oir cea Cri etodddaticnuna Cadac” ™ °.ckeesasee PE ss ctd onde CUGRs Dxcasesndcusacdswaueneineen : 
I a ka a ct ae a el cna Nhe akan ci biniiaiimisdpitabedaiepicning sa cecdatatin | 
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Kveryone 


Talks About This 
Bank Building 


Because ~ 


It has a fascinating tower 
It is modern in design 
It is beautiful inside 


It is floodlighted at night 


HE new building of the Holly- 

wood Branch of the Los Angeles- 
First National Trust and Savings 
Bank, Los Angeles, Cal. is going to 
be its own advertisement for a long 
time to come. 

The reproduction of a night pic- 
ture of this building shown here, is 
one indication of the reason. The 
building is the second tallest in Los 
Angeles, and it is beautiful, both in- 
side and out. 

The flood-lighting at night is the 
crowning feature. 

The exterior of the building is 
faced with terra cotta and plaster, 
and is golden grey in color. A dis- 
tinetive property of the exterior de- 
sign in detail is the high degree of 
craftsmanship introduced into the 
ornamental detail, especially in the 
series of sculpturesque panels that 
are located over each of the large 
arched openings on the main floor. 

The walls and floor of thé lobby 
are executed entirely in marble, in- 
éluding in this category the ancient 
travertine, which is imported from 
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HE new building 

of the Hollywood 
Branch of the Los 
Angeles-First National 
Trust and Savings 
Bank. 


Italy and which formed the principal 
building stone of ancient Rome. This 
material comprises the major part 
of the side walls. The ceiling is de- 
signed from the standpoint of form 
and color and has_ been 
modeled in rather a deep relief with 
a repeated pattern. This has been 
gilded in its final finish. 

The first floor has a central public 
space, with 14 tellers’ cage wickets 
to the east and west. At the south 
is the manager’s private office and 
utility rooms, and adjoining and con- 
trolling a complete view of the public 
space, the senior officers’ section on a 
raised platform. To the west of the 
public space and to the left of the 
entrance is the junior officers’ sec- 
tion. On the north side of the public 
space is the statement vault with at- 


contrast 


BUILDINGS 











Commodious 


tendants’ 
working space encircles the entire 
room. 

The fixtures are of steel with black 


counter. 


walnut and embossed plate glass 
panels built in adjustable 
This arrangement is carried uniform- 
ly throughout the banking quarters 
on the basement, first, and mezza- 
nine floors. Moreover, this adapta- 
ble method has been extended to the 
mezzanine and stair rails, and, owing 
to the richness of the contrasted 
materials, the architectural treat- 
ment of the walls and ceilings has 
been subordinated to it. <A_ black 
walnut wainscot will completely en- 
circle the rooms and all columns. 

In effect, the entire 
architectural embellishment is 80 
simple and restrained that it is dif- 


units. 


scheme of 
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WHAT BANKS 
GAIN FROM 
New BUILDINGS 






By L. M. Brohammer 


CHAIRMAN OF THE BOARD 


St. Louis Bank Building 
and Equipment Company 


RIVE into Elgin, 

Illinois and the build- 
ing that dominates the 
landscape is the new build- 
ing of the Home Banks, 
just completed. 

Visit the banks of St. 
Louis and one that will 
stand out in your mind 
when you leave will be the 
South Side National Bank 
because of its outstanding 
beauty and modern design. 

Visit any town or city 
and if there is a modern 
bank building designed with 
an eye to dominance, dig- 
nity, beauty, and perma- 
nence, you will carry away 
a lasting impression that 
will be of genuine value to 
that bank. 

A bank with a carefully 
designed modern building 
gains in the following ways: 


1. It gains prestige. 


*%© 


. It gains rental income. 


Co 


. It dominates the community. 
. It grows faster than ever before. 


. It secures increased service from 
employees. 


6. It secures more help from di- 
rectors and stockholders. 


. Its deposits increase rapidly. 


a > 


All these gains are very 
definitely experienced by 
those banks that have had 
the foresight to modernize 
their quarters. 

A new building cannot 
be classed as an expense, 
but rightfully classified as 
an investment that pro- 
duces immediate money 
returns in good volume. 
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Home Banks, Elgin, Ill. 


PLANNED TO PAY PROFITS: 


ERE is a building planned to assure 

maximum occupancy, to please and 
satisfy tenants and to assure a profitable return 
to the owners. 


The office portion is designed as a central shaft, 
giving every office a desirable outside exposure, 
with ample light and ventilation. This not only 
enhances the architectural effect of the building, 
but also avoids the possibility of being cut off 
by adjacent buildings. The exterior of the build- 
ing is of Indiana limestone over a base of axed 
granite. Fine workmanship and enduring ma- 
terials are a permanent proclamation of the 
moral qualities involved in the great business 
of banking. 


This building was designed, 
built and completely equipped by 


ST. LOUIS BANK BUILDING 
AND EQUIPMENT COMPANY 


Designers, Engineers and Builders for Banks €Gxclusively 
CHICAGO x + + SAINT LOUIS + +* + MEMPHIS 
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ficult to classify it in architectural 
nomenclature. Perhaps the first 
floor and mezzanine could be called 
a simplified treatment of modern 
Romanesque. 


An Unusual Lighting Plan 


A similar feeling has been de- 
veloped in the disposition and design 
of the lighting of the main floor. In 
the fourteen panels in the main eeil- 
ing there are central lighting panels. 
These panels are arranged in a geo- 
metrical design of openings by tub- 
ing. 

Four of the openings contain direct 
lighting units for the bank with east 
bronze grille enrichments. The re- 
maining openings in the lighting 
panels have indirect lighting with 
cathedral antique glass of delicate 
color. Where there are skylights 
above the lighting panels, caused by 
the exigencies of the building, the 


ting the officers from the bank to 
the basement. 

In the basement, to offset the con- 
fining effect of a flat ceiling, graceful 
arches have been introduced between 
columns. The lighting is direct and 
springs from the base of the arches 
and above the wainscot. 

The south end of the basement. 
which is accessible to the public, has 
a black walnut wainscot on all walls 
and columns. Above the wainscot on 
the walls is applied travertine marble 
plaster, stone-jointed. 

The vault in the basement, and also 
the statement vault on the first floor, 
has a satin-finish steel facing sur- 
rounding the vault doors with en- 
circling enriched plaster architrave. 

All columns in the basement have 
enriched plaster capitals which, to- 
gether with the arches and stone 
jointing, impart a Romanesque feel- 
ing to the complete design. 





How To Develop Personal 
Banking Qualities 


By C. Q. CHANDLER 
Chairman of the Board, First National 
Bank, Wichita, Kansas 

A thorough knowledge of the busi. 
ness of our locality is secured very 
largely by the organization of our 
eredit department, which is always 
in the hands of very competent 
people. All of our officers are 
continually gathering information, 
which is immediately put into the 
files. When any business comes up, 
we are therefore likely to have as 
much detail as is immediately avail. 
able. 

I think I learned from experience 
early in life that frankness is very 
desirable, not only from the old 
adage that ‘‘truth is the best poliey,”’ 
but from what is considered the cor- 
rect principle on which to do busi- 


indirect lighting ness. I think in 
is eliminated and the long run peo- 
ample provision ple you are deal- 
made for the ad- ing with think 
mission of day- more of you if 
light. On all The Elements of Successful vou give them the 


sides of the ecol- 
umns and on the 
pilasters of the 
walls are bronze 
reflectors casting 
indireet light 
upwards and 
neutralizing the 
gloomy effect so 
often encountered 
in a large room. 
The floors in 
the public spaces 
on the first and 
basement levels 
are terrazzo ar- 
ranged in pleas- 
ing combinations. 
The walls of the 
main stairway to 
the basement are 
of pre-cast traver- 
tine, stone-jointed, 
marble __ plaster, 
the treads, risers 
and strings of ter- 
razzo. <A simple 
arrangement of 
gates on the stairs, 
closes the bank 
after hours to the 
publie and admits 
them to the base- 
ment, or closes 
the basement to 
the public, admit- 
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Banking 


By J.S. LOVE 


Mississippi State Bank Examiner 


The fundamental idea is for a safe bank. It 
best protects the people, and best develops the 
community. 


The greatest asset any bank can have is a 
careful, painstaking board of directors. 


upon this board the future success of the bank 
depends. 


The narrow margin of profit in banking 
compels greater efficiency and more economy; 
requires more attention paid to the bank by its 
board of directors; requires the directors to be 
closely and fully informed as to the bank’s 
condition, and to function as the law contem- 
plates directors should function. 


The day of one-man banks is fast passing, 
both in large and small banks. 
unpopular. 





It is becoming 
Those making our laws saw the 
wisdom of this, and required a governing board ful 
of directors, and directors now are controlling he is 
and governing the banks’ action more than they 
have ever done in any day in the past. 


real reason for 
not making loans. 

I have been in 
the banking busi- 
ness for more 
than forty-five 
years and_ have 
learned to read 
people as_ they 
come along a good 
deal as I learned 
to read my read- 
ers when a child 
and studied his- 
tory as a student. 


It is 


I can generally 
tell by the way 
people act what 
they want and 
what they are go- 
ing to do. Ifa 
man’s proposi- 
tion is legitimate 
and has_ back- 
ground to it, he 
approaches you 
with a degree of 
confidence that 
you detect. If he 
has some doubt- 
proposition, 
generally 
apologetic and 
starts in on the 
defensive rather 
than the offensive. 
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Homeward Bound! 


(Continued from page 46) 
of the world’’ but less known as the 
site of a smelter which refines half 
the copper used in this country, will 
aford a morning of sightseeing. 

At Seattle, a tour around beauti- 
ful Lake Washington, 27 miles long 
inside the city limits, will inelude 
the State University, parks, docks 
mills and facilities which give the 
city a fresh water harbor as well as 


a salt one. 

From Yakima, Washington, autos | 
will convey the party through the 
famous apple-growing valley to 
Grandview. Sightseeing and a 
dinner dance are on the entertain- | 
ment program in hospitable Spokane 
Half a day will be devoted to a visit | 
at Helena, Montana, and a day to| 
enjoy the beauties of the Twin Cities | 
and their lakes and parks. 


The Charm of the Pacific 
Northwest | 

The person who so aptly termed | 
the Pacifie Northwest the ‘‘ Charmed | 
Land’’ was not overly imaginative or | 
enthusiastic. Nature has been lavish | 
in her gifts to this year-round play- | 
ground in northwestern United | 
States. The most beautiful moun- 
tain scenery in America is there to 
enjoy. The eities are refreshingly | 
new and prosperous. | 

They may be toured on a return 
trip planned by the Great Northern 
Railway. 

Seattle, sometimes called the} 
“Gateway to the Orient,’’ is an un- 
usually romantic city. Here the| 
ships of the seven seas, manned b) 
swarthy earringed crews, discharg: 
their cargoes of silk, hemp and spices. 
Its water front is continuously active 
in the great interests of commerce. 

Tacoma is the second largest city 
on Puget Sound. Built on a series of 
hills, rising abruptly from Com- 
mencement Bay, it offers a lovely 
view of the sound and on clear days 
the Caseades to the east and the 
Olympies to the northwest are easily 
visible. 

Portland, ‘‘ City of Roses,’’ enjoys 
a very temperate climate the year 
round, making it especially popular 
with the tourist. Mile after mile of | 
rose hedges greet the visitor every- | 
where. 

Everett, Washington is a compara 
tively new city and is essentially a 
lumbering headquarters, but the} 








ne of the many surprising 
vistas in the largest single 


banking room in the world — 
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Resources over $300,000,000 
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scenery here vies vigorously with in- 
dustry, as it does in all Pacifie North- 
west cities. Lake Crescent surround- 
ed by high mountains is a beautiful 
body of water and the adjacent coun- 
try is a haven for many vacation- 
ists. Snoqualmie Falls, easily ac- 
cessible from Everett, has a drop 100 
feet greater than the Falls of 
Niagara. 

The Northern Railway 
serves this great vacation country. 
A new train, the Empire Builder, 


Great 


named for James J. Hill, founder of ° 


the road, has recently been placed in 
service, embodying all the comforts 


and conveniences necessary to 
enjoyable transcontinental trip. 


The Indian-detour Country 


Another fascinating route is over 
the Santa Fe with stopover to see the 
Indian-detour country. 

The interest of this Indian-detour 
is many sided. There are hundreds 
of miles by motor through magnifi- 
eent scenery, for the Rockies burst 
into northern New Mexico in a tangle 
of canyons, vallevs and 13,000 foot 
peaks. The climate is a revelation— 
dry and sparkling, cool in summer 
and delightful in winter. 





THE OLDEST 


BANK 
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IN MISSOURI 


complete banking service 


backed by 82 years experience 


In addition to the completeness 
of its services Boatmen’s relations 
with its customers are warmly 
personal. 


Since 1847, Boatmen’s has been 
a potent and constructive factor 
in the growth and progress of St. 


Louis and the great Southwest. 


Conveniently located, Olive Street 
at Broadway, the cross roads of 
St. Louis business life, where 


visiting bankers will always find 


a hospitable welcome. 


Let Boatmen’s serve you. 


NATIONAL 


OLIVE ST. AT BROADWAY 
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We are prone to think of our coun. 
try as raw and new. We go abroad 
for our antiquity—when actually 
prehistoric Americans of New Mexieo 
had become expert agriculturists, de. 
veloped irrigation, built permanent 
many-storied ‘‘apartment houses,” 
manufactured beautiful pottery and 
woven fine cotton fabries before the 
Roman legions fought their way into 
the forests of Gaul. 

New Mexico is dotted with great 
ruins that hold the secrets of those 
ancient Americans. Many are found 
in the mountains surrounding old 
Santa Fe, heart of the Indian-detour 
country. 

The direct cultural descendants of 
the builders of these Forgotten Cities 
live in New Mexico today, though 
their oldest legends only vaguely link 
the two. They are the Pueblo In- 
dians, found by the Spaniards gen- 
erations before there was any per- 
manent European settlement on our 
Atlantie seaboard. After nearly 400 
years their strange ‘‘apartment 
heuse towns,’’ or pueblos, remain 
practically as Coronado men found 
them. So few are the changes 
wrought by the ages in their daily 
lives and extraordinary religious 
ceremonials and dances that a great 
student of the Southwest once ex- 
claimed delightedly that ‘‘ among the 
Pueblos it is possible to catch arch- 
aeology alive!’ 


Detroit Adopts General 
Endorsement 


The Detroit Clearing House re- 
cently granted approval to the peti- 
tion of a number of Detroit banks 
for permission to use a general en- 
dorsement, ‘‘Pay to Any Bank or 
Banker,’’ for checks passed through 
the Clearing House. 

This action, following on the heels 
of similar action that has taken place 
in many of the larger cities of the 
country, indicates a growing desire 
to take advantage of the economies 
possible through the use of check en- 
dorsing machines that may be used 
for endorsing all cheecks—both for 
clearings and for transit. 

In addition, the use of the general 
endorsement eliminates the possibil- 
ity of endorsing checks with the 
wrong endorsing stamp. 


Giving careful attention to the 
small depositor is the real test of 
service. 
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Bank of Italy 


: joins in inviting you | 
; ee “to San Francisco 


_~ ( ie os: “) | It welcomes you in 166 
) pf — 
ce 4 cities of the state —291 
72 | locations. 


After the Convention of the American 
Bankers Association, Sept. 30-Oct. 3 


—let our Travel Department help you 
arrange special post-convention trips 
to the scenic spots of California, 
the Islands of the Pacific or 
the Orient. 


FREE TRAVEL SERVICE 
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Sims Reports Growth In 


All Banks 


R. N. Sims, secretary-treasurer of the 
National Association of Supervisors of 
State Banks, recently submitted to the as- 
sociation a statement which shows in detail 
by States the capital, surplus and undivided 
profits, deposits, loans and discounts, stocks, 
bonds and securities, and total resources 


of all state banking institutions of the 
continental United States, together with 


totals of these items of the National Banks, 
and all covering as of Mareh 27, 1929. 


Since June 30, 1919, capital, surplus 
and undivided profits of the State Banks 
have increased $2,674,238,664, and the Na- 
tional Banks $1,336,863,000. The deposits 
of State Banks have increased $14,104,879,- 
745, and the National Banks $6,948,015,- 





Banks in- 
ereased $17,679,164,165, and the National 


000. Resources of the State 
Banks $8,222,362,000. The decrease in the 
number of State Banks totals 2,671.. The 
decrease in the number of National Banks 
totals 210. 

This report shows a total inerease in all 
banks of the United States since June 30, 
1919 as follows: 

Capital, Surplus and Undivided 

Profits .....$ 4,011,101,664 or 76% 

Deposits ..... 21,052,894,745 or 56% 

Resources . 25,901,526,165 or 55% 

Number of Institutions 2,881 (decrease ) 


William C. Potter, president of the 


GUARANTY TRUST CO. of New York, 
announced recently that Robert E. Broome 
and James M. Nicely have been appointed 
vice presidents. 
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CALIFORNIA 





AT THE 


GATEWAY 


OF A 


GREAT TRADE AREA 


AAA 


The 1928 production of the Sacramento 
Area in California was $300,000,000.00 


AAA 


OR 80 years our bank has served 
this territory and served it well. 


We know the people, the possibilities 
and the business of this section— 


| Our exceptional facilities for any serv- 
| ice you may require 
California are at your command. 


CALIFORNIA NATIONAL BANK 


TRUST AND 
SAVINGS 


Sacramento, California 
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Equitable Trust Appoints 
W. J. Eck Vice President 


The Equitable Trust Co. of New York. 
has appointed William J. Eck a vice pregj. 
dent of the com 
pany. Mr. Eck. 
who has been gee. 
retary of the trust 
cCOMPpany since 
1918, will retain his 
secretaryship. 





Since 1905 Mr 
Eek has been a 
banking executive 
in New  York’s 
financial district. 
He was assistant 


secretary of the oli 
City Trust Co, 
when _ it 





W. J ECK. 
sclidated with the Trust Co. of America, 


was ¢con- 


which, in turn, was merged into The 
Equitable Trust Co. of New York in 
1912. Following each of these mergers 


Mr. Eck was appointed an assistant see. 
retary of the consolidated institution. 








Three Seattle Banks Merge 


The Boards of Directors of The First 
National Bank, The Seattle National 
Bank and the Dexter Horton National 


3ank have voted to consolidate under the 
name of the First-Seattle-Dexter Horton 
National Bank. The new bank will havea 
capital, surplus and undivided profits of 
$10,000,000. 

The following executive officers have 
been selected: W. H. Parsons, chairman 
of the board; J. D. Hoge, vice chairman of 
the board; J. A. Swalwell, vice chairman 
of the board; M. A. Arnold, president; 
J. W. Spangler, chairman of the executive 
committee, and H. C. MacDonald, cashier. 

There will also be organized a new secur- 
ities company, to be known as ‘‘ The First- 
Seattle-Dexter Horton Securities 
pany.’’ This company will have a capital 
ization of 400,000 shares, of no par value, 
but there will be paid in not less than 
$2,000,000 in eash or approved securities at 
the starting in business of this new com 
pany. 

It is planned that the new Securities 
Company will take over all the capital 
stock of The Metropolitan National Bank, 
University National Bank, First Green 
wood National Bank, First Canal Bank, 
First Rainier Valley Bank, First Security 
Bank, Dexter Horton State Bank, George 
town, the separate corporate entity and 
business of which will be continued. The 
Seaboard and Ballard branches of The 
Dexter Horton National Bank will also be 
taken over and continued as branches of 
the merged bank. The Securities Company 
will also aequire the business of First 
Securities Company, Dexter Horton Secur 
ities Company and The Seattle National 
Company. The Bank for i 
Seattle also will be affiliated. 


Com 


Savings i 


THE CHEMICAL BANK & TRUST 
CO., New York, announces the election of 
Harold H. Helm as vice president, Spencer 
Tunnell, Jr., Wandell M. Mooney and Gil- 
bert H. Perkins, assistant vice presidents. 
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N addressing our first joint statement 

since the union of these two great banks 
was announced, we are constrained to look 
back a few years into Chicago's financial 
history. 


50 years ago—the State Bank of Chicago 
was founded. Firmly intrenched in the 
minds of its founders were these fundamen- 
tal principles: To counsel with men as 
neighbors. To meet the problem of the in- 
dividual with generous understanding. To 
win—and merit—the lifelong loyalty of its 
friends. 


67 years ago—The Foreman National 
Bank was founded. Had the charters of 
these two banks been drawn at the same 
council table, their ideals could not have 
paralleled more closely. Through the years 
—the founders of this bank have lived and 
worked for an ideal. 


“To deal humanly with our clients, to 


STATE BANK 


... this UNION 
! 0 
BANKING IDEALS. 


share the common interests of our friends, 
to serve with generous understanding on a 
common ground with our patrons, to make 
this a bank where people feel at home.” 


For years these two great banks have 
prospered as neighbors. They have been ° 
warm, friendly institutions with constant 
policies—unvarying ideals. They have grown 
to recognize in each other the identical 
principles upon which the success of each 
has been assured. 


It was but a natural sequence—that one 
day these two banks should unite, in the 
interests of greater service to their patrons. 


The union will result in one bank of 
greater warmth and friendliness, and greater 
service to all who enter its doors. 


To this end, we jointly pledge to our 
friends the same personal attention, the 
same officers to a man, in the new and 
greater institution. 


OF CHICAGO 


La Salle and Monroe Streets 


THE FOREMAN NATIONAL BANK 
THE FOREMAN TRUST AND SAVINGS BANK 


La Salle and Washington Streets 
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One of America’s 


Outstanding Banker’s Banks 


You will find the National Bank of the 
Republic of Chicago not only one of the 
outstanding banker’s banks of America, 
with a transit and collection service that is 


unsurpassed by any bank anywhere, but 
you will also find it far more than this— 


you will find it offering you ideas, 
plans and co-operation that will 
actually build up your deposits 
and increase your earnings! 


Let us explain this phase of “Republic” 


service to you. 


The National Bank of the 
REPUBLIC 


OF CHICAGO :--: 


Office of New York Representative, No.5 Nassau St. 
Office of Pacific Coast Representative, Citizens National Bank Bldg., Los Angeles 
Office of London Representative, 8 King William St., London, E. C. 4 


Richardson Joins Foreman 
National Corporation 


D. T. Richardson, 


for nine years as- 


sociated with the municipal bond house of 


D. T. RICHARDSON 


A. T. Bell & Co., 
the last two of 
which he was man- 
ager of both the 
buying and sales 
departments, has 
been appointed 
manager of the 
municipal depart- 
ment of the Fore- 
man National 
Corp., securities 
organization of the 
Foreman “National 
Bank of Chicago. 


Before joining A. T. Bell & Co. Mr. 


Richardson was for two years with W. R. 
Compton Co. in Chicago. 


Resources in Excess of $200,000,000 


Pearl Street Bank One of 
Cleveland’s First Ten 


When ‘‘A New Picture of American 
Banking,’’ with a tabulation of commer- 
cial banks of $25,000,000 in resources and 
over in the ten largest cities of the United 
States, was published in our August issue 
the Pearl Street Savings & Trust Co. of 
Cleveland was mistakenly omitted. 

Inasmuch as this bank has resources of 
$33,290,108 and is one of Cleveland’s ten 
largest and most actively functioning com- 
mercial banks, it should be added to the 
banks mentioned in this article. Tabula- 
tions of total banking figures for the 
county and for Cleveland included the 
Pearl Street Savings & Trust Co.’s re- 
sources and were correct as published. 

The editors regret this omission, which 
was occasioned by a clerical error that 
treated the Pearl Street Savings & Trust 
Co. as a mutual savings bank. 


Banking Interests Organize 
New Investment Trust 


The formation of an investment tryg 
with broad powers by interests identifjeg 
with The National Bank of the Republie of 
Chicago was recently announced. 
organization, which will be known ag 
National Republic Investment Trust, wij) 
be managed by eight trustees, all of whom 
are executive officers of The National Bank 
of the Republic, and will deal generally jy 
securities. Its authorized capitalization 
will consist of 120,000 convertible prefer 
ence shares and 420,000 common shares. 

The convertible preference shares will be 
entitled to cumulative dividends of $3.09 
per annum per share and each share will be 
convertible into one common share for two 
years, thereafter into three-quarters of g 
common share for two years and thereafte 
into one-half common share. 


The new 


George Woodruff, Chairman, National 
Bank of the Republic, Chicago. 


‘*While the experience and interests of 
the Trustees of the new organization are 
largely in the banking field and some in- 
vestments will no doubt be made in the 
stocks of banking institutions, the trust 
will have broad powers to deal generally 
in securities of all types,’’ said George 
Woodruff, chairman of the board of the 
bank, in announcing the Trust. ‘*‘The 
wide-spread interests of a financial insti- 
tution such as The National Bank of the 
Republic provide investment opportunities 
that are not ordinarily available and Na- 
tional Republic Investment Trust has been 
organized to provide a medium for par- 
ticipation in such investments by the in- 
dividual investor.’’ The stockholders of 
The National Bank of the Republic should 
profit by the formation of this new or- 
ganization as a large number of shares will 
be held by Trustees for the benefit of all 
of the stockholders of the bank. 

The National Bank of the Republic re 
cently merged with the Chicago Trust Co. 
and is the third largest bank in Chicago 
with total resources for the combined banks 
of $204,612,071.74. 


Safe banking means _ frequent 
turnover of loanable funds. 
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WELCOME 


SAN FRANCISCO 





This state-wide institution, with 
a background of more than half 
a century of California banking, 
tess cordially welcomes you to San 


the Francisco. Our 143 banking 
rally 


= offices in 92 California cities are 


f the 


An, at your service. o o 
tthe 
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=| BANK OF AMERICA 
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a OF CALIFORNIA 


s will 


Resources more than 400 mz/lions 


Northern California Headquarters: SAN FRANCISCO 
Head Office: LOS ANGELES 
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And Their Customers 


Policies and Methods Applicable To 


SECURITIES FOR BANKS 





The ‘“‘Wall Street” of San Francisco. 
and it is the financial center of this seat of Western finance. 
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Its name is Montgomery Street, 


The San Francisco Stock Market 


It has the record of the second largest stock market in number of 
shares sold. A large part of its listings represent Western enterprise. 


HE ten years since the war have 

witnessed a remarkable increase 
in financial understanding all over 
the country, and nowhere has this 
change! been more strikingly effective 
than in the new relations between 
the Eastern and Western seaboards, 
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By LAWRENCE W. FOX, Jr. 


of Anderson & Fox, San Francisco 


with their 3,000 mile separation. 

The record has not been able to 
keep pace with the facts, but even 
partial figures are of striking sig- 
nificance. California, Oregon and 
Washington, between 1920 and 1928, 


increased in population from 6,519,- 


300 to 8,033,000. In the deeade be- 
tween 1912 and 1922 the per capita 
wealth of these three states increased 
from $2,870 to $3,929, and how great 
the inerease has been in the six suc- 
ceeding years can only be surmised. 

Most important of all, is the in- 
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Bank profits 


and the BOND MARKET 


HE current bond market, in our opinion, is 

reflecting conditions that will pass. Public pre- 
occupation with stocks and all that it has entailed 
have forced bond prices, in general, to the lowest 
level in years. Unusual opportunities have conse- 
quently developed for banks and other institutions 
whose investments are largely restricted to fixed- 
income securities. High-grade issues which under 
more normal conditions would net substantially less 
may now be obtained to yield 5% and upward. Good 
industrial issues yield more — sound foreign bonds 
still more. These high yields may be had without 
in any degree sacrificing security. 

It is an opportune time for institutions to add 
to their bond accounts. Good current income is 
assured on bonds purchased at this time and held, 
while a return to more nearly normal conditions 


should result in substantial appreciation in the capi- 
tal investment. 


For more than thirty-six years, A. G. Becker & Co. 
has been serving the investment requirements of 
large and small banks. The enduring character of 
our connections would suggest that we have been 
serving them to their advantage. Our current offer- 
ings comprise a well diversified list of securities, 
thoroughly suitable for banks. We shall be glad to 


submit recommendations. 


The Banker’s chiet con- 
cerns are —first, to protect 
deposits; second, to earn a 
profit. In the long run the 
second is about as impor- 
tant as the first, for the 
bank must be successful in 
order to hold public con- 
fidence. The strongest 
recommendation of a bank 
is the demonstration of 
able management afforded 
by steady dividends and a 
mounting surplus—sure 
reflections of a wise invest- 
ment policy. 

In selecting good local 
investments the banker 
seldom needs to go beyond 
his own board for compe- 
tent opinion. In balancing 
these with sound outside 
investments, however, he 
will in some degree depend 
upon the judgment of an 
institution broadly ex- 
perienced in the general 
investment field. Such an 
institution can give you 
valuable help in your selec- 
tions, so that each item 
added to your portfolio, 
will meet a definite need — 
assuring you a due propor- 
tion of quick, of medium- 
term and of long-term obli- 
gations, and an investment 
account which, as a whole, 
will earn the maximum 
return consistent with 
adequate security. 


A. G. Becker & Co. 


Sound Securities for Investment 


100 South La Salle Street, Chicago + 54 Pine Street, New York 


Readers will confer a favor by mentioning THE SEPTEMBER, 1929 BANKERS MONTHLY when writing to our advertisers 





dustrial transformation. Between 
1921 and 1925, the value of indus- 
trial output in these states on the 
Western seaboard rose from $2,349,- 
114,100 to $3,455,187,800, and there is 
reason to believe that the sharpness 
of this rising curve has, if anything, 
increased. 

The growth of industry and new 
wealth has been the real reason for 
the remarkable development on the 
Pacific Coast of public interest in 
the New York and Western stock 
markets, creating a buying power of 
much influence. In _ fact, share 
volume on the San Franciseo Stock 
Exchange has increased more rapid- 
ly than the ratio of population, bank 
deposits or other economic indicators 
of growth. 

In the last decade the San Fran- 
cisco Stock Exchange has developed 
into the largest market outside of 
New York in number of shares sold. 
Ten years ago the total volume of 
trading amounted to only 357,433 
shares with a market value of $20.- 
636,838, while in 1928 the share turn- 
over totaled 29,768,034 and had a 
market value of $1,988,523,089. San 
Francisco’s contribution to 
trading on the New York 
Stock Exchange has been 
commensurate with the 
growth of its own market. 

Some of the prime invest- 
ment issues on the New York 
Stock Exchange have found 
their origin in the West, such 
as Southern Pacific, Stand- 
ard Oil of California, Union 
Oil of California, Associated 
Oil, California Packing, 
Pacific Gas and Electric, 
Pacifie Lighting, Southern 
California Edison, Hawaiian 
Pineapple and a number of 
other issues, not to mention 
the Pacific Coast stocks 
which command favorable 
attention on the New York 
Curb market. 

The financial power of 
California has gained inter- 
national recognition. This 
growth and affluence has 
motivated a number of West- 
ern brokerage houses to ac- 
quire membership on _ the 
New York Stock Exchange, 
thereby meeting an urgent 
need of a steadily-increasing 
clientele. 

The same evolution has 
taken place with scores of 
Pacific Coast industries. Not 
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content with a purely home market, 
they have suecessfully branched out, 
seeking the world as their field. Such 
steps have given force to the wide- 
spread development of California in- 
dustries. This has been the means 
of attracting large banking, invest- 
ment and brokerage capital for 
further upbuilding of the West. 


Almost Unbelievable Expansion 
In California 


Since the armistice, California has 
witnessed an almost-unbelievable ex- 
pansion of its banks, public utilities, 
petroleum industry, general business 
and industry, all of which has re- 
sulted in drawing the Pacifie Coast 
closer to the Atlantie Coast than 
ever before, by innumerable bonds 
of industrial and financial relation- 
ships. 

The dwindling of the 3,000-mile 
gap between the Eastern and West- 
ern financial markets is now in a 
phase where investors in the East are 
becoming increasingly acquainted 
with the opportunities in West Coast 
securities. This aspect of the situa- 
tion is likely to be of increasing sig- 


Many Banks Are 


Overmanned 


By OSCAR NELSON 
Illinois State Auditor of Public Accounts 


T IS not an exaggeration to state 3. 
that the majority of smaller banks 
are overmanned. 


It should not require five or six people 
to operate a bank with deposits of 
$200,000 or $300,000, as the business 
volume in such an institution is usually 
such that one executive officer can 
readily supervise its investments, and 
the earning power prohibits a very wide 
spread of salaries for the official staff. 


There is no other single factor in 5. 
bank operation that wastes so much of 
the bank’s income as an improperly- 


constructed operating staff. A well pro- 6. 
portioned active staff will result in fewer 
and more capable officers and employees 
at better salaries, and will add to 
profits. 


nificance as the new expansion of 
Western industry continues, and the 
ecommerce of the seaboard cities of 
the West becomes more firmly estab. 
ished in the great export markets 
that rim the Pacifie Ocean. 


Bank Statement Lithographed 


Real character is given to the 
financial statement of The National 
Shawmut Bank of Boston by using 
the lithograph process of reprodue. 
tion. 

Lithography gives a softness to 
the pencil drawing of the entrance 
of the bank which is reproduced on 
the front cover and adds real charae. 
ter to the drawing of an Indian head 
which serves as the bank’s trade 
mark. This is reproduced on the in- 
side of a three-fold sheet. 


Suggested Qualifications for a 
Successful Bank Examiner 
By R. J. Batu 


Cashier, The United States National Bank, 

Iron Mountain, Mich. 

1. He should be aware of his re- 
sponsibilities, for under his 
scrutiny the savings of a na- 
tion are placed for safety 
and permanence. 

2. He should have a de- 
gree of reserve, whereby he 
could refrain from passing 
too quick judgment, until he 
has been presented with the 
local facts by the executive 
officer of the bank being ex- 
amined. 

He should, in addition 

to understanding all laws 

pertaining to banking, be a 

keen student of human na- 

ture, enabling him to accu- 
rately judge the tendencies 
of those who manage a bank. 

4. He should command 

the respect of the employees 
of the bank examined and 
all suggestions to them 
should be kindly recom- 
mended, rather than dicta- 
torily ordered. 
His code of ethics 
should embody the code of 
‘*Financial Service’’ in its 
broadest usage. 
He should be well 
versed in bonds and secur- 
ities and his knowledge of 
them should not be gauged 
purely on bond quotation 
services. 
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LarGest INTERMOUNTAIN 


- 


BANKING ORGANIZATION 


25 Banks in Utah, Idaho and Wyoming 


@S0 SUPERIOR. 
@ nocK SPRINGS 


casnnog @sarvnccity - 
Ss) oncram@ OMAcna 


SSS UTAH 


“COOPERATIVE USE OF ACCUMULATED EXPERIENCE” 


Officers and Directors 


M. S. ECCLES, President 

M. A. BROWNING, Vice-President 

E. G. BENNETT, Vice-President and General Manager 
E. E. BYER, Assistant Vice-President 

GEORGE S. ECCLES, Secretary-Treasurer 

C. I. CANFIELD, Azditor 

M. W. JOHNSON, Manager Bond Department 


Directors 


JOHN BROWNING, Pres. J. M. & M. S. Browning 
Co.; Pres. Browning Arms Co. 

LOUIS S. CATES, Vice-Pres. and Gen. Mgr. Utab 
Copper Co. 

G. G. WRIGHT, Vice-Pres. and Gen. Mgr. Cons. Wagon 
@ Machine Co. 

A. C. ELLIS, Jr., General Counsel Columbia Steel Cor- 
poration, Silver King Coalition Mines Co., Utab 
Copper Co. 

M. S. ECCLES, Vice-Pres. and Gen. Mgr. Eccles Invest- 
ment Co.; Vice-Pres. and Treas. Amalgamated Sugar 
Co.; President Sego Milk Products Co. 


ROY BULLEN, Vice-Pres. and Gen. Mgr. Sego Milk 
Products Co. 

E. G. BENNETT, Managing Vice-Pres. First Security 
Corporation. 

DR. D.C. BUDGE, President Thatcher Bros. Banking Co. 

EDGAR S. HILLS, President Deseret National Bank 
and Deseret Savings Bank. 

W. H. HARRIS, President Ogden Gasoline & Oil Co. 

JOSEPH SCOWCROFT, President, John Scowcroft & 
Sons Co. 

GEORGE S. ECCLES, Vice-Pres. National Copper 
Bank, Salt Lake; Vice-Pres. First National Bank 
& First Savings Bank of Ogden 

JOHN HOOD, Capitalist. 

R. B. PORTER, Gen. Mgr. Thos. D. Dee Investment 
Co.; President, Ogden Iron Works 

JOHN THOMAS, U. S. Senator of Idaho; President, 
First Security Banks, Jerome, Gooding, and Shoshone 

M. A. BROWNING, Vice-Pres. Gen. Mgr. J. M. & 
M. S. Browning Co.; Vice-Pres. Browning Arms Co. 

W. H. WATTIS, President and Gen. Mgr. Utab Con- 
struction Co.; President Utah-Idaho Sugar Co. 

S. S. ECCLES, President Mountain States Implement 
Co.; Secy.-Treas. Eccles Inv. Co. 


FIRST SECURITY CORPORATION 


OGDEN, UTAH 
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Prominent Security Dealers 
on the Pacific Coast 


The following list includes the 
most prominent of the security deal- 


ers specializing in Pacifie Coast 
issues. 

Anderson & Fox, 317 Montgomery 
St 


Wim. R. Staats Co., 155 Montgom- 
ery St. 

P. W. Chapman & Co., Ine. of the 
Pacifie Coast, 315 Montgomery St. 

Bond & Goodwin & Tucker, Inc., 
485 California St. 

George H. Burr, Conrad & Broom, 
Ine., 490 California St. 

Hunter, Dulin & Co., Montgom- 
ery & Sutter St. 
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New York 
Milwaukee 


Boston 
St. Louis 





Forces Governing 


Price Movements 
of Securities 


What these forces are and how the successful 
investor uses them to reap financial rewards 
by anticipating changing conditions and new 
developments are clearly set forth in a set of 
graphs which have just been prepared by our 
Department of Economics and Surveys. 


Federal Reserve Ratio, Call Money Rates, 
Commercial Paper Rates, Commodity Prices 
and their relationship to fixed interest bearing 
securities are shown on these graphs and ex- 
plained in language that will easily be under- 
stood by all classes of investors. 


These graphs will be of special interest to 
bankers and their corporation customers. 


We shall be very glad to mail this instruc- 
tive folder on request. 


Send for BA-9 


AC.ALLYN*° COMPANY 


INCORPORATED 
Investment Securities 


67 West Monroe Street, Chicago 





E. F. Hutton & Co., Montgomery 
& Bush St. 

R. H. Moulton & Co., 405 Mont- 
gomery St. 

Pearsons-Taft Co., 
Bldg. 

Peirce, Fair & Co., 432 California 
St. 

Plunkett, Lilienthal 
Montgomery St. 

Edward Pollitz & Co., 427 Cali- 
fornia St. 

Sutro & Co., 407 Montgomery St. 

Walsh, O’Connor & Co., 225 Mont- 
gomery St. 


Standard Oil 


& Co., 


939 


Los Angeles Security Houses 


American Investment Co. 650 S. 


Spring St. 
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Philadelphia 


Detroit 
Minneapolis 


San Francisce 
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Bayly Brothers, Inc., 727 W. 7th 
St. 
Blyth & Co., 215 W. 6th St. 
California Securities Co. 629 x. 
Spring St. 

Citizens National Co., 
Natl. Bank Bldg. 

First Securities Co., Pacific South 
West Bank Bldg. 

Alvin H. Frank & Co., 910 Hell- 
man Bank Bldg. 

R. H. Moulton & Co., 510 8. Spring 
st. 

Newberger Parsons & Co., 650 §, 
Spring St. 

E. A. Pierce & Co., 515 W. 6th St. 

R. D. Robertson Co., 111 W. 7th 
St. 
Security Co., 5th & Spring St. 
G. F. Woleott & Co., 639 8. Spring 
t. 
Some of the outstanding types of 
securities handled especially in Cali- 
fornia are; oil projects, aviation, 
publie utilities, mining operations 
and manufacturers. 


Citizens 


TR 


California 


Banks and Bankers 


(Continued from page 17) 

Pacific National Bank, T. A. Mor- 
rissey, president, with $2,000,000; 
the United States National Bank, 
P. W. Weidner, president, with $1,- 
000,000 capital, and the California 
Trust Co., A. E. Huntington, presi- 
dent with $500,000 capital. This is 
a comparison only of banks which do 
a savings business. 

Considering the matter of surplus 
and profits, the ten leaders in each 
city appear in the following order: 

For San Francisco: the Bank of 
Italy with $56,253,730; the Ameri- 
ean Trust Co. with $10,800,790; the 
Bank of California with $9,291,530; 
the Anglo & London Paris National 
with $7,940,410; the Wells Fargo 


Bank & Union Trust Co. with 
$7,656,860; the San Francisco 


Bank with $5,312,570; the Crocker 
First National Bank and its affiliated 
trust company with $7,405,230; the 
Anglo-California Trust Co. with $2,- 
548,210; the Pacific National Bank 
with $373,690 and the Bank of 
Montreal with $140,230. 

For Los Angeles: the Security 
First National Bank with $20,310,- 
580; the Bank of America with $13.- 
068,430; the Citizens National Trust 
& Savings Bank of Los Angeles with 
$10,590,480; the Farmers & Mer- 
chants National Bank with $5,112,- 


(Continued on page 66) 
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HUNDRED YEARS AGO, 

while men and women 

toiled for their daily 
bread in the fields of the world, 
Cyrus Hall McCormick built a 
strange machine which did the 
work of several men. That 
machine was the McCormick 
Reaper. On the heels of the 
Reaper, both Agriculture and 
Industry leaped forward with 
great strides. 


TODAY another invention 
is creating another far-reaching 
revolution in farming. This ma- 
chine is the McCormick-Deering 
Farmall, the first true all-purpose 
tractor. In time to come, the in- 
vention of the Farmall will stand 
with the invention of the Reaper 
in the schoolboy’s history book. 


Great Emancipators 


—the Reaper in 1831 
and now the 


The Reaper began man’s eman- 
cipation from hand labor in the 
harvest. The Farmall now frees 
him from dependence on slow 
animal power. 


The harness, the curry comb, 
and the pitiless whip are being 
put in the corner where the 
cradles and sickles of old have 
gathered the dust of generations. 
Even on the row-crop farm, 
where the horse makes his last 
stand, there is no longer any 
sound reason for keeping him. A 
thousand farmers have already 
joined the Horseless Farmers of 
America. In farming, just as in 
industry throughout the world, 
the capacity of the machine and 
the power of the motor are taking 
up the burden of the human race. 


INTERNATIONAL HARVESTER COMPANY 


606 So. Michigan Ave. 


OF AMERICA 
(Incorporated) 


Chicago, Ill. 
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The FARMALL, with 2 or 4-row 
planter, plants from 25 to 60 acres 
of corn in an 8-hour day. Culti- 
vates 2 or 4 rows; with 4-rqw out- 
fit it cleans 35 to 50 acres a day, 
and in later cultivatings 50 to 60 
acres a day. Handles all haying 
jobs, cutting a 14-ft. swath with 
7-ft. Farmall-powered mower and 
7-ft. trailer mower attached, also 
takes, loaders, etc. Plows two fur- 
tows, pulls all seed-bed imple- 
ments, and operates grain and 
corn harvesting machines. Avail- 
able for all drawbar, belt, and 


power take-off work. 











M., T. Gilmore (at right), president of the San Diego 
Trust & Savings Bank, spurs the members of the Rifle 
& Revolver Club of his bank to added enthusiasm. 
Political and civil organizations also use the range pro- 
vided by the bank. The range, the club members and 
three of the employees in action are shown in these 


pictures. 


Avoid This 


Bank 


Because the employees are good marksmen and engage 
in regular target practice on the roof of the bank 


— indoor small bore range 
atop the 14-story San Diego 
Trust & Savings building at San 
Diego, California, has been furnished 
for the regular target practice of its 
Rifle and Revolver Club by the San 
Diego Trust & Savings Bank. 

The formation of the bank’s rifle 
and revolver club was the result of 
the interest in this sport by J. W. 
Sefton, Jr., one of the vice presi- 
dents of the institution. The club 
was organized in 1924, the bank at 
that time taking membership for 
fifteen employees in the National 
Rifle Association, which is sponsored 
by the federal government for the 
encouragement of rifle and revolver 
practice by civilian organizations. 

An outdoor range was first con- 
structed on Mr. Sefton’s Monte Vista 
Ranch, located about 17 miles from 
the city. Here a regulation range 
was constructed with firing points at 
200, 300, 500 and 600 yards. Gov- 
ernment equipment was secured and 
installed and regular shoots by the 
bank’s team were held Saturdays 
and Sundays. 

The popularity of the outdoor 
range resulted in the construction of 
the small arms gallery on the reof of 
the bank’s new building which was 
completed in 1928 and which pro- 
vides opportunity for more frequent 
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By DAVID N. MILLAN 


Vice President, San Diego Trust & Savings Bank, San Diego 


sport bv the shooting enthusiasts 
] : g 


among the bank’s working force. 


Employees Given Competent 
Instructions 

Employees, both men and women, 
if they desire to use the facilities of 
the range, are given a thorough pre- 
paratory course under a competent 
instructor in position, sighting, aim- 
ing, trigger squeeze, nomenclature 
and safety, before being allowed to 
actually fire a pistol or rifle. The 
safety feature is strongly stressed. 

The club holds regular weekly 
practice shoots in the gallery 
throughout the year with alternate 
pistol and rifle contests. Shoots on 
the outdoor range are held 
periodically. 

The indoor gallery on the roof 
provides 50- and 75-foot ranges with 
5 targets. The walls are of 12-inch 
conerete and the steel back-stop be- 
hind the targets was specially de- 
signed by an expert in gallery con- 
struction. 


also 


Range is Up to Date 

The firing is done through open- 
ings in a wooden partition which is 
arranged to accommodate both prone 
and standing positions. Portable 
tables are moved up to the openings 
for the prone position. A gun room 
and large locker room with metal 


lockers for all club members are also 
included in the gallery. Targets 
hung on wire carriers are operated 
from behind the firing points. A 
clever arrangement of electrical 
lighting enables the range officer to 
control rapid fire shooting by switch- 
ing off the lights on the targets at 
the expiration of the time. This 
eliminates the necessity of disap- 
pearing targets. 

The firing equipment of the club 
includes 4-.30 cal. Springfields ; 4-.22 
Savage N. R. A. Models; 2-.22 
Winchester muskets, single shot; 
3-.88 S&W Revolvers; and 3-.22 Colt 
revolvers in addition to the private 
‘‘shooting irons’’ of the 
members. 

Targets and other paraphernalia 
are secured from the government 
through membership in the National 
Rifle Association at a considerable 
discount. 

One of the interested members of 
the team is M. T. Gilmore, the bank’s 
82-year-old president, who has done 
much to encourage the sport among 
the hank’s employees. 

The use of the range has been tend- 
ered to and is being used by the San 
Diego Police Department, San Diego 
Sheriff’s office, State Motor Police 
and a number of civilian organiza- 
tions. 


some of 
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EDWARD C. FRANK 


Industrial Banker 


Specializing in the personal installation of 


CHARACTER-LOAN 


(Small-Loan) Departments in Commercial Banks 


START a successful Personal Character-Loan 
Department in your bank, upon the RIGHT 
FOUNDATION. 


Install my system—a proven, practical sound method—helps 
* borrowers, builds savings, gets good business for every de- 
partment of the bank. 


‘ Former Executive Vice President 
« See that you have proper forms. Michigan Industrial Bank 
Union Commerce Group 
P 7 Soe Detroit 
Supervise various forms of advertising that spread a message - 
* to comport with the dignity and standing of your bank. 
Address for 
4 Personally instruct your personnel, and stay at your bank Available Time 
* until every co-worker radiates the spirit that wins. Suite 2723, Barlum Tower . 


Detroit, Mich. 














How To Reduce Loan Losses 


INETY per cent of the trouble in banks that are not making as much profit as 

they should, is in connection with the evaluation of credit risks. There are too 

many losses. The losses eat up all profits in many cases and in other cases, most of 
the profits. 


Consequently, the way to turn declining dividends into liberal dividends is to train everyone who has 
anything to do with the making of loans in the right policies and the right methods of evaluating risks. 
A training course in this very subject is to be provided in THE BANKERS MONTHLY be- 


ginning with the October issue. This training course consists of nineteen articles prepared by 
H. N. Stronck and J. Eigelberner, consultants to banks and bankers. Mr. Stronck is the author of 
the book, “BANK ADMINISTRATION” just published by Rand MCNally & Company. 


The tentative subjects to be covered in these nineteen articles, the first one to appear in the 


October BANKERS MONTHLY, are as follows: 
A TRAINING COURSE IN CREDIT EVALUATION 


. The Position of Loans and Discountsin the Finan- 12. Personnel Analysis—Organization Chart—Anal- 
cial Structure of Banks. ysis of Calibre of Major Executives 

Tests for Underlying Liquidity of Loans and Dis- 13, What the Credit Files Should Show 

counts |. F i 14. Treatment of Slow Lines 

Loan Administration Policies 15. Reorganization and Liquidation—When and How 
Fundamentals of Credit Evaluation ep Peesest the Peah’s Intessst. 


. Credit Analysis . : 
Investigating the Business Risk 16. Long Term Financing 


. . . 17. Sound Policies Governing the Purchase of Secur- 
ae er aaa Poa ye = ities for Resale. Experience of Typical Small Banks 
. Personnel Analysis—Influence of the Intangibles 18. Underlying Tests as to the Soundness of any Bond 
Such as Character, Personality, and so on Issues with Standard for Normal! Small Banks 
. Market Analysis 19. Investigations of Local anizations for Financ- 
. Economic Position of the Business ing—Factors Essential to Evaluate 


Don’t Miss A Single Issue of THE BANKERS MONTHLY 


=S S@engyvay 
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Cash an A.B. 


Every time your customers cash an A. B. A. 
Cheque they see the name of your bank 
and the signature of one of your officers. 
Throughout the trip they are thus frequently 
reminded of your bank and the complete- 
ness of your banking service. Why not take 
advantage of this opportunity to build good- 
will by recommending A. B. A. Cheques to 
your customers? 


A. B. A. Cheques are the official travel 
cheques of the American Bankers Associa- 
tion. Certified by Bankers Trust Company 
of New York, A. B. A. Cheques are accepted 
throughout the world. The fact that more 
than 60,000,000 cheques have been negoti- 
ated during the last 20 years attests to the 
degree of their acceptance. 


A. B. A. Cheques are convenient to carry, 
afford complete protection against loss or 
theft, and abroad command the favorable 
exchange rate of bankers’ paper. 

Your bank’s name on A. B. A. Cheques 
creates a favorable impression on your cus- 
tomers. 


A.B. A. 
CHEQUES 


ACCEPTED EVERYWHERE 











Your DUPLICATOR 


Banks can improve the appearance of their mimeographing, and 


also lower the cost of that department by using our Superfine 
line of stencil paper and ink. 


<q Write for samples and prices, nam- p 
44 ing the duplicator you are using >> 


DRYTYPE STENCIL COMPANY INC. 


387 Broadway, New York City 








390; the California Bank with $3. 
501,460; the Union Bank & Trug 
Co. with $2,291,370; the Seaboard 
National Bank with $645,110; the 
Pacifie National Bank with $546,050. 
the United States National Bank 
with $389,820; and the California 
Trust Co. with $360,960. 
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San Francisco has 27 banks and 


trust companies, 14 of which have 
over $1,000,000 capital and 13 with 
$1,000,000 or more surplus and 


profits. In Los Angeles there are 23 


banks and trust companies, 11 of 
whieh have $1,000,000 or more paid. 


up capital and 9 of which have sur. 
plus and profits of $1,000,000 o 
more. This is as listed in the Rand 
MeNally Bankers Directory for 
July 1929. 


Stabilized Banking 


(Continued from page 19 
opportunity to avoid a local panie 
that would otherwise have resulted 
from unfavorable rumors regarding 
a certain bank. In these days of air- 
planes, money is sometimes sent toa 
bank from which depositors are with- 
drawing in large numbers, and thus 
a run on the bank is prevented. 

Of increasing importance is the in 
vestment feature. The correspond- 
ent bank that has an account with 
the district correspondent, and keeps 
its free funds in that account, can 
get instant interest credit by wiring 
or telephoning the district corre- 
spondent to invest certain funds in 
the best available securities. Thus a 
loss of interest is avoided, which 
sometimes results from delays 
brought about by the local bank 
searching for suitable investments 
and waiting to have their invest- 
ments bought and delivered. 

Very often the district correspond. 
ent serves as a depository for all of | 
a local bank’s securities and provides | 
such necessary service features as 
collection of coupons and the favor- 
able readjustment of holdings. Fre- | 
quently the selling of one security to 
replace it with a more favorable one 
makes considerable money for the 
owner. A district correspondent 
bank has the services of its own 
securities expert, economist, and sta- 
tistician, and is in a better position 
to judge the present and futur 
values of various types of holdings 
It is rewarded for rendering thes? 
services to the correspondent bank 
of the district by the margin it 3 
allowed on the sale of securities. 
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The district correspondent pro- 
vides a central source of advice and 
help on administration and auditing 
routine. Routine of this sort, because 
of the experts employed, and the 
need for the strictest economy, is 
usually developed and put to use 
more quickly by a larger bank. The 
smaller banks, being definitely a part 
of the district banking system, are, 
therefore, in a position to get advice 
quickly on these important lines. 

All the banks in the district are 
likely to benefit from the unity of 
interests I have described. The 
larger banks, of coursé, benefit by 
serving as depositors for free funds 
of the smaller banks. 

Smaller banks in turn benefit 
greatly in being able to operate more 
economically and in having a reser- 
voir in the district correspondent 
where both an over supply and an 
under supply of funds may be in- 
stantly readjusted. 

This district inter-bank relation 
has a tendency to strengthen all 
banks and to benefit all communities 
within the district. It has a tendeney 
to increase banking profits and to 
develop industrial expansion within 
the district. 

Agricultural College Providing 
Bank Advertisements 

The banks of Kansas have found 
it possible to get aid from the Col- 
lege of Agriculture in the prepara- 
tion of bank advertisements promot- 
ing improved farm practices. The 
college has offered to supply sug- 
gested copy for any bank and on a 
variety of subjects. 

As an illustration, consider the 
schedule worked out for the First 
National Bank of Ottawa, Kan. The 
advertisements are to cover subjects 
during the different months as fol- 
lows: 

January—Value of farm accounts 

February—Spring suggestions to 

poultrymen 

Mareh—Value of the garden 

April—Value of pure seed 

May—The _lime-legume-livestock 

project for Franklin County 

June—Swat the rooster 

July—Sell with knowledge 

August—Value of silage 














September—Producing eggs in 
winter 

October—Better results from feed- 
ing 


November—Feeding for milk pro- 
duction 
December—Save the spring litters. 


DATE 


Sept. 11-12 
Sept. 00-00 
Sept. 23-25 


Sept. 30- 
Oct. 3 


Oct. 12-18 


Oct. 30- 
Nov. 2 


Nov. 6-7 
Nov. 7-8 
Nov. 8-9 





THE BANKER’S CALENDAR 





EVENT PLACE 


Indiana Bankers Association Evansville 

Delaware Bankers Association Rehoboth 

Morris Plan Bankers Association White Sulphur Springs, Va. 
American Bankers Association San Francisco 

Investment Bankers Association Quebec 

Financial Advertisers Association Atlanta, Ga. 

Nebraska Bankers Association Omaha 

Fifth Mid-Continent Trust Conference Detroit, Mich. 

Arizona Bankers Association Phoenix 








A NATIONAL CITY 
MAN CAN HELP YOU 


..-When you want | 





to adjust 
your holdings 


The National City Company employs a corps 
of economists, statisticians, and engineers 
whose duty it is to keep abreast of industrial 
growth, progress of invention, trade develop- 
ments and other economic changes which may 
affect the value of investment holdings. Ex- 
perienced bond men at our various offices will 





make available to you the benefits of this con- 
stant study and research. It will be worth your 
while to submit your bond list for an occa- 
sional analysis and review. 


The National City Company 


National City Bank Building, New York 


Offices in more than 50 cities throughout the world 


BONDS + SHORT TERM NOTES ~ ACCEPTANCES 
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‘Character Loan 


Departments 
And How To Make Them Profitable 


By EDWARD C. FRANK 


Former Executive Vice President, Michigan Industrial Bank 
Union Commerce Group, Detroit 


HE wave of interest among com- 

mercial bankers is rapidly grow- 
ing in both width and ‘‘depth’’ and 
so many additional banks are plan- 
ning character loan departments that 
authentic deductions gained fron 
actual experience are especially wel- 
come at this time. 

A recent, well-conducted survey 
among sixty five commercial banks 
now operating character loan de- 
partments showed forty reporting 
favorable results, with sixteen too 
newly organized to warrant any re- 


* * * * 
(*) In this article the words ‘‘Character Loan” 
are used rather than Personal Loan, Small Loan 
or Industrial Loan. 


port. This pleasing showing gives 
but an indication of the potential 
possibilities of a character loan de- 
partment as a_ business-builder, 
friend-maker and profit-bringer to 
the parent bank—benefits distrib- 
uted through every other depart- 
ment of the institution. The success 
of these departments can be made 
still greater by capitalizing on 
beneficial factors made available by 
the psychology radiating from the 
messages spread from the new de- 
partment and the myriads of new 
contracts made under especially 
favorable conditions for fostering 
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OUR OFFERING LIST WILL BE MAILED REGULARLY UPON REQUEST 





A National Standard for Short Term Investment 
G MA C obligations have been purchased by a clientele 


of nearly 8,000 banks, insurance companies, institutions 


and individuals, the country over. 


Their rating, as a 


national standard for short term investment, reflects 
established public confidence in G M A C prestige. 


offered at current discount rates 


GENERAL 


MorTors 


ACCEPTANCE CORPORATION 


OFFICES IN 


PRINCIPAL 


CITIES 


Executive Office ~ BROADWAY at 57TH STREET ~ New York City 





CAPITAL, SURPLUS 





AND UNDIVIDED PROFITS 


OVER $66,000,00C 













CORNELL & COMPANY 


Certified Public Accountants 
Cable Address—‘‘Cornelcoke” 


















New York Chicago Montreal St. Louis Washington, D. C. 
Minneapolis Detroit Pittsburgh Denver Philadelphia 
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St. Paul Wichita Oklahoma City Monroe Topeka 

Los Angeles Portland San Francisco Seattle Kansas City 
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friendships 


among all customers, 


How To Make Character Loans 
Pay 


Build this department as large as 
the capacity of your bank 
properly eare for. 

Attract as many of the 84% of 
people who have never been in a 
commercial bank as you possibly 
ean. 

Conduct these loans so as to make 
savers of the borrowers, starting 
them on a program of thrift im- 
mediately. 

See that every borrower is qualified 
on a budget-basis to take care of his 
obligations himself, independent of 
his co-makers. 

Have the executives of this de- 
partment become the financial doe- 
tors and financial advisors to their 
clients, showing them how to spend 
wisely and get ahead financially ae- 
cording to sound prin- 
ciples. 

Conduct this department in s9 
ethical a manner as to win the ap- 
probation of manufacturers, mer- 
chants and civie leaders, who will 
quickly recognize the value of such 
a service and esteem its worth as an 
important communal business bless- 


ing. 


may 


economic 


The selection of the personnel for 
the character loan department is of 
the highest importance as a factor 
for suecess. The manager must be 
patient and capable of handling 
many details easily; of a warm, 
sympathetic nature; radiating op- 
timism and good-humor; preferably, 
experienced in handling installment 
trade. All must have a spirit of help- 
fulness and service. 


Repayments Prompt Here 


When applicants are properly 
imbued with the realization that they 
came into the bank with only a char- 
acter and a capacity to earn and left 
with the money they needed, they 
are impressed with the importance 
of keeping their credit-character 
clean. As a consequence, repayments 
are prompt and delinquents rare. 
People realize that the banks are giv- 
ing them an opportunity to get away 
from loan sharks of every class, who 
have kept them borrowing as long as 
they could; they come in a spirit of 
gratefulness to the men best equipped 
to help them onto the way of pros- 
perity, and the entire bank per- 
sonnel must meet them with hand ex- 
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tended in this attitude of helpful- 
ness, to get the best results from this 
new, forward step in banking. 

In the opinion of this writer, one 
of the best auxiliary plans as a gen- 
eral business-builder for this de- 
partment is the Merchants Liquida- 
tion Plan. Briefly, this is an orderly 
system of liquidation of the accounts 
owed by the applicant to the local 
merchants, each of whom is very 
willing to endorse for the actual 
amount owing to him, making other 
endorsements unnecessary ; the mer- 
chants receive their money im- 
mediately, in full; the applicant 
pays over the period of a year ac- 
cording to his schedule of repay- 
ments, weekly, semi-monthly or 
monthly. 

In Detroit, the first year this plan 
was in operation, one department 
store received thousands of dollars 
from their profit-and-loss ledger ac- 
counts. The percentage of people 
who did not make good when given 
this practical method was so small 
as to be almost negligible. The pub- 
lished report of the bank showed they 
were obliged to call upon the eredit- 
or-endorser in only one case of forty 
and the dollar percentage of re- 
course was less than 1 and 1/20 per 
cent. This in a distribution volume 
of several millions. 

This plan worked so favorably 
with retail stores that jobbers and 
manufacturers soon took it up with 
equally gratifying results. What 
bank executive cannot see the high 
value of the contacts established 
through this economically sound 
plan, that benefits every principal 
involved in the transaction. The 
salary worker, relieved of all debt- 
pressure, gives immeasurably better 
service; and big executives appre- 
ciate anything that helps their em- 
ployees. The merchants send the 
applicants to the bank. They mail 
letters on their stationery suggesting 
this plan of credit-relief, which are 
a strong endorsement for the bank 
department and a fruitful source of 
no-cost advertising. 


Causes For Rejection 


All applications for loans are not 
granted, even though the endorse- 
ments are sufficiently safe. Rejec- 
tions are from four major causes :— 

1. Lack of paying capacity. 

2. Desire to pay only preferen- 

tial creditors. 
3. Undesirable moral risks. 











THE 


THRIFT 
SYSTEMS 
REGISTER 
BANK 


IN COLORS 
TO ATTRACT 
ATTENTION 


A Deposit Builder 


These attractive Home Safes embody 7 distinct 
features: 


1 Dial on top shows accumulative power ot 
regular deposits. 


2 Coin holder, easily removable saves time in 
assorting coins. 


Supplied in bright nickel or in colors to 
distinguish owner where more than one is 
used in a family. 


Your name etched on dial plate keeps your 
institution constantly before user. 


Shape and size convenient to handle i ineuring 
frequent trips for deposit. 


Capacity—twenty dollars. 


Attractive prices—lower than you would 
expect for a safe of this quality. 


THRIFT SYSTEMS CoO., INC. 


31 NASSAU ST., NEW YORK, N. Y. 


Please send us further information and prices in quantities of 
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Name of Bank 


City or Town 


If sample desired, please check opposite and remit $1.00, which amount 
will be rebated on receipt of quantity order. 





4+. Unworthy reasons for loan. 

The value of the negative decision 
is also much appreciated by the 
eredit-men who are glad to know 
which clients do not measure up to 
the standard set by the bank, so as to 
vive them more rigorous methods for 
collection. 

Many bankers are hesitant about 
installing a character loan depart- 
ment because they do not know how 
readily salary workers obtain good 
endorsers. Very few applicants fall 
down because they do not obtain 
satisfactory endorsers. Many lasting 
friendships have been cemented be- 
tween worthy folks who were tested 


(AE 
SS 


1) 
~ 


Ln Thirty lwo Countries 


in times of stress and stood the acid 
test nobly. A humorous ease is 
vouched for by a loeal banker. The 
applicant, a foreigner, needed a loan 
of $200. He was sent out with in- 
structions to bring back his note for 
$200, signed by two of his friends. 
He did not quite understand and 
brought the note back after several 
days, covered, face and reverse, with 
signatures, thinking two hundred 
names had been asked for instead of 
two. 


Character Loans May Be 


Profitable 


And with all the advantages as a 


WHEN you require a banking serv- 
ice in Canada, Cuba, the West 
Indies, or the countries of Central and 
South America, you are invited to use 
the facilities of our 900 branches 
which are established in 32 different 


countries. 


Our Managers have an intimate 
knowledge of local conditions and, 
through them, we can obtain for you 
specific information or data regarding 
markets, tariffs, business conditions, 


etc. 


Address your enquiries to our New 
York office at 68 William Street. 


The Royal Bank 
of Canada 
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good contact-maker, good-will-build. 
er and favorable publicity-getter the 
highly important fact is that the 
character loan department may be 
highly profitable. With an interes 
discount rate of 6% (most banks are 
now charging 7% ) and an investiga. 
tion fee of $1 for each $50 loaned, up 
to a $15 maximum fee, with a fair 
proportion of weekly repayment 
clients mixed with the semi-monthly 
and monthly, the turn-over of capital 
should be about 2.7 times, making a 
gross annual rate of 21.6% for the 
bank, on the capital used in this de- 
partment. Yet, even with this at- 
tractive return, the writer has never 
met a client who questioned or was 
dissatisfied with the rate. After all, 
the rate to the customer is only 6 or 
7% plus the small investigation fee, 
The fact that the bank has machin. 
ery in motion that enables it to earn 
extra fees from the reinvestment of 
the repayments is a subject the hor- 
rower is not concerned about. He is 
satisfied this is a legitimate functior 
of the bank. 

The report of one large national 
bank which has been operating a 
character loan department for four 
years is terse and illuminating :—‘‘ A 
welcome boon to the citizens and a 
profit-maker for ourselves.”’ 


Trust Service Copy Should 


Tell About Your Bank 


In all copy that sells trust service, 
some thought should be injected as 
to the peculiar qualifications of the 
institution advertising. Every or- 
ganization has certain qualifications 
that distinguish it from its 
petitor. 

If you are small, emphasize per- 
sonal attention given your estates. 
Write about your own bank. What 
would your president say if he were 
talking to one of his friends? 

But through all of this copy the 
thought should always run that your 
particular company with its peculiar 
qualifications is a permanent institu- 
tion in your community, devoted to 
the protection of family fortunes.— 
Leopold A. Chambliss, Assistant Vice 
President, Fidelity Union Trust Co., 
Newark, N. J. 


com- 


Farmers Not Losing, Says 


Banker 


‘*Hundreds of thousands of farm 
homes in this country have been 
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wrecked by economically dishonest 
and unpatriotic propaganda. Farm- 
ers themselves have been fooled by 
jnaceurate and careless statements 
on the agricultural situation. As a 
result successful farmers are putting 
their earnings in wild lands in Sas- 
katehewan and Alberta, Canada in- 
stead of relieving their distressed 
neighbors,’” said C. J. Claassen, vice 
president of the Peters Trust Co. 
and Peters National Bank, Omaha. 
Neb. speaking before a_ recent 
Annual Convention of the Mortgage 
Bankers Association. 

‘‘Farmers in many states are mak- 
ing as much as 29% gross annual re- 
turn on their invested capital and 
scores of farms in Nebraska are net- 
ting their owners up to and over 
10% on the capital invested during 
the last five years after expenses and 
improvements have been deducted. 

‘Less than 10% of the farms in the 
United States are unsuccessful and 
the owners of these 500,000 farms 
make a noise that entirely drowns out 
the modest murmurs of satisfaction 
of 6,000,000 successful farmers; and 
continued high bank deposits, mail 
erder purchases, the authorization of 
million dollar road bond issues and 
the high gross crop-money returns 
show farmers to be generally 
perous,’’ said Mr. Claassen. 


pros- 


Service that comes from the heart 
cannot live in solitude,—valuable 
friendships grow up around it. 


Requirements For Good 
Directors 


It is becoming more customary for 
bank directors, not only in a per- 
funetory manner to supervise the 
active work in the bank and direct 
the policies of the institution, but 
also to take a keen interest in the 
growth and development of the 
bank, 

Directors are selected because they 
are mén of influence and high in- 
tegrity. The mere fact that their 
names are linked with an institution 
should inspire confidence, a factor 
so vital in the success of the institu- 
tion. They must be successful in 


their own individual lines of en- 
deavor and be conversant with gen- 
eral business. 

The bank executive who has for 
the members of his executive com- 
mittee directors who are leaders in 
their own lines of business and who 


will sacrifice their time to give him 
the benefit of their actual experience 
in these lines is very fortunate in- 
deed. 

It is also wise to have a board 
composed of men from different 
localities to give the institution an 
appearance of broader service and 
active interest in the development of 


the entire community. , 
Bank directors can make them- 
selves more valuable to their institu- 


tions by becoming actively engaged 
in new business campaigns and em- 
ployees’ contests. During a recent 
new business contest in one of the 











larger banks in the Middle West, a 
large score board was displayed in 
the lobby of the bank, giving the 
team record of the directors. It was 
interesting to notice the enthusiasm 
of some of the directors in having 
their soliciting teams show good per- 
centages. The leaders took special 
pride in the fine records achieved. 
This pride in the growth and suc- 
cess of the bank in the present age 
of keen competition is one of the 
greatest responsibilities of a bank 
director.—R. C. Irvine, vice presi- 
dent and cashier, Bankers Trust Co 
Little Rock, Ark. 





A FINANCIAL POWER 


Just as Buffalo is an industrial power in Western 
T Tr ° . 
New York, so is the Manuracturers & TRADERS- 
Peoptes Trust Company a financial power in 


Buffalo. 


Our experience with and knowledge of 


Western New York issues has long marked us 
authorities on these securities. 


A constantly widening circle of bank and security 
dealers rely upon the “M&T”’ for information and 
cooperation in buying and selling Western New 


York stocks and bonds. 


cordially invited. 


Your consultation is 


Investment Department 


MANUFACTURERS & TRADERS 
— PEOPLES TRUST COMPANY 
BUFFALO 
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What Happens At The 
Information Desk 
By TELSA FRIEDMAN 


Editor, ‘‘The Teller,”” Union Trust Co., Cleveland 
‘*Please, hold my baby. I want 
to tie up this bundle and then de- 
posit some money in my savings 
account.’’ And smiling, aeecommo- 





“Please hold my baby while I make 
a deposit.” 


dating Ray Wortman, the guard 
near the information desk at the 
Euclid Avenue entrance of the 
Union Trust lobby, not only holds 
the baby for the lady, but also ties 
the bundle. 

For one hour we stood at this 
desk the other day, listening to the 
questions put to Miss Emma Hogan, 
who presides at this oracle, with Ray 
Wortman always hovering in the 
background ready to help out. In 
that hour only one question had to 
do with banking. But the queries 
were answered, pleasantly and effi- 
ciently. 

An elderly, genteel lady accom- 





RESOURCES 


Loans and 


Discounts . $85,075,325.03 


Federal Reserve 
Bank Stock . 


Stock in Commercial 
Fireproof Building 
Co.—Head Office 
Building . 


Bank Premises, Fur- 
niture and Fixtures 
and Safe Deposit 
Vaults (Including 
Branches) . 

Other Real Estate 


Owned 


420,000.00 


382,450.00 


1,777,615.53 


852,056.19 


Customers’ Liability 
Under Letters of 
Credit and 
Acceptances . 


Redemption Fund 
with U.S.Treasurer 37,500.00 


Other Resources 2,711.77 
CASH and EX- 


4,267,283,11 


U.S. Govt. Bonds 
and Treasury 
Certificates 
10,341,013.73 


County, Munic- 
ipal and other 
Bonds 13,912,865.75 


44,438,137.57 


TOTAL . $137,253,079.20 


the Stockholders of the Citizens National Trust and 
Savings Bank, are not included in the above statement 


CITIZENS NATIONAL BANK. 


Assets of the Citizens National Company, owned dP 


STATEMENT of CONDITION 
at close of business June 29, 1929 


LIABILITIES 

$5,000,000.00 
9,000,000.00 
1,590,476.37 


Capital Stock . 
Surplus 
Undivided Profits 


Dividend Payable 
July 1, 1929 . 


Reserved for Taxes, 
Interest, Etc. 


250,000.00 


123,251.09 


Discount Collected 


—Unearned 239,773.30 


Circulation 750,000.00 


Letters of Credit 
and Liability as 
Acceptor, En- 
dorser or Maker 
on Acceptances 
and Foreign Bills 4,377,955.12 


Bills Payable 2,150,000.00 
Other Liabilities . 30,294.34 





DEPOSITS 
TOTAL . 


- 113,741,328.98 
$137,253,079.20 


LOS ANGELES 


THIRTY ONE BANKING OFFICES THROUGHOUT LOS ANGELES 


mS 6833345556 bbdoddadedn 


72 





Readers will confer a favor by mentioning THE SEPTEMBER, 1929 BANKERS MONTHLY when writing to our advertisers 








panied by her husband, approacheq 
the desk. ‘‘You didn’t see Leo, dig 
you?’’ she asked. ‘‘Yes,’’ came the 
prompt reply. ‘‘Leo was in her 
just a minute ago and said that he 
would wait for you in the car gt 
the Chester entrance.’’ Leo was the 
family chauffeur. 

A small boy shoved his chin over 
the marble desk. ‘‘Say, Lady, where 
ean I git a book about so long 
and so wide?’’ He was handed q 





“Where can I git a book about so 
long and so wide?” 


Geography of Cleveland—a booklet 
which we publish for use in the 
Cleveland schools. ‘‘ Swell service,” 
was his cryptic comment. 

‘*T want a female Hoover button,” 
demanded a T.B.M. Now what could 
that mean? But it didn’t take long 
before Miss Hogan divined his wishes 





“T want a female Hoover button.” 


and handed him a Hoover button, 
made especially for women. He 
wanted it for his wife. 

A man approaches the desk, hands 
Ray Wortman $50 in bills, and says 
his wife will be in later to get it. 
A half hour later friend wife hurries 
in to get her roll of chicken feed, 
but Ray, up to his old tricks and 
knowing the lady, affects the blank- 
est of blank expressions and feigns 
absolute ignorance. It isn’t long 


> 
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The lobby officer serves as a safe 
deposit box for half an hour. 


though before he reaches down into 
his pockets and hands her a roll of 
something that looks like soap 
coupons, stage money, or something. 
The lady continues with her shop- 
ping, but not before stopping at the 
savings window to deposit some of 
the money there. 

One customer who had just made 
a substantial addition to his savings 
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account, walked over to the informa- 
tion desk and asked Miss Hogan to 
read for him the last figure in his 
pass book. He is thrifty, and has 
a neat little bank roll tucked away 
for that rainy day, but he can’t read 
and has to be told just how much he 
has. Courtesy, tact, and an interest 
in his welfare made the day a little 
brighter for this customer. 

Two gentlemen who had never met 
before made a business appointment. 
They selected the lobby of the Union 
Trust as their meeting place. The 
first one to arrive explained the 
situation to the information desk. 
Sure, Ray knew the gentleman he 





The officer introduces two men who 
have never met, but who have made an 
appointment over the phone. 


was to meet. Yes, he comes in here 
regularly—he ought to be in any 
minute now. Here he comes. Ray 
Wortman is the master of cer- 
emonies, and the men are introduced. 
They retire to a comfortable settee 
in the corner of the lobby where 
they sit down to talk things over. 
A business deal, no doubt. 


Diversity Makes Sacramento 
Revenue Constant 
By F. W. KIESEL 


President, California National Bank, 
Sacramento, California 


_, prgunge dps is at the gateway 
of one of the most interesting 
areas in the world not only from the 
standpoint of the diversity and 
wealth of its agricultural resourees, 
but for its production of power, 
timber and minerals. 

In 1928 the production of this 
territory totaled approximately 
$300,000,000 of which $150,000,000 
was from agriculture; $100,000,000 
was from power; and the balance 
from lumber and mining. 

The stockholders, directors and of- 
fieers of the California National Bank 
have been prominently and_in- 
timately connected with the busi- 
ness, agricultural and professional 
life of this section since 1849. We 
know the people; we know the coun- 
try, and we know the possibilities of 
this rich empire. 

In the 21 counties which comprise 
the Sacramento Region, there are 





27,000,000 acres of land, 4142% of 
which is in farms; 34% in forest; 
24-5/10% in pasture and _ brush. 
50% of the state’s water supply is in 
this territory. There are deposits of 
mineral or structural material in 
every county. It is the greatest 
gold mining region in America and 
in addition to this metal, over sixty 
other minerals ure found here. > 

It is the diversity of our agricul- 
ture which makes a constant revenue 
for this section regardless of the con- 
ditions which surround any one crop 
in any particular district. 

Last year our field crops brought 
a return of over $54,000,000, fruit 
nearly $23,000,000, vegetables over 
$9,750,000, sheep and wool over $17,- 
000.000, dairying over $23,500,000, 
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Send Friends 
To Us 


Banks having friends and 
customers traveling to the 
Pacific Coast are invited to 
address their letters of intro- 


s| duction to this bank. oa 
a 

q . 

- Send your friends to us and 
: we will gladly show them 
Cc 


every courtesy. 


Make this Bank your head- 


quarters on your next Pacific 


The Old National Bank 
® Union Trust Co. 





poultry $7,250,000, beef cattle $12,- 
000,000, and hogs nearly $3,000,000. 

Our field crops include corn, 
wheat, oats, barley, rice, grain 
sorghum, beans, hay, potatoes, sweet 
potatoes, hops, cotton, alfalfa seed, 
and sugar beets. 

In the list of vegetables are as- 
paragus, spinach, celery, tomatoes, 
lettuce, cabbage, cantaloupes, cauli- 
flower, carrots, onions, watermelons, 
and strawberries. 

Our fruits include apples, peaches, 
pears, apricots, plums, prunes, cher- 
ries, figs, olives, grapefruit, lemons, 
oranges, almonds, walnuts, persim- 
mons, pomegranates, wine grapes, 
table grapes, raisin grapes. 

It will be a pleasure for us to wel- 
come the bankers of America. 
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Your 


Omaha 


Items 


Banks in every part of 


the country entrust their 


Omaha 


items to 


The 


Omaha National Bank 
for quick, careful handling. 


The Omaha 
National Bank 


RESOURCES OVER 


FORTY MILLIONS 








Hazlewood Reports On Country 
Banks 


Writing in the August 24th issue of The 
Saturday Evening Post, Craig B. Hazle- 
wood, president of the American Bankers 
Association, does a splendid job of edueat- 
ing the man in the streets regarding bank- 
ing. 

This education is designed for the cus- 
tomers of the small banks rather than ‘for 
the customers of the city banks. 

The real summary of President Hazle- 
wood’s thought on what help the country 
bank really needs, is expressed in two 
sentences as follows: : 

‘*The problem of the country bank has 
nothing at all to do with educating the 
country banker into a profound knowledge 
of foreign exchange and _ international 
finance. The real problem is to get these 


banks into a condition where they can 
earn money.’’ 

The article is designed to show the de- 
positor why it is that country banks can- 
not earn money on the average account. 
He cites many very interesting cases to 
show that even the size of the deposit does 
not determine the possible profit for the 
bank. 

In one paragraph he tells the story of a 
bank that is so good to its customers that 
every service is free except the lending 
of money. He sums this up by saying, 
‘*The loan department is expected to pay 
the expenses of the whole show and of 
course, it cannot.’’ 

President Hazlewood is very favorable 
to the liberal lending of money to farmers 
who can really make a profit from the 
money they borrow. He makes it clear 
that the country banks that really keep in 


touch with their farmer customers and try 
to help them, not only with loans but with 
advice and consultation, have more chance 
of making safe loans to farmers than those 
who insist upon chattel mortgages and gilt 
edge security. 


News of F. A. A. Members 





Glasgow, Manager of the 
Business Service Department of the North- 
western National Bank of Minneapolis, has 
been elected assistant cashier. 


Eugene C., 


Charles J. Eastman, advertising manager 
of the Northern Trust Company of 
Chicago, is advertising director and as- 
sociate publisher of 
Country Club Review,’’ a little side line 
he will undoubtedly enjoy. 


‘*Chieago Golfer and 


W. J. Kommers 
ai active member of the Association, has 
recently been elected president of the First 
National Trust & Savings Bank, Spokane, 
Wash. This is a merger of the Union 
Trust Company, of which Mr. Kommers 
Was vice president, and the Fidelity Na 
tional Bank. 


, who for years has been 


Allan Herrick, who was formerly adver- 
tising manager of the United Stetes Na- 
tional Bank of Denver, is now advertising 
manager of the Security-First National 
Bank of Los Angeles. 


Eliot H. Thomson, publicity manager of 
the Washington Loan & Trust Co., Wash- 
ington, D. C. and an active F. A. A. mem- 
ber, has been elected chairman of the ad- 
vertising committee of the District of 
Columbia Bankers Association. This as- 
sociation has been particularly successful 
in cooperative advertising as reported in a 
previous issue of THE BANKERS MONTHLY. 


The 14th annual F. A. A. convention 
will be held in Atlanta October 30th to 
November 2nd and Preston Reed, the see- 
retary, is advertising it widely as a ‘* How 
To’’ convention. 
licity or advertising man can benefit by at- 
tending. 


Certainly any bank pub- 


The Real Estate Loan Department of the 
CHICAGO TRUST COMPANY offered 
each customer who visited its new and 
enlarged quarters and bought a bond dur- 
ing the last two weeks of August a leather 
bill fold of antique brown two-tone genuine 
steer-hide, with leather-laced edges and an 
embossed cover design, made to accom- 
modate both the old and new paper money. 


WILLIAM C. BENNETT has resigned 
as vice president of Edwin Bird Wilson, 
Ine., financial advertising agents, to be- 
come associated with the Central Hanover 
Bank and Trust Co. of New York. Mr. 
Bennett for the past twelve years has been 
closely identified with the publicity work 
of southern banks and has specialized in 
trust work. 
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New Merchandise Bank 
Organized In Chicago 


The Merchandise Bank and Trust Co. is 
a new bank just being organized in Chi- 
cago. The initial capital will consist of 
five thousand shares of the par value of 
$100 each, with a paid-in surplus of $500, 
000 and a reserve 
fund of $250,000. 
The bank will qual- 
ify under the state 
banking act and 
arrangements have 
been made for a 
affiliation 
with the Continen- 
tal Illinois Bank 
and‘Trust Co. It 
will open next 
May. 

Sterling B. 
Cramer, vice presi 
dent, Continental Illinois Bank and Trust 
Co., will be chairman of the board, and 
Raymond L. Redheffer will be president 
and in active charge of the organization 
and development of the new bank. 

The Merchandise Bank and Trust Co. 
will engage in every phase of banking, in- 
cluding commercial, savings, foreign ex- 
change, real estate loans and safety de- 
posit vaults, and will be located in the 
Merchandise Mart, said to be the world’s 
biggest business building. 


close 





Raymond L. Redheffer 


Two Port Huron Banks Join 
Guardian Detroit Group 


The Boards of Directors of the Federal 
Commercial and Savings Bank and the 
First National Bank and Trust Co., of 
Port Huron, Mich. have voted to recom- 
mend to the stockholders that these two 
Port Huron institutions become units of 
the Guardian Detroit Group, Ine. The 
capital assets of this group of Michigan 
financial institutions will then approximate 
$23,000,000 and it will have total resources 
of over $146,000,000. 

The Guardian Detroit Bank, Guardian 
Trust Company and Guardian Detroit Com- 
pany were the original units of the Guar 
dian Group. On July 1st the Highland 
Park State Bank and the Highland Park 
Trust Company became members of what 
was thereupon designated as ‘‘ Guardian 
Detroit Group, Ine.’’ Shortly thereafter 
the Bank of Dearborn, situated near the 
Ford industries, became a unit. Recently 
A. C. Bloomfield, President of the Na- 
tional Union Bank and Trust Company of 
Jackson, Michigan, another proposed af 
filiate of the Guardian Group, announced 
that eighty-four per cent of the stock of 
that institution has been deposited by its 
stockholders under the provisions of the 
Plan submitted by the directors in order 
to make this institution a4 member of the 
Group. 

C. WILBUR FRITZ, for the last ten 
years engaged in financial and warehous- 
ing activities has been appointed manager 
of the Field Warehouse Division of the 
Crooks Terminal Warehouses with head- 
quarters at Chicago. This division of the 
Crooks Warehouses will be pushed aggres- 
siively under Mr. Fritz’ management. 





THE LIFEBLOOD OF A BANK IS PUBLIC OPINION 


Modern banks use modern methods to influence public opinion favorably. 


They erect massive buildings— install handsome fixtures—they adver- 


lise —they cultivate people —they seek new ways of being helpful. 


Checks made on La Monte National Safety Paper are important 


factors in good will building — for two reasons: 


1. They please the depositor. 


2. They reflect the depositor’s—and your own—standing and dignity. 


Thus a withdrawal form becomes a good will builder. 


Send for the free booklet (4-K.) of sample La Monte checks. It 


shows how many other banks are using La Monte National Safety Paper 


M 


| LA MONTE 


NATIONAL SAFETY 





FOR CHECKS 





An exposition of the newest develop- 
ments in financial advertising will be 
staged during the fourteenth Annual Con- 
vention of the FINANCIAL ADVER- 
TISERS ASSOCIATION which will be 
held in Atlanta, Georgia, October 30 to 
November 2. In this exposition the uses 
of radio will be demonstrated by an actual 
broadeast over a net-work of 38 stations. 
A two-reel movietone will be projected 
showing how one financial institution use; 
movies and demonstrating the possibil- 
ities of sound pictures in financial adver- 
tising. All of the latest devices used in 
bank and investment advertising will be 
on view. In addition there will be an ex- 
hibit of the most successful advertising 
eampaigns used by the leading banks and 
investment houses. 
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PAPER 


—easily identified by its wavy lines—to help gain good will. George La 


Monte & Son, 61 Broadway, New York. 








THE GOLDMAN SACHS TRADING 
CORP. is consolidating with the Pacific 
American Associates, Ine., an investment 
company which started business last Jan- 
uary and has since increased its capital and 
surplus to $100,000,000. The eonsolidation 
is effected through an exchange of stock 
of the Pacifie American Associates, Inc., 
for that of the Goldman Sachs Trading 
Corp. 


JOHN A. NYLIN, formerly vice presi- 
dent of the Union Bank of Chicago, has 
been elected a vice president of the Peoples 
Trust and Savings Bank, effctive Septem- 
ber first. His activities at the Peoples 
Trust will be confined exclusively to new 
business development. 
















































*The Directors of The Midland Bank are also Directors of The Midland 


A New 


Finaneial Institution 


The 
MIDLAND 
BANK 


Capital 8 4.000.000 
Surplus $ 2.000.000 


“DIRECTORS 


Cc. L. BRADLEY 
Chairman of the Board of 
The Erie Railroad Co. 
ALVA BRADLEY 
Chairman of the Board of 
The Cleveland Builders’ Supply 
& Brick Co. 

The Midland Bank 


ELTON HOYT, II 
Partner, Pickands, Mather & Co. 


JOHN SHERWIN, JR. President 
The Midland Bank 


G. A. TOMLINSON 
President, Tomlinson Fleet 


MIDLAND 
CORPORATION 


Capital 8 2.000.000 
Surplus 8 1.000.000 


Cleveland, Ohio 


Corporation. 





















HAVE been most interested in reading 
your magazine because it contains so many 
worth-while ideas and is so well gotten up. 
Because of this, your company must have se- 
cured excellent results within the past few 


FREDERICK P. H. SIDDCNS 


Secretary, American Security & Trust Co., 
Washington, D.C. 





EDWARD E. BARKER, Vice-President 
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New Officers For Investment 
Bankers Association of America 


Nominations for officers of the Invegt. 
ment Bankers Association of America, jp. 
clude Trowbridge Callaway of Callaway, 
Fish & Co., New ; 
York, as president, 
six well-known in- 
vestment bankers 
for the offices of 
vice president and 
thirteen to fill terms 
on the Board of 
Governors, Jerome 
J. Hanauer of 
Kuhn, Loeb & Co., 
New York, has 
been nominated to 
sueceed himself as 
vice president, and 
Alden H. Little of 
Chicago, as execu- 
tive vice president. The four new vice 
presidents nominated to sueceed Joseph R. 
Swan of New York, Frank M. Gordon of 
Chicago; Carroll J. Waddell of Philadel- 
phia and Joseph L. Seybold of Minneapolis 
are William J. Wardall, Bonright & Com- 
pany, Chicago; Sidney R. Small, Harris, 
Small & Co., Detroit; Henry T. Ferriss, 
First National Company, St. Louis; and 
Willis K. Clark of Geo. H. Burr, Conrad 
and Broom, Ine., Portland, Ore. 





T. CALLAWAY 


Chicago F. A. A. Sponsors 
Financial Advertising Course 


The lack of opportunity for adequate 
study and preparation in the field of finan- 
cial advertising has led the Chicago Finan- 
cial Advertisers to sponsor a course of in- 
struction in this subject under the super- 
vision of the American Institute of Bank- 
ing. 

For the first year, the term will consist 
of one two-hour session each week during 
the school year. It is not yet announced 
who the instructor will be, but the primary 
text-book will be ‘‘ Advertising Procedure’’ 
by Otto H. Kleppner, ‘‘How Banks In- 
crease Their Business’? by G. Prather 
Knapp and ‘‘Advertising Investment 
Securities,’’ a book prepared by the Finan- 
cial Advertisers Association, will be used 
for seminar reading. Other collateral read- 
ing will be required. 

From time to time, prominent members 
of the Association will be requested to lee- 
ture. Papers on various subjects will be 
assigned the more advanced students. 
The course will be open to all those who 
have finished the standard A. I. B. course 
or those engaged in financial work whose 
qualifications are approved by Joseph 
Schroeder, executive secretary of the 
A. 5. B. 

Phases of the work the course will cover 
are as follows: The advertising spiral, the 
specific purposes of advertising, the copy 
approach, headlines, developing the copy, 
finer points in copy, slogans and _ trade- 
marks, fallacies of financial advertising, 
visualizing the idea, layouts, the advertise- 
ment in print, production, printing and en- 
graving, newspapers, magazines, arranging 
the budget and schedule, direct mail ad- 
vertising, files, ete., use of the central file, 
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supplementary media, outdoor advertising 
—ear cards, window displays, advertising 
research, the advertising agency, investment 
advertising, trust advertising, banking 
advertising, savings advertising, vault ad- 
yertising, news publicity, new business 
development and contests. 


It is their thought that this course will 


be so valuable the A. I. B. may wish to in- 
corporate it nationally in its curriculum, 
and the course will be conducted so as to 
make this feasible. 





Northern Trust Celebrates 
Fortieth Anniversary 


The Northern Trust Co., one of the 





pioneer financial institutions of Chicago, | 


celebrated its fortieth 
August 12. 

The bank was founded by the late Byron 
L. Smith, son of Solomon A. Smith, a 
banker in Chicago before the Civil War, 
and who from 1860 to 1879 was president 
of the Merchant’s Loan and Trust Com 
pany. The day the Northern Trust Co. 
opened its offices in the Rookery Building, 
La Salle and Adams Streets, on August 12, 
1889, there were but three officers and four 
employees in the organization. 


anniversary on 


The first twenty-five years of the bank’s | 


growth occurred during the presidency of 
Byron L. Smith. Mr. Smith was one of 
the most conservative bankers of his time 
and for many years he was one of the lead- 
ing financial figures in the Middle West. 
He was succeeded in August 1914 by his 


son, Solomon A. Smith, who has been con- | 


nected with the bank since January 1900. 

In 1890, the bank having outgrown its 
original quarters, The Northern Trust 
Company moved to the ground floor of the 
Chamber of Commerce Building at La Salle 
and Washington Streets, and in 1897 it 
moved back to the Rookery Building. In 
1906 it completed its own building at 
La Salle and Monroe Streets. 

Today 31,826 square feet are being added 
to The Northern Trust Co. building through 
the addition of two stories, and through 
alterations being made throughout the 
building. 


A. C. F. Meyer, president of the 
LAFAYETTE-SOUTH SIDE BANK & 
TRUST CO. announces the election of A. J. 
Liermann as assistant treasurer to succeed 
B. J. Bloemker, who recently retired from 
that office after a service of fifty-four 
years. For the past two years, Mr. Lier- 
mann has been the St. Louis representative 
of the Continental Illinois Bank & Trust 
Co. of Chicago, with offices in the Boat- 
men’s Bank Building. He is one of the 
charter members of the local branch of the 
National Conference of Bank Auditors 
and Controllers. 

R. W. Wier, new president of the SAN 
JACINTO TRUST CO., brings to that 
position a wealth of business and financial 
experience plus a thorough understanding 
of the company’s affairs and an intimate 
knowledge of the needs of the community 
Which it will serve. A new director of the 
company is Frank Andrews, one of the 
Southwest’s great lawyers. George F. 
Howard, former president, remains on the 
directorate. 
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FURNITURE _. 
CAPITAL.... 


yen 1853, the Old Kent of 
Grand Rapids has “grown up” 
with the furniture industry of its 
city. Today Grand Rapids makers 
supply America with its very finest 
furniture . . . . Grand Rapids de- 
signers set the style tendency for all 
the world. And still the Old Kent 


serves the industry. 


But Grand Rapids is by no means 
a one-sided city. Customers of the 
bank include the world’s largest 
manufacturers of refrigerators, 
excelsior pads, carpet sweepers, fur- 
naces, and other products. 


Diversified, indeed, are the inter- 
ests of Western Michigan, in which 
the Old Kent is the dominant finan- 
cial institution. Our broad sources 
of information are always open to 
those who seek exact knowledge 
regarding conditions in this rich 
territory. 


OLD KENT 
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GRAND RAPIDS 
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‘ie BANKERS MONTHLY continues to 
grow in popularity in the American and we 
find our officers demanding it even before it 
comes. Best wishes for your continued success. 


LITTLETON FITZGERALD, Jr. 


Advertising Manager, American Bank & Trust 
Co., Richmond, Va. 
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New National Bank For 


Spokane 
The First National Trust & Savings 


tank, Spokane, Wash. is the result of the 
fusion of the Fidelity National Bank and 
the Union Trust Co. of the Old National 
Bank & Union Trust Co. This gives Spo 
kane her third largest bank with capital 
of $500,000 and 
$5,000,000. 

The interests of the Old National Bank 
are represented by W. J. Kommers, vice 
president, who will also be president of the 
First National Trust & Savings Bank. 
A. W. Lindsay, formerly president of the 
Fidelity, becomes chairman of the board. 
Joseph 


resources in excess of 


Baily continues as executive vice 




































president. 





Beauty with 
“ Utility 


Athey Shades are ad- 
justable to instantly 
shade any part of the 
window without be- 
ing touched by the 
hands. 


Athey Shades cost more, 
but are, without excep- 
tion, the most attractive 
and durable shade ob- 
tainable. 


Five thousand shades 
were recently sold to one 
building in Detroit. 
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Representatives 
in principal 
cities 


Ask for 
Catalog 


Shades and 
Cloth Lined 
Metal 
Weather- 
Strips 


ATHEY COMPANY 


6191 W. 65th St. CHICAGO 
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C. E. NEILL 


M. W. WILSON 


THE ROYAL BANK of Canada recently announced the election of C. E. Neill 
as vice president and managing director, and of M. W. Wilson as general manager. 


Morris Plan Association 
Celebrates Tenth Anniversary 


The Morris Plan Bankers 
will celebrate its tenth anniversary at 
White Sulphur Springs, W. Va., where its 
annual convention will be held September 
23rd, 24th and 25th. 

Since Arthur J. Morris conceived the 
idea, in Norfolk, Virginia, in 1909, Morris 
Plan banks have been extended to 140 of 
the largest cities throughout the United 
States, according to Robert O. Bonnell, 
president of the association. He further 
states that while the majority of the in- 
stitutions are owned, controlled and direct- 


Association 


ed in their respective communities, their 
resources now total approximately $180,- 
000,000, and their combined capital, sur- 
plus and undivided profits aggregate close 
to $30,000,000. The public has on deposit 
with them approximately $85,000,000, and 
in the year 1928 they loaned nearly $200,- 
000,000. 


Central Hanover Publishes New 
Book On Acceptance Financing 


Dollar acceptances are available for 
financing a large variety of transactions, 
falling into four broad categories, Basil 
Hwoschinsky, assistant vice president, Cen- 
tral Hanover Bank and Trust Co. points 
out in a new booklet discussing the prac- 
tical use of 
recently. 

These four groups comprise the financing 
of foreign shipments; financing of readily 
marketable staples, domestic shipments, 
covering transactions growing out of the 
requirements of the country’s 
business, and the creation of 
change. 


acceptance financing issued 


internal 
dollar ex- 


The right equipment reduces op- 
erating costs. 
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Union Commerce Corp. 
Expands 


The board of directors of the Union 
Commerce Corp. have recommended an in- 
crease in the authorized capital stock from 
ten million dollars to twenty-five million 
dollars. 

The board of directors also recommended 
an arrangement whereunder Keane, Higbie 
and Co. of Detroit, will become a constit 
uent part of the Union Commerce Group. 

Keane, Higbie and Co. was organized in 
1915 to engage in the underwriting and 
marketing of high-grade investment secu: 
ities. It has been since its inception a 
major factor in this field and brings to the 
Union Commerce Group an important unit 
needed to round out its financial activities 
Its volume of business in 1928 amounted to 
more than $163,000,000, and for the first 
seven months of 1929 to more than $92,- 
060,000. No change is contemplated in the 
organization of Keane, Higbie and Com 
pany as it is presently constituted, except 
that Frank W. Blair and Henry H. Sanger 
will become members of the board of direc 
tors. The active management will be in 
the hands of the following as heretofore: 
Carlton M. Higbie, chairman of the board; 
Dunean J. MeNabb, president and treas 
urer; Bradley Higbie, Muir B. Snow, Henry 
S. Morgan and Millard 8. Pryor, vice presi- 
dents; and Fred W. Pritchard, secretary. 

Carlton M. Higbie was elected an ex 
ecutive vice-president of the Union Com 
merce Corp. 

Arrangements were also recommended 
for the acquisition by the Union Commerce 
Group of the Union State Bank of Dear- 
born, Bank of Commerce, Dearborn, Tren- 
ton State Bank of Trenton, Jefferson Sav- 
ings Bank of Grosse Pointe Park, and the 
Union Joint Stock Land Bank of Detroit. 

Announcement was also made of the ab 
sorption by the National Bank of Com- 
meree of the Union Bank of 
Brightmoor. 


Savings 










necessary 
new model 
every six months 


HE changes that take place 

among banks during a half-year 

period are enormous. It is doubt- 
ful if the uninformed person could 
guess within fifty thousand of the 
number of corrections made in each 
edition of the Bankers DrreEctory 
Tio (Biue Boox). According to the last 
res issue, the statistical and compilation 
illion department made approximately two 
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new model is ordered far in advance 
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under the hood. The exterior is the 
same—the familiar blue cover that 
has caused the name Bive Boox to 
become famous wherever information 
on banks or banking is of value. 


The interior, the parts under the 
hood, have been changed and re- 
changed so completely that an en- 
tirely mew engine of banking facts, 
data, listings and information is 
ready to serve its users for another 
six-month period. 


The July Issue (always pub- 
lished in September) is now 
ready for distribution. Place 
your order today. 


on THE BANKERS DIRECTORY (Blue Book) 


ex Official numbering agent, American Bankers Association. 
‘om Paid Circulation Exceeds all similar publications combined. 


aad The name “‘Rand MeNally Bankers Directory” is a registered 
trade mark. There is only one such publication. 


eree 


ear- 


ren- . Published by 


te Ranp MSNaLLY & GomipANy 


ab The world’s largest publishers of banking publications 


om- 


of 536 So. Clark St., Chicago, Ill. 
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A bank that the bandit will 
not enter—He knowing his 
efforts would be fruitless— 
His life in danger. 


This is the case in banks 
equipped with the 


PLATT 
Bandit-Proof 


Devices 


ANKERS in unprotected centers 

on modern Highways realize the 
menace of the day-light bandit. We 
are installing equipment that gives 
100% protection from day-light hold- 
up. The installation of PLATT BAN- 
DIT-PROOF DEVICES makes your 
bank immune to hold-up, is attractive 
and economical, in relation to the ab- 
solute protection it affords. When your 
life may be at stake, it pays to get 
the best. 

Investigate before it is too late. Drop 
us a line today and we will, without 
obligating you, send you full particu- 
lars telling you how we can make your 
bank 100% bandit-proof and increase 
your business. 


J. H. Wise Company, Inc. 
Syndicate Trust Building 


St. Louis, Missouri 














Trust Department Methods 
Explained 


‘*WorK OF CORPORATE TRUST 
DEPARTMENTS’? by R. Gregory 
Page, vice president, and Pay- 
son G. Gates, assistant secretary, 
both of Bankers Trust Co., New 
York. Published by Prentice- 
Hall, Inc., New York, N. Y. 466 
pages, cloth, $6. 

This book covers the whole range of the 
above subject in a most intelligent manner. 
It outlines such matters as corporate mort- 
gages and the trustees’ relations with 
mortgagors and bondholders. Additional 
topics include bond issues, sinking funds, 
redemption of bonds, care of pledged 
securities, defaults, remedies, and other 
subjects. The process of reorganization 
and readjustment of corporations is dis- 
cussed from the view point of the de- 
positary. 

Also, the book makes clear the technical- 
ities of stock transfers, and goes into the 
details of registration of stocks and bonds. 
In addition, there is a practical discussion 
of the proper methods of handling pay- 
ments of coupons, dividends, and registered 
interest, and fees that should be charged 
for trust services. 

An important feature is the collection of 
over 100 forms. This collection comprises 
a complete set of corporate trust and cor- 
porate agency records, together with a 
tested, satisfactory system of vault con- 
trol. Each form is accompanied by a de- 
scription explaining its relationship to the 
entire system of records. 

This comprehensive book serves as a 
helpful guide to trust officers and their 
assistants who are responsible for the ad- 
niinistration of trust departments. It is a 
manual based upon actual experiences and 
provides the reader with an accurate in- 
sight into this rapidly increasing and 
profitable work. 


Library Publishes Classified 


List of Business Magazines 


500 BusINEss MAGAZINES CLAS- 
SIFIED By SuBJEcT. A pamphlet 
compiled by the Business Branch 
of the Newark Public Library. 
82 pages, Free. 

This library receives currently more than 
500 business magazines which are filed 
alphabetically for easy location. In order, 
however, to facilitate the finding of maga- 
zines which fall under certain classifica- 
tions, the library has classified them by 
subject matter and printed this index for 
its customers. The pamphlet may be had 
for the asking and is very convenient for 
anyone desiring to know what magazines 
cover various fields. 
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The Bankers Librarian 


A man*ought to read just as inclination leads him; for what he reads as a task 
will do him little good.—Sam’l Johnson. 





New Book On Aviation 


Finance 


AVIATION: ITS COMMERCIAL AND 
FINANCIAL ASPECTS by Richard 
Rea Bennett, published by The 
Ronald Press Co., N. Y., 187 
pages, price $3. 

‘*The purpose of this book,’’ says Mr, 
Bennett in his preface, ‘‘is to outline and 
explain the financial and commercial prob- 
lems of aviation which daily confront the 
layman, the banker, the investor, the 
economist the educator, the lawyer, the 
engineer, the scientist, the college student, 
the business, advertising and insurance 
man, and the transportation and public 
utility engineer.’’ 

In concise, readable fashion, Mr. Bennett 
offers an unbiased, critical survey of the 
present status of American aviation and 
points out the indications already apparent 
of the lines along which its growth will 
proceed. 

Until recently, financing of aviation pro- 
jects has been almost entirely a matter of 
interesting local enthusiasts just as the 
railroads drew their first backing from the 
localities through which their lines ran. 
Today, more than a billion dollars of in- 
vestment money has been poured into the 
industry in America alone. And, just as 
in the development of railroads there came 
a period of easy financing when the lines 
were expanded too rapidly, Mr. Bennett 
warns that there is a very definite present 
danger that catastrophe may await those 
who are today placing their money in 
aviation projects without sufficient study 
of the prospects for success. 


The Gold Clause Analyzed 


GoLD CLAUSE a 27-page pam- 
phlet by John T. Madden and 
Marcus Nadler, published by in- 
vestment Bankers Association. 

Despite the fact that practically all for 
eign obligations issued in this country call 
for payment in ‘‘ gold coin of the present 
weight and fineness,’’ it is not necessarily 
the intention of either the borrowers or the 
investors that actual payment of these 
loans shall be made in gold, says this 
special study on the ‘‘gold clause,’’ just 
issued by the Institute of International 
Finance. 

‘<The insertion of the clause ‘gold of 
the present weight and fineness’ after the 
eurrency in which the loan is stated,’’ the 
Institute points out, ‘‘is intended to elim- 
inate all risk of loss which the holders of 
the bonds may sustain as a result of pos- 
sible fluctuations of the currency. The 
gold clause definitely specifies payment in 
gold. In actual practice, however, the 
debtor pays in his own currency while the 
creditor receives payment in his own cur- 
rency.’’ 
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JUST OFF THE PRESS 


This remarkable New Book—BANK ADMINISTRATION—by H. N. Stronck, leading 


authority on bank administration, now ready. Sent on approval. Get your copy today. 


Metvin A. Traywor, Presi- 
dent, American Bankers 
Association, says, “‘ A sound 
and valuable discussion of 
the problems nowconfronting 
bank administrations.”’ 


Hon. J.W. Pote, Comptroller 
of the Currency, says, 
“There is no better authority 
on bank administration.” 


A 


v 
MAIL 
THIS 
COUPON 
NOW 





© . 

VERY forward-looking bank executive, bank direc- 
tor, and ambitious department head will find this 
unique book of unusual value. H. N. Stronck is 

looked upon everywhere as the leading authority in his 
field. His experience ranges from small banks of only 
$100,000 deposits to metropolitan organizations with 
hundreds of millions in resources and into this new book, 
the first on bank administration, he has put all the 
valuable, useful facts and conclusions, his long years of 
experience have brought him. Get your copy of this 
book today. You will be pleased and amazed at the 
information and help it can give you in meeting and 
solving the present day difficult problems of bank ad- 
ministration. sa 


A Book of Tremendously 
Vital Facts For Every 
Progressive Bank Executive 


Some of the significant features of this new book are: control 
methods for bank organizations; ratios for operating profits; 
visualizing of policies; functions of bankers, from the two-person 
bank upward; selection, training and development of bank 
employees; successful methods in production of new business; 
operating economies and how they may be put into practice: 
yard-sticks for measuring production of officers and employees; 
loan programs; survey methods for the credit department: 
standards of liquidity and other: principles in conversion of 
funds; secondary reserves and investment accounts; audit and 
control of banking corporations; organization analysis of auxiliary 
departments; cost analysis methods for deposit accounts by 
which the profitable may be separated from the unprofitable; 
specialized problems of administration and operation in con- 
nection with savings, bond and trust departments. 


Over 2000 
Bankers 


placed advance orders 
for chis book as soon as 
they knew it was going 


book today. We take all the risk. 
cancel al! obligations. 


or you owe us nothing. 


to be published. New 
orders are piling in 
every day. Be sure to 
order promptly to 
avoid disappointment. 


What This New 
Book Contains 


. The Triangle of Manage- 


ment. 


. Operating Profit Factors 

. Sound Policies 

. The Organization Structure 
. Organization Analysis 

. Personnel Administration 

. Development of Personnel 

. The Business Development 


Function 


. The Operating Function 
. Bank Production Analysis 
- Loan Administration Poli- 


cies 


. The Evaluation of Credit 


Risks 


. Conversion of Funds 
. Secondary Reserves and In- 


vestment Account 


. The Control Function 
. Department Earnings An- 


alysis 


. Analysis of the Cost of 


Deposit Accounts * 


. Savings Departmen: Opera- 


tions 


. Bond and .Trust Operations 
. Comparative Measurement 


of Results 


* * * 


20 Chapters, 230 pages, 


replete with charts 
and diagrams 


This is the kind of information you want and need. Send for this ne 


Act now. Get your copy of this new book be- 
fore the edition is exhausted. Simply 
sign and mail the coupon. 








Ww 


If after five days you are not satisfied 
and do not want to keep the book simply send it back and we will promptly 
Is that not a fair offer? 
must be satisfied, you must find this new book worth many times its cost, 


You run no risk. You 


RAND MENALLY & COMPANY 
536 S. Clark Street 
Chicago, Tlinois 


You may send me a copy of H. N. Stronck’s new Book, “Bank Administration,” for 5 days’ 


| 

| 

| 

| free examination. 

| receipt. Otherwise I will O. K. your bill for $5.00. 
| 

| 

| 

| 

| 
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If I am not satisfied, I will remail the book to you within five days after 





Rochester 





The Winner’ of the 
ARCHITECTVRAL LETTER 





is equipped with § & G Time, Combination and 
Secret Key Changing Sealed Key Safe Deposit Locks 


The excellence of this new bank building is 
not to be judged by externals alone. For the 
complete installation of Sargent & Greenleaf 
locks furnishes maximum protection for the 
securities and valuables of depositors. 





American Bank & 
Trust Company, 
Philadelphia. Archi- 
tects, Davis Dunlap & 
Barney. Vault Manu- 
facturers, Remington 
& Sherman 





Sargent & Greenleaf Inc. 


New York 


VIDA AVIAN DAYANA NANA ON WAVANVAVAYN. 








Understanding The Banker 


DoL- 
Saunders. 


Published by The Bankers Pub- 


‘“‘THE First THOUSAND 
LARS’? by RB. W. 


















lishing Co., New York. Cloth, 
168 pages. 
The author, R. W. Saunders, feeling 


that contacts between the banker and the 
public have not always resulted in the 
friendly relations they should, has written 
this series of essays with the hope of build- 
ing cooperation and mutual respect. 

He writes on The First Thousand Dol- 
lars, The Banker in Literature, The Banker 

and Romance, Wasted 
Lives, The Banker and Morals, and so on, 
filling each chapter with pertinent aphor- 
isms and developing philosophies which are 
of use to every man, be he banker, busi- 
ness-man or artist. 


Money—and 


1) 
- 
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How To Make The Most of 


Every Contact 


‘“‘How To TaLK’’ by John 
Mantle Clapp and Edwin A. 
Kane. Published by The Ronald 
Press Co., New York. 631 pages. 
So. 

Here is a book for everybody. It em- 
phasizes the great need for the ability to 
talk on the part of everybody in every 
circumstance of life which arises. It points 
out the need for an analysis of the psycho- 
logical background of every contact, of 
talking in the manner suited to that con- 
tact. 

The need for clarity of thought and how 
to obtain it is explained. How to read to 
make the most of it in everyday speech as 
well as before an audience is emphasized. 





Hiow to talk in every situation is explaineg, 

The study of talking as thus outlines 
will enable the individual to ** develop Se 
of the greatest powers known to 
That of self-expression, of really ** Saving 
what you mean’’ wherever you are, what. 
ever the circumstances, without stepping 
on any corns; that of reading between the 
lines as you listen to others, salvaging their 
real meaning however they blunder in pre 
senting it; and that of estimating mor 
justly your own thought, which means the 
power of better thinking.’’ It should also 
be a great help in writing. 


man: 


Where The Banker Can Help 


The Farmer 


‘“*MARKETING: A FARM 
ER‘’S PROBLEM”"’ by Benja 
min F. Goldstein. Published by 
Macmillan New York, 
Cloth, 317 pages, $3.50. Re- 
viewed by George J. Schaller, 
President, The Citizens First 
National Bank, Storm Lake, Ia. 


IT have read this book with much interest 
and fully agree with the author that the 
marketing and distribution of our farm 
products is the real problem of agricul 
ture—especially in view of the increased 
production by reason of greater efficiency 
which is now making itself felt in the 
operation of our farms. 

He takes us step by step through the 
various periods of the development of our 
present-day system of buying and selling 
and the establishment of our warehous 
facilities, and points to the faults of our 
present system in endeavoring to place our 
products upon a world market, hampered 
by:—‘‘the existing lack of uniformity of 
practice and regularity in the several ter- 
minal markets. ’’ 

The marketing of agricultural products 
must keep pace with the advancement be- 
ing made in the production and distribv- 
tion of the products of our industrial 
plants, and I consider the above volume 
very timely and to the point on the sub 
ject treated. 


Co... 


How To Incorporate 


‘*THE HANDBOOK OF CORPORATE 
MANAGEMENT AND PROCEDURE*’ 
by Earl A. Saliers. Published 
by McGraw-Hill Book Co., Inc., 
N. Y. C., 1228 pages, cloth, 


$7.50. 


This book has been printed to provide 


































ready reference to such facts as are needed | 


in handling the everyday problems that 
confront all who are concerned in cor 
porate affairs. 

The material covers the more 
problems that arise in the conduct of every 
day affairs of corporate business. It in 
cludes such topics as meetings of stock 
holders and directors, the adequate har 
dling of stock issues, the payment of dit 
idends, the financing of working capital 
requirements, the and routiné 
treatment of bonds, the transfer of capita 
stock, the efficient employment of the in 
vestment in capital assets, the operation of 
voting trusts, and so on. 


common 


issuance 
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An Aid To Safe Deposit 
Management 


‘*SareE DEPOSIT OPERATION AND 
MANAGEMENT’? a collection of 
articles by eight authorities 
compiled by The Bankers Maga- 
cine and published by the Bank 
ers Publishing Co., N. Y. C. 
270 pages, Cloth, $5. 

Because the operation of a safe deposit 
department involves so many difficulties, 
The Bankers Publishing Co. asked eight 
prominent safe deposit men to write on 
such subjects as The Development of The 
Safe Deposit Business, Claims Against a 
Safe Deposit Company, Some Rules For 
Successful Management, Advertising the 
Safe Deposit Business, and so on, with the 
hope of lightening these difficulties. 

This book presents the historical back- 
ground of the safe deposit department, 
with its development in this and other 
countries; the construction of safe deposit 
vaults; and the organization of the de- 
partment, the selection of a manager, and 
the manner in which the 
be managed. 

It pays particular attention to the legal 
questions in which a safe deposit depart- 
ment may become involved, and defines the 
extent to which a department may be held 
responsible and the precautions it should 
take. 


vaults should 


A Quick Solution For 
Mathematical Problems 


‘*HANDBOOK OF FINANCIAL 
MATHEMATICS’? by Justin H. 
Moore, Counsellor on Economie 
Conditions, Irving Trust Co., 
N. Y. Published by Prentice- 
Hall, Inc., N. Y. 1216 pages, 
Cloth. $10. 

Accountants who work under pressure 
know the value of speed. If they are asked 
to prove that a sinking fund is properly set 
up, that bond prices and yields are correct, 
or that bank discount and true discount 
are right, they usually want to know the 
answer in a few minutes. 

‘*The Handbook of Financial Mathe- 
maties’’ was written to meet such needs. 
It illustrates each point with practical 
problems. It takes nothing for granted, 
and deseribes all intermediate steps. Tables 
are provided so that simplified values may 
be used directly. By this simple method 
virtually any ordinary financial calculation 
can be completed in a few minutes. 

A few of the chapter headings will serve 
to show its scope: Simple and Compound 
Interest; Present Value at Simple and 
Compound Discount; Compound Bank Dis- 
count; Annuities; Perpetuities; Sinking 
Funds; Amortization; Prices and Yields of 
Stocks and Bonds; Depreciation; The Ef- 
fects of Taxation on Bond Yields; and 
many other topies. 


Beauty does not lie in the face. It 
les in the harmony between man and 
his industry. Beauty is expression. 
When I paint a mother I try to 
render her beautiful by the mere 
look she gives her child.—Jean 


Francois Millet. 
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Correspondent Banks 


3 NEARLY a century’s accumulated experience and 
; conservative progress have qualified the West- 
: minster Bank to offer its characteristic service as 
3 a London correspondent to foreign banking es- 
; tablishments. It functions through a system of 
: over 900 of its own branches in England and rep- 
3 resentation in every banking town in the worid. 
3 and is amply equipped (as are the Paris and 
: Brussels offices of the Westminster Foreign Bank) 
: for specialized service in credits, collections, ex- 
H change, and all the ramifications of commercial 
: finance. Banking houses wishing to establish 

3 a London connexion are invited to 

3 communicate with the 

3 Manager 

3 

; 

3 


WESTMINSTER BANK 


LIMITED 
New York Representative 


C. M. PARKER, 68 WILLIAM STREET 
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HEAD OFFICE: 41 LOTHBURY, LONDON, £.C.2 
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NATIONAL BANK of 
NEW ZEALAND Ltd. 


HEAD OFFICE: 


8 MOORGATE, LONDON, E. C. 2 
Chief Office in New Zealand :-WELLINGTON 


BRANCHES and AGENCIES THROUGHOUT NEW ZEALAND. 
CORRESPONDENTS IN ALL PARTS OF THE WORLD. 


Authorised & Subscribed Capital 


ON, viii irncitwicdndiaiiiiniitindeuaa $10,000,000 
Reserve Fund & Undivided Profits._......___-__- $10,878,845 


$5=£1 $20,878,845 



























The Bank issues DRAFTS and LETTERS OF CREDIT, makes Mail 
and Telegraphic Transfers, opens Current Accounts, negociates and 
collects Bills of Exchange, and conducts every other description of 
banking business with New Zealand. 












New Depositors | 


Will appreciate the warmth of welcome 
extended by engraved Acknowledgment Cards. A 
greeting personalized by your signature—like the 
handshake of a friend — the effect is lasting. 


May we submit samples? 


The Frank Martin Company 
Marshall Building -t- 





NATIONAL 
PROVINCIAL 
BANK 
LIMITED 


Total Resources: 


Over $1 450,000,000 


($5=<1. 


Head Office: 


15, BISHOPSGATE, LONDON, E.C. 2 


UNION BANK OFFICE: 
Princes Street, London, E. C. 2 


OVER 1250 OFFICES 


The Bank offers 
SPECIAL FACILITIES 
for the Conduct of the Accounts of 


OVERSEAS BANKS 


AFFILIATED BANKS: 


COUTTS & CO. 
GRINDLAY & CO., LTD. 


CLEVELAND | 











“Overs and Shorts” 


One Way To Win 


‘*How is it Bill has two caddies 
and you none?’’ 

‘*One’s mine; he keeps track of 
Bill’s scores for me.’’ 


Bulletin of the Kentucky Bankers Association, 
Louisville, Kentucky. 


What Do You Know About 
This? 


Overheard : 

‘*Miss B. did you want this file?”’ 

‘*No, Miss F., I didn’t.’’ 

‘*Well, somebody wanted it the 
other day and we hunted all over 
the department and now we've found 
the file but we can’t find the person 


who wanted the file.’’ 
The Fidelity Spirit, Fidelity National Bank &€ 
Trust Co. Kansas City, Mo. 


They grinned when I spoke in well 
modulated French to the elevator 
man because he sure took me right 
up.—J. L. D. 


No Good Anyhow 


‘*Let’s play some tennis,’’ 

‘*Can’t. The net’s broken.’’ 

‘‘Fine! The net’s always in the 
way when I play.’’ 


“The Exchange Spark” Exchange Bank, Tulsa, 
Okla 





A Complete Banking Service 
The Midland Bank offers exceptional facilities for transacting 
banking business of every description. Together with its affilia- 
tions it operates over 2450 branches in Great Britain and Northern 
Ireland and, in addition to offices in the Atlantic Liners Aguitania, 
Berengaria and Mauretania, has agents and correspondents in all 


parts of the world. 


The offices of the Bank in Poultry, London, 


E.C. 2 and at 196 Piccadilly, London, W.1 are specially equipped 
for the use and convenience of visitors in London. 


OVERSEAS BRANCH : 122 OLD BROAD STREET, LONDON; E.C. 2. 


MIDLAND BANK 


LIMITED 
HEAD OFFICE: 5 THREADNEEDLE STREET, LONDON, E.C. 2 





Train ’Em Early 


Younghub: ‘“‘I’ve saved $15 by 
giving up smoking. What would 
you like for me to give up next?” 

His wife: ‘‘The $15, dear.’’ 


W. M. F. “Saturday Night Saver" Lafayette 
South Side Bank & Trust Co., St. Louis 


Truthful 


Wife (over *phone): You don't 
expect me to believe you’re working 
at the bank tonight, do you? I'll 
bet you’re playing cards. 

Hubby: Honestly, darling, I’m 
right in the middle of a big deal. 


Applicant to Mr. Lange: **I don’t 
suppose you don’t know of nobody 
who don’t want to hire nobody to do 
nothing, don’t you?’’ 

Mr. Lange: ‘‘To besure! I can’t 
think of no one who don’t know no 
one on a moment’s notice now, but 
you never know when one might not 
know of no one, you know.”’ 


“The Beacon,” The Old National 
Union Trust Co. Spokane, Washinyton 


Bank € 


PARIS and T. Harris Smith of 
T. Harris Smith Associates, Inc., 
Chicago, must have found the spark 
which denotes the real thing when 
they met this summer, for Mr. Smith 
writes: ‘‘Paris: The city which 
lives up to its reputation.” 


Broadeaster Bill Eddie 
Guest’s poetic remarks about bond 
salesman wearing spats reminds us 
of the Scotsman who received a pair 
for Christmas and had them half- 
soled. 


“Saturday Night Saver” 
Side Bank & Trust Co., St. 


says: 


Lafayette South 


Louis 


Do You Have An Industrial 


Loan Department? 


Frank Roberts, president of the 
Caleasieu National Bank, Lake 
Charles, La., tells this interesting 
story. 

**A gentleman of color stepped up 
to one of our officers in our indus- 
trial loan department and _ said 
‘Please sah! Can you tell me where 
is de ‘Industrious Loaner’?’’ 
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Banks Reported Closed 


*Indicates Press Report 


67 State Banks—6 National Banks 


Alabama 
Valley Head- 
California 
South Pasadena—South Pasadena Natl. 
Florida 
Bowling Green—*State Bank of Bowl- 
ing Green 
Bradenton—* Bradenton 
Co. 
Cocoa—* Brevard County Bk. & Trust Co. 
Dade City—*Bank of Paseo County 
Ellenton—*Ellenton State Bank 
Fort Meade—*First State Bank 
Frostproof—*Citizens Bank 
Gainesville—*Phefer State 
Hawthorn—Hawthorn State 
Jacksonville—Peoples Bank 
Jacksonville Beach—First State 
of Pablo 
Melbourne—* Melbourne State 
Melbourne—-Merchants State 
Mulberry—* Bank of Mulberry 
Orlando—*State Bank 
Orimand—*Bank of Orimand 
Plant City—*Bank of Plant City 
Port Tampa City—*First Bank 
St. Augustine—First Natl. 
Sarasota—*First Bank & Trust Co. 
Tampa—*American State 
Tampa—*Bank of Ybor City 
Tampa—*Citizens Bank & Trust Co. 
Tampa—*Citizens Nebraska Ave. Bank 
Tampa—*Franklin Bank 
Tampa—*Lafayette Bank 
Waldo—* Bank of Waldo 
Winter Garden—First Natl. 


Bank of Valley Head 


Bank & Trust 


Bank 


Illinois 
Dahlgren—First Natl. 
Iowa 
Calmar—Calmar Savings (Liquidating) 
Clearfield—* Taylor County State 
Oto—*Farmers Trust & Sav. 
Minnesota 
Perley—* First State 
Spring Valley—*First State 
Mississippi 
Lumberton—* Peoples Bank 
Missouri 
Mt. Vernon—*Mount Vernon Bank 


Nebraska 

Auburn—*Nemaha County Bank (May 
Reopen ) 

Breslau—Breslau State 
Burchard—Bank of Burchard 
Crab Orchard—Bank of Crab Orchard 
Creighton—Security Bank 
Greeley—Greeley State 
Greenwood—Farmers State 
Havelock—Farmers & Mechanics 
Havens—State Bank 
Kearney—* Amer. State 
Newman Grove—*Farmers State 
Newman Grove—*Newman Grove State 
Plainview—Citizens State 
Plainview—Security State 
Seotia—Farmers State 
St. Libary—St. Libary State 
Thurston—Thurston State 
Wann—Bank of Wann 

New Jersey 
Passaic—*Hobart Trust Co. 

New York 
Fleischmanns—Citizens Bank of Griffin 

Corners 
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NEW BANKS REPORTED IN PROCESS OF ORGANIZATION 


(According to Press Reports) 
8 state banks—20 national banks 


State & Town NaME Or Bank 


Alabama 
Leeds 


California 
Colton 


Leeds Traders National 


Citizens National 


Pasadena Southern California National 


>. 
Salinas National i 


Belle Glade 

Sarasota 
Illinois 

Chicago 


First National 
Palmer Natl. Bk. & Tr. Co. 


Kenwood State Bank 


Chicago Merchandise Bank & Tr. Co 


Chicago Standard National 
Kansas 
Independence , Union Plan Bank 
Massachusetts 
Hyannis 
Michi 
Urbandale 
(Battle Creek P.O.) 


Nebraska 
Humboldt 
Superior 


Barnstable Co. National 


Urbandale State 


Citizens National 
Security State 


Nevada 
Las Vegas 


New Jersey 
Jersey City 


Nevada National 


Ocean Ave. Trust Co 


New York 
Bergen 
Buffalo 
Buffalo 


New York 
New York 
New York 
New York 


New York 
New York 


State Bank 
Iroquois National 
Natl. Bank of Commerce 


American Metals National 
County National 
Maspeth National 


Natl. Bank of the Metropolis 
of New York 

Natl. Exchange Bk. & Tr: Co 

Newton National 


Pennsylvania 
Philadelphia 

South Dakota 
Madison 


Texas 
Crystal City 


Park National 
Madison National 


Winter Garden State 


North Carolina 

Banlee—* Peoples Bank & Trust Co. 

Salisbury—Central Industrial Bank 
North Dakota 

Conerete—First State 

McHenry—First Natl. 
Oklahoma 

Delaware—* First State (Vol. closing for 

liquidation) 

Pennsylvania 

Blossburg—* Miners Natl. 

Uniontown—Citizens Title & Trust Co. 
South Carolina 

Lancaster—* First Bank & Trust Co. 
South Dakota 

Wetonka—Wetonka State 
Tennessee 

Beechgrove—Farmers Bank & Trust Co. 
Virginia 

Ford—Bank of Ford 

Milford—Milford State 
Washington 

White Swan—White Swan Bank 
West Virginia 

Tunnelton—Tunnelton Bank 
Wisconsin 

Sun Prairie—Farmers & Merchants 


CaPITAL 


SuRPLUS « 
PROFITS 


$50,000 . 


50,000. 


200,000 . . 


250,000 


25,000 


100,000 | 


200,000 


(special 
500,000 


50,000 
(surplus) 
20,000 
reserve) 
500,000 
(surplus) 


300,000, | 


100,000. | 


25,000 | 


40,000 


50,000 


150,000 | 


25,000 
250,000 


5,000,000 


750,000) | 
200,000 . 


500,000 . 


1,000,000 . 
200,000 . 


CORRESPONDENT 


B. E. Merelk Care Atlas Portland 
Cement Co., Leeds 


G. A. Marsh, Pres., H. M. Haw- 
kins, Cashier 

A. I. Mellenthin, 168 Highland 
Place, Monrovia, Calif. 

A. R. Patrick 


Dr. Wm. J. Buck 
H. B. Cleveland, Pres 


W. L. Martin 


S. B. Cramer, Ch. of Bd. (also 
V. P. of the Cont. Ill. Bk. & 
Tr. Co.) 

H.C. Laycock, Care Peoples Natl. 
Bank, 47th & Ashlan 


F. M. Wilhelm, Wm. Gottschick, 
E. E. Hardwick, Incorporators 


R. Bodman 


J. P. Mulvihill, C. Neuman, 
Urbandale, Mich.; G. Zuidema, 
Grandville, Mich. Interested 


F. Snethen 
T. D. Griffin, Pres.; P. E. Schmel- 
ing, Cashier 


H. E. Miller, Box 702 


Identified with new bank 
Judge W. P. Gardner (N. J. 
Title, Guaranty & Trust Co.) 
S. Weiss (Armstrong & Ocean 
Ave.) 8S. Abrahams (Ocean 
Ave. near Eastern Parkway) 


G. H. Andrews, Rochester 

W. J. Hickey, 981 Ellicott Square 

Maurice Yellen, 
Secy.) 

A. B. Green, 120 Broadway 

C. E. Williams, 120 Broadway 

\ oo St., 


Atty. (Temp. 


J. P. Gering, 87-14 


Elmhurst, L. I. N. 
F. B. Hull, 292 Madison Ave. 


J. J. Brooke, 174 Montague St. 
M. B. Hendry, 8228 Baster Ave., 


200,000 . 


Elmhurst, N. Y. 
S. A. Rhoads, 2017 W. Atlantic St. 
50,000) . W. L. Dyce 


2,500 Board of Directors—R. A. Taylor, 
(surplus) W. R. Millan, G. C. Jackson 


20,000 


What I Would Do 
If I Were A Window Display 
Manager — 


I would use the lighting equipment and 
effects obtained on the theatre stage to 
make my windows more attractive and 
more effective. 

I would have lights at the bottom of the 
window installed somewhat like footlights, 
and lights at the top somewhat like border 
lights. Then I would have spotlights and 
floodlights available to use from the sides. 
These, of course, would all be hidden from 
view. 

I would also have a set of dimmers con- 
trolling each row of lights, so that the 
lights might be made bright or dim, and 
on special occasions changes might be 
made by dimming one color out and an- 
other color in. 

By having the color of the light con- 
trolled by a gelatine slide, as many as 25 
different colors and shades would be avail- 
able. The color would be selected that 
would bring out the value of the display 
best, and changes would not be made sim- 
ply to get a change but rather to give dif- 
ferent effects—A. N. T. 
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CHANGES DUE TO CONSOLIDATIONS 


ABSORPTIONS AND CHANGES IN TITLE 


*Indicates Press Reports 


14 consolidations; 7 successions; 25 mergers; 1] taken over; 18 title changes; 


5 purchases; 2 absorptions; 5 conversions 











. on y ‘ ‘ . SURPLUS & 
Strate & Town PRESENT NAME FoRMER NAME How Cuancep CAPITAL Paorirs PRESIDENT 







CASHIER 


Arkansas 











































































Little Rock *American Southern Tr. Co. Exchange National Merger 
California 
Berkeley *American Trust Co. College National Purchased 
(First Berkeley Branch) 
Sonora *Motherlode National First Bank of Jamestown, Purchased 
Calif. 
Connecticut 
Bridgeport *Bridgeport Trust Co. City National Bk. & Tr. Co. Consolidation 
Norwich *Thames National Thames Bank Title 
Illinois 
Bement *State Bank First National Taken over 
Chicago Foreman Natl. and Foreman State Bank of Chicago and Merger 
State Bk. & Tr. Co. Foreman National 
Edwardsville *Edwardsville Natl. Bank & Edwardsville Natl. & Citizens Consolidation 
Trust Co State & Trust Bank 
Freeport *Knowlton State Guaranty Trust & Savings Consolidation 
Bank 
St. Anne *Farmers State State Bank of Papineau, Ill. Taken over 
Indiana 
Loogootie *Union Bank First Natl. and White River Consolidation 
State 
Milan State Bank Farmers State Absorbed $35,000 $35,0000. M. Loyd T. W. Laws 
Morgantown First State First National Succeeds 25,000 5,260 J. E. Carter W. U. Hickman 
Iowa 
Gowrie First National First Trust & Savings Merger acaba ee erry Ss 
Grundy Center First Trust & Savings First Natl & Peoples Savings Merger 50,000 12,500 W. R. Finlayson’ G. R. Robinson 
Surplus 
Kentucky 
Bardstown *Farmers Bank & Trust Co. Peovles Bank Consolidation 
Louisiana 
New Orleans *Whitney Trust & Savings Whitney-Central Tr. & Sav. Title 
Massachusetts 
Boston *Mass. Savings Bank North End Savings ii CELIO e ca cr ere re 
Springfield *Springfield-Chapin National Springfield National and Cha- Merger j menae eas savudslegesecedauees 
Bank & Trust Co. pin National 
Michigan 
Luther Luther State Luther Exchange Succeeds 20,000 4,000C, W. McPhail R. J. Bradford 
Nashville *Nashville State Farmers & Merchants and Consolidation Lthaeeegeleseme ee Alvigeiwhede aa 
State Savings 
Minnesota 
Cook *Farmers & Merchants State First State Taken over ofan Seladehae | a laa ee , eect 
Northfield Northfield National Bank & Northfield National Title 100,000 60,000 J. G. Schmidt F. W. Shandorf 
Trust Co. 
Willmar Bank of Willmar First National Taken over 
Missouri 
Kansas City East Side Bk. of Commerce Union Bank & Trust Co. Taken over 
St. Louis *United States Bank of St. Broadway Trust Co. oe nn eres Pee 
Louis 
St. Louis United States Bk. & Tr. Co. United States Bank Title 1,000,000 586,050 C. MacQuaid F. J. Kurtz 
Nebraska 
Lincoln *Normal State Farmers State of College View Merger 
Ord *First National First Trust Co. Taken over 
Stratton *Commercial Banking Co. State Bank Consolidation 
* Nevada 
Reno *United Nevada Bank Washoe County Bank and Merger 
Scheeline Bk. & Tr. Co. 
New Jersey 
Asbury Park *Asbury Park National Bank Asbury Park Trust Co. Conversion ~_......... piisebewesonslepeueeusiae cs 
: & Trust Co. 
Newark Howard Savings Security Savings Merger baeaakss pea ... (Listed as a press report in previous 
issue and has been denied by the 
Howard Savings Bank) 
Newark *Union National Labar National [es Perry 
Ridgewood *First Natl. Bk. & Tr. Co. First Natl. and Ridgewood Merger 
Trust Co. 
New York 
Garden City Garden City Bk. & Tr. Co. Garden City Title PCT CPE ere 
Huntington *Bk. of Huntington & Tr. Co. Bank of Huntington SN Ne niwwepecnstensn0e0eoelss cuban 
New York *International Union Madison State Merger 
New York *Pacific Tr. Co., 51 Broadway Pacific Coast Trust Co. ee = t—(ié‘éi wk Hw 
New York *Prudential Bank Midtown Bank Merger 
Niagara Falls *Niagara Falls Trust Co. ae of Niagara & Merger 
Trust Co. 
Oswego *First & Second National Bk. First Natl. and Second Natl. Merger 
& Trust Co. 
Oyster Bay *North Shore Bank & Trust North Shore Bank of Oyster Conversion 
Yo. Bay 
Rochester *Lincoln-Alliance Bank & Lincoln-Alliance Bank a £ ‘ibeeg ates Se stwaenwe oa 
Trust Co. 
Utica Oneida Natl. Bk. & Tr. Co. Oneida National Title 
Walton First Natl. Bank & Trust Co. First National. Title 
North Carolina 
Roanoke Rapids Roanoke Bank & Trust Co. First National Succeeds = =|..cecccees mde ene eet J. W. Ross 
(Br. of Rosemary, N. C.) 
Rocky Mount *North Carolina Bk. & Tr. Co. Rocky Mount Sav. & Tr. Co. Taken over 
(Br. of Citizens National 
Raleigh, N. C.) 
Rosemary Roanoke Bank & Trust Co. Rosemary Bk'g & Trust Co. Title 100,000 50.1168. T. Peace H. H. King 
Wilmington *North Carolina Bk. & Tr.Co. Murchison National Cn Corres rere Axis , 4 
(Br. of Citizens National 
Raleigh, N. C.) 
North Dakota 
Cavalier *Merchants National Pembina County Taken over 
Hillsboro *First National Hillsboro National Consolidation  ......... 
New Rockford *First National Farmers State Merger cuceee ee 
Valley City *American Exchange Middlewest Trust Co. Consolidation ......... toons F ; i 7 
Wilton First National ‘* Wilton Bank Consolidation 25,000 4,251J. J. Schmid A. M. Dah} 
Ohio 
Cleveland *North American Trust Co. North American Banking & Title wk eee ee ee ee eee 
Savings Co. 
New Carlisle *First National New Carlisle Bank Merger ig eine ee 
Portsmouth *Security Central Central National and Secu- Merger 


rity Pank 
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SraTE & TOWN 


Oklahoma 
Atoka 


Skiatook 
Stillwater 
Taloga 


Vinita 
Oregon 

Astoria 
Pennsylvania 

Bainbridge 


Bala-Cynwyd 
Eau Clair 


Philadelphia 
Reading 
West Chester 
Womelsdorf 
South Carolina 
Sumter 
South Dakota 
Orient 
Tennessee 
Columbia 


Fountain City 


Old Hickory 


Sweetwater 
Texas 

Arlington 

Hedley 
Virginia 
Milford 


Portsmouth 

Staunton 
Washington 

Seattle 


Spokane 
Stanwood 
Wilbur 
West Virginia 
Reedy 


State & Town 


Alabama 


Birmingham 
Leeds 


Connecticut 


CHANGES DUE TO CONSOLIDATIONS 


ABSORPTIONS AND-.CHANGES IN TITLE 


PRESENT NAME 


*Exchange National 
(Tulsa, Okla.) 
*Oklahoma First National 


*American First National 
Dewey County State 
*Vinita National 

*National Bk. of Commerce 
*First National 


*Merian Title & Trust Co. 
(Ardmore) 

*Butler County National 
(Butler) 

*Bankers Trust Co 

*National Union Bank 

*Chester County Trust Co. 

Womelsdorf Bk. & Tr. Co 


*The South Carolina Natl. Bk 
(Charleston) 
*Orient State 


*Phoenix National 

*City Bank 

Hadley Bend Branch Fourth 
& First Bk. & Trust Co 

Sweetwater Bank & Trust Co 


First National 
Security State 


Union Bank & Trust Co 
(Milford Branch) 
of Bowling Green, Va 
*American National 
*Planters Bank & Trust Co. 


*Dexter Horton National 
First Natl. Trust & Savings 
*Stanwood National 


State Bank 


First National 


(Continued from preceding page) 


ForMER NAME 


Atoka State 


Oklahoma National and Fir$t 
National 

American National and First 
National 

First National 


First National 
Bank of Commerce 


Elizabethtown Trust Co. 
(Elizabethtown) 
Bala-Cynwyd National 


Eau Clair State 


Drovers & Merchants Natl 
Reading Trust Co. 

Farmers & Mechanics Tr. Co 
Womelsdorf Union Bank 


First National 
Ree Valley Bank 


Columbia Bank & Trust Co. 

Fountain City Bank 

Hadley Bend Branch, Nash- 
ville Trust Co. 

Bank of Sweetwater 


Farmers National 
First State 


Milford State 


First National 
Planters Bank, Inc. 


Seattle Natl., First Natl. and 
University National 

Fidelity National 

Bank of Stanwood 

Farmers State 


Bank of Reedy 


How CHANGED 


Purchased 
Merger 
Consolidation 
Succeeds 
Consolidation 
Conversion 
Merger 
Absorbed 
Merger 
Merger 
Merger 
Merger 

Title 
Purchased 
Merger 


Consolidation 


Title 


Title 
Succeeds 


Title 


Consolidation 
Succeeds 
Purchased 
Title 

Merger 
Succeeds 
Conversion 
Taken over 


Merger 


CAPITAL 


SURPLUS & 
PRoFITs 


15,000 2,500G. Stidham 


surplus 


100,000 J. Ek. Roman 


effective Jan 


75,000 45,029 J. P. Haskins 


50,000 1,785.4. J. Beavers 


500,000 56,000 W. J 


50,000 °° 7 ~ 
35,000 


35,422 H. C. Law 


NEW BANKS ORGANIZED OR REOPENED 


9 state banks organized—3 national banks organized—5 banks reopened 


Woodlawn American National 


Leeds American National 


NAME OF BANK 


CAPITAL 


$100,000 


50,000 


Scurptvs & Prorits 


$25,000 
surplus 

10,000 
surplus 


PRESIDENT 


J. T. Rhodes 


PRESIDENT 


Kommers* F. P 


23,5403. McPherson 


CASHIER 


C. B. Carmichael 


C. Wirkkala 


1930) 


A. C. Corres, Mgr 
G. C. Graves 


C. B. Berry 


L. E. Martin, Mgr. 


Robinson 
G. Thompson 


A. L. Fhrash 


CASHIER 


J. A. Hand 


F. R. Hurst 2. Rogers 


Stamford 
inois 
Deerfield 
McHenry 
Indiana 


West Harrison 
Harrison, Ohio P. O.) 


Michigan 
Linden 
issouri 
St. Louis 

Nebraska 
Grant 


Rosalie 
Sutton 
Sutton 

Ohio 
Mt. Sterling 
oma 
Tonkawa 


South Carolina 
Abbeville 


Tennessee 
Memphis 


BANKERS MONTHLY 


Stamford Industrial Bank 


Citizens State 
Peoples State 


Merchants Bank & Trust Co. 


Towa State 

Linden State 

Plaza National, 13th & Olive 
Commercial Bank 

Rosalie State 

City State 


Sutton State 


Sterling State 

Bank of Commerce 

Peoples State Bank of So. Carolina 
(Branch of Columbia) 


Hill State Bank & Trust Co. 


SEPTEMBER 1929 


120,000 


50,000 
25,000 


35,000 


25,000 
25,000 
300,000 
50,000 
20,000 
30,000 


50,000 


25,000 


50,000 


250,000 


10,000 
6,250 
60,000 
2,884 
Reopened 
3,034 
Reopened 
7,500 
Reopened 
Reopened 
7,500 


25,000 
Reopened 


62,500 
surplus 


J. E. Mix 


J. L. Walker 
P. S. Webster 


W. E. Kater 


F. J. Figge 

E. P. Jameson 

J. W. Reinholdt, Jr. 
B. F. Hastings 

G. Busselman 

8S. G. Carney 


W. F. Hoerger 


R. G. Webber 
J. A. Jones 


F. F. Hill 


N. Adler, Treas. 


=. K. Butler (to open Oct.'29) 
*. Foss 


>. H. Simonson 


. Figge, Asst. Cash 
. L. Porter 
. A. Reinholdt 
. D. Bancroft 
E. W. Rossiter 
D. B. Carter 
F. J. Adkins 


*. French 
. F. Barnwell, Ex. Vice Pres. 


=. Armistead 
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C SIFIED 
ADVERTISEMENTS 


Advertisements will be accepted under this 
heading at FIVE CENTS per word, signa- 
tures, address, name and heading to be 
counted. Send cash with your order. 
Answers addressed care of the BANKERS 
MONTHLY will be forwarded promptly. 


FOR SALE—BANK FIXTURES 


Complete set of fixtures for small country 
bank—in good condition Address Box 180, 
c¢/O0 BANKERS MONTHLY, 536 So. Clark St., 


Chicago, Ill. 9*-1 ti. 


POSITION WANTED 


By Certified Public Accountant who has 
specialized in Banking, Loans and Real Estate. 
Will consider Bank System and Cost Analysis 
work on temporary basis at reasonable rates. 
College graduate, 17 years’ experience. Reply 
to Box 375, c /o THE BANKERS MONTHLY, 536 
S. Clark St., Chicago, Il. 9*-1 ti 


PRINTING 
Omaha Printing Company, 13th and Farnam 
Sts., Omaha, U. S. A. Lithographers, Embossers, 
Stationers, Office Furniture. 7*-12 ti. 


STEEL: STRONG BETTER re TOOLS 
BETTER COUNT COIN TELLERS 


Coin Wrappers, Currency 
Straps, Tubular Wrap- 
pers, Tellers’ Moisteners, 
Coin Trays, Coin Bags, 
Lead Seals, Seal Presses, 
Manual Counters, Wrap- 
per Cabinets. 





Sold By Leading Bank Stationers 


For cate write to 
The C. L. Downey Co., Cincinnati, Ohio 
941-943-945-947 Clark Street 
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Advertising Space 
FOR RENT 


But just like Mytyl and 
Tyltyl, to their surprise, 
found the bluebird of hap- 
piness in their own kitchen, 
if you'll look onthe shelves 
of your own stock room— 
there you'll find that free 
advertising space. 

Thousands of envelopes where- 
on you may use all of the space 
save the right-hand three and 
one-half inches. The space is 
paid for, anyway. All that is 
needed to tell your story is a bit 
of printer’s ink at a cost of, say, 
fifty cents a thousand envelopes, 


each with an audience of three 
(not counting the postman). 


Is there cheaper advertising 
anywhere? 


Heco Envelope Company 


4500 Cortland Street 
CHICAGO, ILL. 


Air Travel Makes A. B. A. 
Convention A Week’s Trip Only 


‘*You’re going to the American Bankers 
Association convention, I suppose,’’ Bank- 
er Jones said over the luncheon table. 

‘*Gosh, I’d like to,’’ replied Banker 
Smith, ‘‘but I’m afraid I can’t afford the 
time to go all the way to San Francisco. 
I’d have to be away almost two weeks.’’ 

‘*Well I’m going and I will not be away 
more than week. And I expect to 
have the time of my life doing it. I’m 
going to fly and the wife is going along.’’ 

Numerous 


one 


conversations similar to the 
above have been recorded recently as the 
time approaches for the annual convention 
of America’s bankers. And out of almost 
any group of bankers will be found several 
who have adopted the air lines as their 
method of traveling to and from their 
national meeting. If commercial flying 
ever needs a gesture of encouragement or 
a pat on the back it is available in the 
ready acceptance of aviation by the Ameri- 
ean banker. 

The attitude of Banker Jones is typical 
of the financial fraternity and logically so. 
To the banker and the broker must go a 
large share of the credit for placing com- 
mercial aviation on its present basis. And 
having invested his own and his client’s 
money in aviation, the banker was not con- 
tent to sit back and let the infant grow 
helter-skelter. He watched the growth 


carefully and as a group, bankers are pretty 


well informed concerning the industry. 

Banker Jones evidently was quite well 
posted on air travel possibilities. ‘‘I will 
not be away from the office more than a 
week,’’ he said. And he was right. Air 
and rail service as now provided by rail- 
roads and air lines present a 48 hour 
schedule between New York and Los An- 
geles. The New York banker 
New York on Sunday night, 
aboard the Pennsylvania Airway Limited 
and, making use of the planes of Trans- 
continental Air Transport, and the Pull- 
mans of the Santa Fe railroad, 
the West coast Tuesday evening. 

He may remain on the west coast three 
days—Wednesday, Thursday and Friday— 
and leaving aboard the T A T plane Satur- 
day morning, arrive in New York in time 
for business Monday morning—one 
away from his business. 

Banker Jones indicated still greater 
knowledge when he said, ‘‘I expect to have 
the time of my life.’’ Perhaps he had 
used the air and rail lines before. No doubt 
he had in mind the complete relaxation 
which he enjoyed; the ‘‘kick’’ he got out 
of having his luncheon served aloft, the 
beauties of America as he saw them from 
the air and the rather awed feeling he ex- 
perienced as he realized the broad expanse 
of the country. And being a banker, Mr. 
Jones no doubt had in mind the two days 
business time he saved. 

But Mr. Jones reached the climax in his 
last statement: ‘‘———the wife is going 
along.’’ Having experienced air travel. 
he wanted Mrs. Jones to enjoy the same 
experience. They had postponed their 
honeymoon trip to California because it 
required too much time from the office. 
Here was their desired trip at a time ex- 
penditure of only a week. 


leave 
for example, 


may 


arrive on 


week 
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